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N Alvin Sterling you are enabled to present to your customers 
the charming and much sought after Alvin artistry. The four 
exquisite patterns shown above are indicative of the craftsmanship 
embodied in each and every piece of Alvin Sterling. 
The power of attraction in Alvin patterns lends them admirably 
to display. Take advantage of this fact and display your Alvin. 


Price lists sent on request 
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HIS article is to be, in part, a somewhat 
detailed review of “Diamond Design”, 
a book by Marcel Tolkowsky, recently pub- 
lished by E. & F. N. Spon, Ltd., London 
(Spon & Chamberlain. N. Y.). Since the 
book is largely mathematical in its nature 
the author of this article has thought it 
yery much worth while to attempt to bring 
clearly to the attention of jewelers and es- 
pecially diamond cutters and lapidaries who 
may read it, the fundamentals of method 
and the conclusions of Tolkowsky with- 
out giving the actual mathematical proofs. 
Those who are acquainted with geometry, 
algebra, trigonometry and a bit of the cal- 
culus are recommended to obtain the book 
itself, brush up their methematics and read 
it through. 
Briefly stated, the purpose of the book is 
to first give some account of the history of 
the development of diamond cutting, second, 
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to state the fundamental optical properties 
upon which the successful cutting of the 
diamond depends and, third, to calculate 
the best possible shape or “make” for both 
the rose and the brilliant. : 

In the present article we will confine our- 
selves to a consideration of the calculation 
of the best “make” for the diamond brilliant. 

As Tolkowsky says on pp. 28 and 29: 
“The brilliancy, or, as it is sometimes 
termed, the ‘fire’ or the ‘life’ of a gem 
* * * depends entirely upon the play of light 
in the gem, upon the path of the rays of 
light in the gem. If a gem is so cut or de- 
signed that every ray of light passing into 
it follows the best path possible for pro- 
ducing pleasing effects upon the eye, then 
the gem is perfectly cut.” 

To get at the perfect shape one must be 
able to ascertain what course or path any 
ray of light that may fall upon the stone 
will take thereafter. It may be reflected in 
whole or in part, it may penetrate into the 


material, either with or without a change 
in direction, it may then be totally reflected 
from a back surface or it may penetrate 
the back surface and be lost. Furthermore, 
the light on entering or on leaving the ma- 
terial may be broken up or dispersed into 
its component colors to a greater or less 
extent. To be able then to calculate the 
best shape for the brilliant, one must know 
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the laws concerning reflection, refraction 
and dispersion of light. 

The simpler of these laws will be brought 
out and made clear to the reader in the fol- 
lowing discussion. The more mathematical 
part cannot be made clear to the non- 
mathematical reader who will have to be 
content with the conclusions by others. It 
is the conclusion rather than the method of 
arriving at it which is of immediate prac- 
tical concern to the diamond cutter and 
the lapidary. 

To proceed then to consider what shape 
should be given to the diamond brilliant. 

In the first place it can be taken as self- 
evident that the finished stone must be 
symetrical, that is, that the right side will 
be just the reverse of the left side. What- 
ever angles ‘we give the left side will then 
be repeated in the right side of the stone. 
To simplify the matter, let us first consider 
the brilliant as though it had a triangular 
cross section. Fig. 1. 

We can later determine what additional 
facets to add. The first thing to calculate 
is the angle we must have at A (angle 
alpha a, of Fig. 1) in order that all the 
light that falls vertically upon AB (the 
plane of the top of the stone is shown in 
cross section as AB) may be totally re- 
flected from AC and sent on its way across 
the stone to be again reflected by CB if the 
shape is made correct. PQR represents 
any vertical beam of light falling on AB 
and penetrating straight in, as there is no 
change of direction when light falls verti- 


cally on the surface of a transparent me- 
dium. The light will be totally reflected at 
R only in case the angle between POR 
and the perpendicular (RN) at that point, 
is equal to 24°-26’ or greater than that. 
(This is known as the critical angle. It 
differs from different substances, being 
greater than the above value for nearly all 
gems other than diamonds. In other words, 
with other gems the light would have to 
strike the inside surface more slantingly 
than in the case of diamond, to be totally 
reflected.) 

In order to get a 24°-26' angle at NRQ, 
as above, we will have to make our angle a 
(angle BAC) also equal to 24°-26’ (as 
could be shown by a simple geometrical 
proof). Our first conclusion then is—(1) 


. For total reflection of vertical light on the 


first back surface the angle a must be at 
least one of 24°-26'. 
We must next consider light that falls 


‘obliquely on AB. Any light from the left 


‘would certainly be totally reflected from 
AC, even with a 24°-26’ angle at a (for 
it would strike AC outside of the critical 
angle NRQ. We can then disregard light 
from the left. 

Light that comes obliquely from the 
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right, however, requires another calculation, 
We should consider the most extreme case, 
that in which the light becomes horizontal, 
or nearly so. 

In Fig. 2 let PQ be such a beam of light. 
On entering the diamond it is sharply bent 
along Q R and we want it totally reflected at 
R. For this to happen, angle QRN must 
equal or exceed 24°-26' as before. It can 
be easily shown by geometry and a little 
trigonometry that angle a will this time have 
to equal 48°-52’ for total reflection of such 
a very oblique ray to occur. All other less 
oblique rays will also be totally reflected 
from AC in that case. 

Our second conclusion then is—(2)For 
absolute total reflection to occur at the first 
back facet the latter must make an angle of 
at least 48°-52’ with the horizontal. 

We must next consider the second total 
reflection, that is, that from the opposite or 
right hand slope of the stone. Again, we 
should first consider a ray of light falling 
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ically upon the stone, and being twice 
—. reflected, once at R and again at S. 
i nm 3. . . 

* can be shown that this time the angle 
a will have to be 51°-51’ or else be less than 


Thee oblique light we should this time con- 
sider that from the left so as to find the 
smallest allowable value for a. Let PQR 
ST be the path of the very oblique ray. 
(Fig. 4.) 
This time the methematical proof will 
show that a must not exceed 43°-43’, 
Hence, while 51°-51’ was the upper limit 


(as shown above) for vertical light, for the . 


total reflection of all light—both vertical 
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and oblique from both the first and the 
second back facets the angle a must not ex- 
ceed 43°-43’. Our third conclusion then is 
—(3) For absolute total reflection at the 
second back surface the back surfaces must 
not exceed an angle of 43°-43' with the hor- 
isontal, 

It will be noticed that this conclusion dis- 
agrees with conclusion (2) which put 48°- 
52’ as the minimum value of a to produce 
total reflection at the first back surface. 

In such a case we will be compelled to 
follow the third conclusion in practice and 
let a certain amount of light leak through 
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the first surface—for the leak will be inev- 
itable, either at the first or second surface 
if maximum “fire” is to be had, as will 
presently be shown. Let us now -consider 
the path that light must take to produce the 
greatest “fire”, that is to say, the maximum 
dispersion into the rainbow colors, to the 
play of which the diamond owes the greater 
part of its beauty. 

' In calculating the best path for this pur- 
pose it is convenient to consider two cases— 
first that in which our angle a is less than 
45° and second that in which it is greater 
than 45°, 

In the first case, let PQ RST be the path 
of the vertical ray, in Fig. 5. And let SN 
be drawn perpendicular to AB at S. We 
must have conditions such that angle RS N 
does not exceed 24°-26,, otherwise the light 
will be totally reflected a third time and 
sent back ifito the stone. Instead, we want 
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it to emerge and at the same time to break 
up into rainbow colors—that is, we want it 
as widely dispersed as possible. This de- 
sirable result is obtained when the angle 
through which the ray is refracted is the 
greatest possible. This will be the case 
when the angle RSN of Fig. 5 is equal to 
24°-26’. But, unless this angle is a little 
less than 24°-26', total reflection will occur 
and no light will emerge. We must then 
sacrifice some of the maximum possible fire 
to allow more light to pass. The angle of 
refraction must thus be made less. To find 
just how much less a trigonometrical cal- 
culation is necessary and the outcome of 
such a calculation is that the maximum re- 
sult in both quantity of light and vividness 
of fire will be had when the angle of re- 
fraction is 45°. Our angle RSN of Fig. 
5 then becomes 17° for the greatest bril- 
liancy and angle a becomes in that case 40°- 
45’. This was computed for a vertical ray. 

It can be shown that rays falling obliquely 
from the left will be refracted through a 
considerably smaller angle and thus give 
less fire, but relatively few such rays strike 
the surface AC because they come down 
so slantingly as to hit only its lower part 
where the surface in a brilliant is very small 
and they may thus be disregarded. Oblique 
rays from the right it can be shown would 
be totally reflected from the inside of the 
top surface AB, if it were not for the 
practice of putting sloping bezil facets on 
the top of the brilliant. These can be so 
arranged as to permit rays of this latter 
description to emerge and at the same time 
to produce maximum fire or dispersion. 
The proper angle of bezil facets for this 
purpose will be stated later. 

For the case then where angle a is made 
less than 45° the conclusion is—(4) For 
maximum fire angle a equals 40°-45’. 

A consideration of the other case where 
angle a is greater than 45° shows that an 
angle of 40°-13’ is best and that for vertical 
rays it is very satisfactory, giving very good 
fire, but that for oblique rays it is unsatis- 
factory, causing most of such light to return 
nearly vertically, and thus fail to be dis- 
persed to any great extent. We therefore, 
abandon this design and return to that in 
which the back angle (angle a) is one of 
40°-45’. , 

There remains to be determined first what 
slope shall be given the bezil facets which 


‘must be put on to allow light which enters 


the stone obliquely from the right(as we 
saw above) to emerge and to be dispersed 
to the best advantage. Calculations based 
upon a study of the distribution of these 
rays show that an angle of 34°-30' is best, 
everything considered, but that the small 
percentage of oblique rays that get reflected 
twice require a slightly higher angle, and 
that 42° is best for that purpose—hence we 
add the “top corner facets”’—or “half-facets.” 
as they are sometimes called—and they 
should be at an angle of 42° to the hori- 
zontal, while the principal or bezil facets 
should be at an angle of 34°-30’ as above 
stated, 

If bottom “corner facets,” or bottom 
“half-facets” are added—at an angle of 
about 2° steeper than the regular back 
facets, a still better relationship will be had 
with the top half-facets and such bottom 
corner facets are usually added. 
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“Star” facets are usually added around - 
the table, largely to make a more pleasing 
design to the top surface. They are usually 
placed at an angle of about 15° to the hori- 
zontal. Calculations! as to ‘heir optical 
effects show that while they slightly di- 
minish the fire they make up for that loss 
by decreasing the leakage of light that oc- 
curs through the bezils and the nearly par- 
allel opposite pavillion facets. They also 
cause a somewhat better distribution of the 
light, giving what might be described as a 
better “pattern,” as they say of the distri- 
bution of a charge of shot from a shotgun. 

The size of the table and the position of 
the girdle remain to be considered and cal- 
culations show that the table should be 
slightly greater than one-half of the dia- 
meter of the stone, 53 hundredths, to be 
exact. The girdle should be slightly more 
than one-fourth of the depth below the table, 
leaving slightly less than three-fourths of 
the depth back of the girdle. If we call 
the diameter of the brilliant at the girdle 
100 points—then the table measures 53 points 
—and the depth above the girdle is 162 
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points and that below the girdle is 43.1 
points. 


This completes the problem. To sum up 
—the best back angle (angle a or B A C of 
Fig. 6) is one of 40°-45’. The best top 
angle (angle B or angle BAD) is one of 
34°-30'. 

The table should be .53 of the greatest 
diameter. The girdle should be placed so 
that a little more than one-fourth of the 
thickness lies above it and a little less than 
three-fourths below it. The star facets 
should make an angle of 15° to the hori- 
zontal, the top “half-facets” should make an 
angle of 42° to the horizontal, the bottom 
half-facets should be about 2° steeper than 
the pavillion facets. 

Any diamond cutter who will make a 
brilliant to the above proportions will find 
that he has produced a stone of splendid 
brilliancy. He will also find that it varies 
very little in “make” from the shape that 
he has learned by experience produces the 
best results, for the cutters, by the expen- 
pensive method of “trial and error’ and 
then more trial, had arrived at about the 
best possible make before the work of Tol- 
kowsky, which we are reviewing, was pub- 
lished. Nevertheless there are still many 
brilliants cut to proportions quite far re- 
moved from the ideal ones and it will pay 
any cutter who is in a position to cut very 
fine material, regardless of loss of weight, 
to make for himself metal guages to the 
above proportions or to provide himself with 
some accurate device ‘for measuring the 
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angles of his brilliants as they develop on 
the wheel and thus get the utmost possible 
fre and brilliancy out of the finished pro- 
duct. 

Sheet brass gauges to measure the angle 
at the edge and that at the culet will be help- 
fal. See Figs. 7 and 8, which are accur- 
ately drawn and may be used as patterns 
in making such gauges. 

One cutter has made for himself a satis- 
factory device for the measurement of his 
angles from a nickel-plated brass protractor, 
to which he has added a slender brass arm, 
which is pinned to the center as shown in 
Fig. 9. : 

Such a protractor (without the movable 
arm) can be bought of any dealer in draw- 
ing instruments. 

The top angle is measured by placing the 
brilliant as at A. The bottom angle by 
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placing as at B. With a little practice very 
accurate measurements can be had. Once 
the four principal top and back facets are 
properly laid, the others can readily be 
placed by the skilful cutter so it is not 
necessary to measure every facet. 

The general method followed by Tolkow- 
sky can be applied to the case of any other 
material, except that, with the deeply colored 
stones, dispersion plays a much less impor- 
tant part; double refraction may come into 
the problem, and with it dichroism, and the 
money value may lie more in getting a suit- 
able increase or decrease in the color than 
in getting the utmost brilliancy. 

In the case of the white sapphire, how- 
ever, which is sold in such large quantities 
as a substitute for diamond, it would be 
interesting to apply the method in order to 
attempt to get a little color play or “life” 
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into the brilliant. The synthetic sapphires 
of commerce are usually quite well cut 
from the standpoint of total reflection of 
white light but are utterly lacking in any 
perceptible color play. A partial applica- 
tion of Tolkowsky’s method, made by the 
present author, would seem to indicate that 
more life and perhaps a little “fire” would 
result from cutting the synthetic white 
sapphire with a considerably flatter shape 
than that usually used. 

The best back angle would appear to be 
about 36°-37’. 

As the refractive index of sapphire (1.77) 
is very much less than that of diamond 
(2.417) very much more leakage and loss 
of light must be expected. In fact, to get 
total reflection of all light at the first back 
surface the back angle would need to be 
68°-46’. But to get absolute total reflection 
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at the second back surface ‘with sapphire, 
the back angle must needs be 37°-1’. These 
two conditions are much more in disagree- 
ment than the similar ones with diamonds 
were shown to be and hence much more 
sacrifice of light is inevitable. 

As was said above—when the “fire” is 
considered, the value of the back angle for 
sapphire becomes 36°-37’. This is only a 
little steeper than the top angle of a ‘well 
cut diamond, 

It must be confessed that the maximum 
possible dispersion of sapphire is so much 
less than that of diamond that no very 
striking results may be expected. However, 
some lapidary who reads this article may 
wish to experiment along this line. While 
a white sapphire cut as thin as directed 
will be sure to have some vacant spots in 
it, as viewed from the front, it should give 
a feeble color play. If such a stone be held 
in the sunlight and its reflections allowed 
to fall on an opaque white card held in 
front of it( and in the direction of the sun) 
it will be seen that it throws actual spectra 
and they will probably be found to be longer 
(that is—the red end is more distant from 
the blue end) than in the case of spectra 
similarly thrown by a white sapphire of 
commerce, although much shorter and less 
vivid than those thrown by a diamond in a 
similar position. They will also appear in 
pairs, owing to the double refraction of 
sapphires. 

This sunlight-card test may also be ap- 
plied to show that a diamond cut to Tol- 
kowsky’s proportions throws much longer 
and more vivid spectra than an over-thick 
or over-thin stone and that the distribution 
of these spectra is much better in the case 
of the well-cut stone. 

It is hoped that more attention to impor- 
tant details of cutting, and finer brilliants, 
may result from the application of these 
conclusions by those cutters who may read 
this article. 

A knowledge of the exact proportions re- 
quired for the greatest brilliancy should 
also be helpful to diamond dealers and 
should make them more exacting in their 
requirements. They will thus come to 
handle mainly the more beautiful stones and 
in the long run more business will be done 
by them. 





A prominent Baltimore, Md., jeweler has 
in his safe a $1,000 Liberty Bond which he 
accepted from a customer on Oct. 4, but 
which later turned out to be one of a lot 
of $30,000 of Liberty Bonds stolen from a 
United States postal pouch en route from 
Atlanta, Ga., to Richmond, Va. United 
States postal inspectors arrested three men 
several weeks ago implicated in the theft 
and of $6,000 of the bonds disposed of here 
one 'went to the jeweler. The man, genteel 
in appearance, went to the jeweler, pur- 
chased a diamond ring for $250 and ten- 
dered a thousand dollar bond. The bond 
had a market value of $960 and the jeweler 
gave his customer the ring and a check for 
$710. The thief was subsequently arrested 
and taken to Atlanta, where he is alleged 
to have made a confession. A postal in- 
spector visited the jeweler and returned to 
him the ring, which was found on the pris- 
oner. The jeweler, however, was instruct- 
ed by the inspector to hold the bond in 
safekeeping pending further Federal action. 
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Mascots 





FEW will own up to any faith in luck, 

amulets, talismans, &c. Yet if your 
fingers dared pry into people’s pockets you 
would be surprised to find how many con- 
tain a mascot. Some oddity in the form of 
a coin (“luck piece”) looks innocent, mixed 
up in the pocket with other honest-to-good- 
ness pieces of currency, but the owner’s 
loss of the piece will create a turbulent 
state of mind hardly justified by his former 
declaration that he only carried it for a 
joke but had no faith in the virtue of the 
inanimate, &c. Mascots in the form of 
trinkets are universal. Let us hear what 
Burgess tells us about them in “Antique 
Jewelry and Trinkets.” On page 329 we 
read: 

“Tn modern days there is a lingering faith 
in emblems of good luck seen chiefly in the 
trinkets given by friends one to another 
and in the so-called mascots carried on mo- 
tor cars and placed in prominent positions 
in the home, like the Japanese display their 
household symbols. It was no uncommon 
thing years ago to see the lucky horseshoe 
nailed on the door or shown as a sign of 
welcome; lucky horseshoes have been worn 
as brooches and pins and accepted by rich 
and poor as of some value as charms. 

“Here again tradition comes in and con- 
nects the horseshoe with the crescent, a 
relic of the days of the Crusaders who 
learned the symbol in Eastern countries. 
Some like precious stones as mascots, oth- 
ers the heart of amber or the curiously 
shaped piece of Maori greensfone. The bell 
was long thought to have some value as a 
mascot. In the mountain districts of the 
Tyrol the peasants think that the tiny cat- 
tle bells are proof against the fascination 
of the evil eye. Crosses made of bits of 
shell, bullets which have missed their mark, 
and many symbols fashioned on the battle- 
field are among the trinkets or mascots of 
the future. Some cling to old world 
groups and like the tiny models of Faith, 
Hope and Charity, as represented by their 
emblems. Others like homely figures and 
rural emblems and are content with the 
lucky pig or even a bean. Scotch and 
Irish respectively prefer their national em- 
blems and wear as talismans the thistle and 
the shamrock. In North Wales it was once 
customary to hang up the carved wood 
love spoons as emblems of luck, and in 
days of old the glass rolling pin tied with 
ribband was slung over the fireplace. At 
festive seasons good wishes are passed 
round, and when the plum pudding is cut 
at Christmas time there is the usual search 
for the emblems placed there—one gets a 
thimble, another a piece of money and the 
very lucky one a ring, emblematic of an 
early wedding day when the finder hopes 
to receive the choicest of all jewels—a plain 
circlet of gold, the most sacred emblem 
of all jewelry worn by civilized peoples.” 








Leonard Nelson, of O. M. Nelson & Son, 
Madison, Wis., has received congratulations 
and much publicity in this section on account 
of his success in landing the largest Mus- 
kelonge ever taken from Big Bearskin Lake, 
Wis. The fish weighed 35 pounds and it 
required Mr. Nelson an hour and a half to 
land it. 
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The Production of Platinum in 1919* 





A Report Prepared for “Mineral Industry,” by Dr. George Frederick Kunz 








a 
(Continued from issue of Now. 3) 


The sale of platinum in Russia was from 
March, 1919 under the control of the Omsk 
Government ' in Siberia. By its decree all 
roducers were required to sell to the gov- 
ernment the entire quantity of the crude 
metal recovered by them. After its sup- 
posed value had been computed the pro- 
ducers were given half of the amount in 
Russian paper rubles, the other half was 
only paid over (also in currency) after the 
metal had been disposed of by the State 
Bank. This, of course, refers to the con- 
dition of things before the collapse of the 
movement headed by Admiral Kolchak, and 
as the Ural district was occupied by the 
Soviet forces in July and August, 1919, the 
regulations of the Omsk Government in re- 
gard to platinum did not long hold good. 
In May, 1919, according to estimates 
made at the goverriment refining and assay 
ofice at Ekaterinburg, Russia, the cost of 
refining 440 troy Ibs. (5,280 ozs.) of crude 

platinum was 150,000 rubles. This quantity 
of crude ore cost 5,000,000 rubles and fur- 
nished 352 troy Ibs. (4,224 ozs.) of refined 
platinum. As the ruble was then quoted 
at about 5 cents of our money, each ounce 
of refined platinum cost the Omsk Govern- 
ment about $60.96, which would have given 
a profit of nearly if not quite 75 per cent. 
However, as has been noted this prosperity 
was very short-lived, and it is as yet un- 
certain to how great an extent the Bolshe- 
viki have been able to keep up the work.’ 

It has been stated that when Lenine took 

command of Petrograd in November, 1917, 
there were in the vaults of the State Bank 
there more than $200,000,000 of gold in 
bars, and 25,277 troy ozs. of platinum, 96 
per cent pure, worth at the then ruling 
price of $104 a troy oz., over $2,500,000. 
It has been suggested that had Lenine been 
other than a thoroughly patriotic man, in 
his way, he would have made off to foreign 
parts with the whole, or a good part of this 
treasure, and led a life of luxury forever 
after. However, this would have been a 
very difficult task, for he shared the re- 
sponsibility and would have had to share 
the gains with many others, and, moreover, 
it is much easier to imagine the transporta- 
tion and disposal of such an immense mass 
of metal than it would have been to exe- 
cute the enterprise. 

Official figures furnished by the Bureau 
of Foreign and Domestic Commerce, on 
Nov. 15, 1919, give these statistics regard- 
ing the production of platinum in Russia 
during the years 1901 to 1917 inclusive, 
and for a part of 1918? (The weights in 

*Reprinted from Minerai Industry, Vol. 28, by 
Permission of the McGraw-Hill Book Co. 


1 Report of Consul Alfred R. Thomson, Omsk, 
Siberia, Sept. 9, 1919. Comm. Reft., Nov. 24, 1919. 

? Report of Alfred R. Thomson, U. S. Consul at 
Omsk, Siberia, Russian Division, Bureau of Foreign 
and Domestic Commerce, Nov. 15, 1919, chiefly 
from the General Survey of the Principal Branches 
of the Mining and Metallurgical Industry (in Rus- 
sian) authorized by the Russian Mining Depart- 
ment. 


puds are here reduced to trcy cunces and 
kilograms. ) 


Weight in Weight in Weight in 

Year Puds Troy Ounces’ Kilograms 
ase waa ncaa 389 204,965 6,374.21 
) 1 mS 2 197,392 6,138.89 
RO xiWhiearew-aeavevs 367 193,279 6,010.98 
i. SN a ar 306 161,153 5,011.86 
a 320 168,526 5,141.16 
DO eiars aia 8,% 353 175,906 5,470.68 
PI 8c. e acces, Bae 173,266 5,388.57 
TO0R dK, 4a shana Boe 157,467 4,897.22 
LOD oesi0 6 -d:¥:505.0 0:5 313 164,849 5,126.52 
ANN ar 355 aoe ee 335 176,426 5,486.85 
i (a ir ao ge 7s 185,379 5,765.29 
i Ot eae 337 177,479 5,519.60 
DNase asad ae 0% 299 157,467 4,897.22 
POR Waa sieiwatene 298 156,960 4,880.83 
Re ee 00650: x tanta 206 108,489 3,374.91 
eo eM oo 78,997 2,456.81 
PPMP ois wees 187 98,483 3,062.72 
1918 (to July 1)... 25 13,166 409.46 


These figures are from the Isvestya Gcr- 
navo Otdela for Aug.-Sept., 1918. 

In an article by C. W. Purington, one of 
a series published in the Echo for June 27, 
28, and 29, 1919, the writer gives as his 
opinion that if the Iss platinum field in the 
Urals, Russia, were intensively worked by 
modern dredges it would yield an annual 
output for 10 years of perhaps 300,000 ozs. 
of the metal, but would then be exhausted. 
He thinks it possible that certain zones of 
the Iss dunites might be found workable as 
sources of platinum, and believes that the 
same thing might hold good of the fields 
of the Pardinsk district and the Tagil field.’ 

Owing to a variety of considerations, the 
Nicolai-Pavda region in Russia, on the 
Kytlim River, and on the Lobva River be- 
low the point where it is joined by the 
Kytlim, seems to afford better promise of 
good future results in platinum mining than 
any of the other known fields. Prospecting 
work was begun in this tract in 1912-1913, 
although it had already been extensively 
worked by hand labor, and the forecast 
pointed to the existence of 26,000,000 yds. of 
placer platinum ground, which would prob- 
ably yield for each cubic yard metal hav- 
ing a value of 32 cents, indicating pros- 
pective returns of over $8,000,000 for the 
exploiters. The property has an area of 
160 sq, miles and is in the Perm Govern- 
ment on the Asiatic side of the divide be- 
tween Europe and Asia. Just before the 
war these placers occupied the third posi- 
tion among the platiniferous areas of Rus- 
sia, and in 1912 as many as 5,000 men were 
employed there in the Summer season, the 
annual output being about 8,500 ozs. of the 
metal. 

Not much has been known in the United 
States of the company which was eventually 
formed to exploit these placers, under the 
title of the ““Nicolai-Pavda Mining Co.,” for 
it was financed by the Anglo-Russian Bank, 
and the shares were mostly dealt in on the 
exchanges of Petrograd and Paris. Work 
was now carried on under improved meth- 
ods and in 1914 an American elevator 
dredge of 7% ft. bucket capacity, electrically 


1“Siberian Mines,” Eng. Min. Jour., Sept. 6, 
1919, p. 405. 
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operated, was put in place and set in motion 
the next year; it was provided with 62 
buckets, riveted water-tight, so as to pre- 
serve the water with the alluvium. At the 
came time a Putilov 5%-ft. steam dredge 
had been erected, and another dredge of the 
same type, which had been working in the 
neighborhood, was taken apart and then as- 
sembled and re-erected on the Nicolai- 
Pavda property, so that finally three dredges 
could be operated simultaneously. Later on, 
two cther American dredges were bought, 
avd it was planned to have them at work by 
the Summer of 1918, but owing to the 
chaotic conditions in Russia it is not yet 
de‘initely known whether this was accom- 
plished. 

It was found that the old workings well 
repaid retreatment by modern methods. As 
to the character of the ground to be worked, 
we are told that flat boulders measuring 
in some cases as much as 4 ft. across were 
encountered, and also a great deal of clay, 
resulting from the decomposition of the 
dunite rock, so that digging is a matter of 
considerable difficulty, especially as the clay 
is thickly studded with coarse gravel firmly 
set. The platinum deposits occur, with but 
few exceptions within 6 ins. of the bed rocks 
of soft clay, underlying the ground above 
described. The metal does not appear in 
nuggets or coarse grains, none of the par- 
ticles measuring over % in. across, while as 
a rule they do not measure more than 1/32 
in. The coarse material is sifted through 
screens having holes of % in. size. Local 
Russians, properly trained, have been able 
to operate the dredges satisfactorily. 

The price of platinum has of course risen 
rapidly since the war in Russia, as else- 
where, so that in 1918 the Nicolai-Pavda 
Co. increased its dividends to 8,000,000 
rubles. As Russian exchange had not yet 
reached its present abysmal depth at that 
date, this means a larger sum in “real 
money” than it would today. It is true 
that the profits of a paper mill in another 
part of the estate, which is covered by fine 
pine forests, added appreciably to the total 
profits of the company. It is noted that 
the excellent qualities shown by the Ameri- 
can dredges as regards reliability, quality 
of repair, and economy in working have en- 
couraged the importation of such dredges 
into Russia by those needing them.’ 

As to the platinum deposits of the Nicolai- 
Pavda region Professor Duparc finds that, 
of the three platiniferous centers there, 
the most important is unquestionably that 
embracing the rich alluvial deposits of the 
Kytlim and the Lobva rivers, those of the 
former having been partially worked, while 
those of the latter remain untouched. Both 
of these rivers offer favorable conditions 
for dredging. There is material to supply 
the dredges for a period of from 12 to 15 
years. The working of the alluvia of the 
Kamenuchky region is just beginning. The 
territory situated between the mouth of the 
Bolshaia-Kamenuchka and the present posi- 
ticn of the dredge (1916) is about 45 kilo- 
meters long, and admitting a width of only 
3°0 ft. for the exploitable alluvial strip, and 


1Touis Dupare and Augustin Grossert, ‘Re- 
cherches Géologiques et Pétrographiques sur le 
District Minier de Nicolai-Pavda,” Geneva and 
Paris, 1918, pp. 266-285; Eng. Min. Jour., Jan. 
10, 1920. 
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erage depth of something over 9 ft., 
as much material as would supply four 
dredges for 10 years is present. As to the 
Kanjakowsky center, the rivers Jov and 
Poludnievaia are still too little known to 
admit of a definite judgment. : It must not 
be forgotten that the dunite section about 
the Jov district 1s very small and that 
unless this dunite is exceptionally rich, 
or is eroded to a great depth, it cannot 
have furnished a great quantity of platinum 
to the rivers traversing it. It is not pos- 
sible to calculate exactly the probable pro- 
duction of the Pavda region, for the con- 
ditions for its industrial development are 
not yet realized, but it seems probable that 
the annual output will exceed. 30 puds 
(about 16,000 ozs.), and this is a quantity 
worth serious consideration in view of the 
progressive falling off of the supply from 
the sources which have heretofore been ex- 
ploited.* ba 

The chemical composition of the platinum 
from the Kytlim River is thus stated by 
Professor Duparc.” 


an av 





Per Cent 

PTO OE OOOO TTT 0.79 
EE er rr eres rrr rir 83.50 
eich. o ta we Ghee e Garh wea 2.74 
ESP re eer ee 0.62 
Serr eee ee 0.28 
rr Cae re 0.07 
COPPET oo ccccccccccececcssececes 1.14 
RRs. Galea as aie emneweete trace 
Rr errr er er rar 11.05 

100.19 


Before 1914, when the work was taken 
over by the Government, the yearly output 
of platinum for a few years had been as 
much as from 6,300 to 7,900 troy ozs. 

The platinum deposits of Kanjakowsky 
are on the northeast slope of the Tilac. The 
dunite here is compact, of a greenish hue, 
often very light. It contains small octahedra 
of chromite; also, more rarely, segregations 
of this mineral. The dunite is completely 
enclosed within ordinary pyroxenites with 
olivine; these are of the usual type, and 
pass laterally into koswite. In their turn 
they are enclosed by the great mass of gab- 
bros and gabbro-diorites forming the 
northern prolongation of the chain of the 
Tilac, as well as of the chain of the Sere- 
briansky. The rivers which traverse the 
dunite are the Jov and the Poludnievaia. At 
the outset, the deposits of the Jov were 
worked by marauders, afterwards by private 
miners. The extraction of the alluvium was 
exceedingly difficult, and, indeed only be- 
came quite practicable after the greatest of 
the pyroxenite boulders about which it had 
accumulated had been blasted away by 
dynamite. The yield was about 0.2 oz. to 
a cubic yard of gravel. The band of allu- 
vium is quite narrow, varying between 28 
and 70 ft., but the really productive portion 
is much narrower. The part of the Jov 
which is now worked is that within its 
course through the dunite, up to where it 
enters the pyroxenites. Farther on the 
grade is so steep that the river becomes 
torrential, and too rapid to permit of ex- 
ploitation. The Poludnievaia has its source 
within a few meters of that of the Jov. Its 
course is very rapid. While it is known 
that platinum is present in its alluvia, and 
10. cit., pp. 290-291. 

2 Op. cit., p. 283. 
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traces of exploitation by marauders are 
visible, full details regarding the deposits 
are lacking, and the prospector has an open 
field as yet. The platinum ore of the Jov 
analyzes as follows :* 





Per Cent 

CN oo a iba seat eee ibn te ote 20.21 
UNIMON cia 0 Rae K ss s:eeeowuees 60.39 
ee IMIR 06. w Ace uieo-wreine 5 sia d uicarere 6.80 
EEE. 5 Scien caer cteete dens 0.80 
PMMGNETE  s55os wie cidiesieaessde stoned 0.19 
5.0 sa cidcoinln dai ee release 0.49 
DOME sais Sk Nnd eae eGewds se eaawee trace 
POO sick s oantlcancsudse wewudieil 11.16 

100.04 


Spain.—As to the petrographic conditions 
of the platinum deposits of the Sierra de 
Ronda in Spain, Professor Duparc, after a 
thorough study of them, and a comparison 
with those of the Ural district in Russia, 
arrived at the conclusion that so far as has 
been ascertained there exist three primary 
platiniferous deposits, as follows :? 

1. The dunite type of rocks, among which 
the matrix-rock of platinum is the massive 
dunite, which, however, should present itself 
under the conditions previously indicated. 
This form is much the most usual and also 
the richest; it is what may be termed the 
classic form. Whenever the dunite is found 
to be bounded by pyroxenites and gabbros, 
it is always but little, or not at all platinif- 
erous. 

2. The pyroxenite type, in which the 
matrix-rock of platinum is a pyroxenite 
rich in magnetite, with an exclusively mono- 
clinic pyroxene, always in excess of the 
olivine. This form is much more rare than 
the preceding one, the primary deposits are 
usually poorer, and the presence of pyrox- 
enites does not necessarily imply the pres- 
ence of platinum. 

3. The peridotite type, in which the 
primary rock is always a peridotite con- 
taining rhombic pyroxene in greater or 
lesser quantity, and sometimes as accessory 
of the monoclinic pyroxene. These perido- 
tites pass laterally into dunite, much more 
rarely into pure pyroxenites. They gen- 
erally contain brown spinels, often accom- 
panied by small grains of chromite in the 
varieties poor in pyroxene, or which do 
not contain it. The peridotites may become 
completely serpentinized without preserving 
any apparent traces of the generating min- 
erals. The data as to the deposits of this 
nature are still too insufficient to permit us 
to arrive at any justifiable conclusion as to 
their richness. 


1Dupare, op. cit., pp. 286-288. 

2 “Etude Comparée des Gites Plataniféres de la 
Sierra de Ronda et de L’Qural,’’ Geneva, 1916 
by-print from Mém. de la Soc. de Phys. et d’Hist. 
Nat. de Genéve, Vol. 38, fasc. 5, p. 290. 


[THE END] 











The J. H. Stouffer Co., manufacturers of 
“gold encrusted china,” formerly at 3225 
Calumet Ave., Chicago, where the company 
owned its own building, rcently sold this 
property and have taken a lease on the 
building at 2619 Prairie Ave., where the 
concern has much better facilities for carry- 
ing on the business and serving the trade. 
The studio and salesroom at this new loca- 
tion affords the company a much better 
chance to produce its line in a more modern 
and faster manner. 
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Necklaces and Collars 


FrROM the most remote antiquity both 

men and women have worn necklaces. 
Primitive aborigines of all countries and 
climes have worn, and still wear, necklaces; 
no stage of barbarism would appear to 
preclude this style of adornment. Perhaps 
herefrom we may infer a deduction not 
usually, if ever, conceded, viz.: (1) The 
fact that the use of gold, silver, copper, 
bronze, even iron, ornament for the body is 
necessarily concomitant with a knowledge 
of the art of metal-working; that is to say 
some degree, at least of civilization. 

(2) The fact that barbarians absolutely 





ignorant of the practice of metal working - 


have been frequently found wearing neck- 
laces. May not the necklace have been the 
first piece of jewelry invented of Man— 
the protogenic jewel? 

The native African wearing his necklace 
of cowrie shells; the Asiatic decked out in 
a necklace of tiger-teeth or claws, proud 
of the possession of trophies of the jungle; 
the islanders of the Pacific with necks 
adorned by strings of colored beans or 
stones; what body adornment antedated 
them ? 


Quickly following the discovery of the 
use of metal we find necklaces worn that 
were constructed of gold, silver or bronze. 
The early Egyptian bronze statues are 
found wearing necklaces; Nile civilization 
shows necklaces of gold, silver, stones, 
pearls, &c. Long before the Gauls were 
conquered they were adorning themselves 
with necklaces of gold. The necklaces of 
the ancient Greeks are articles of great 
beauty, descriptive matter of which has 
been prolifically written. The Roman le- 
gionaries wore gold necklaces. Graphic is 
the description of how the Roman hero, Ti- 
tus Manlius (361 B. C.), slew the gigantic 
Gaul in single combat then tore the torques 
(spiral neck-bands) from the fallen vic- 
tim’s neck and placed them on his own, 
and in that way gaining the title 
Torquatus. 

But this brings us to the fact that the 
neck jewel was worn by men as an emblem 
of power and dignity. For the Roman 
baccatum represented honors more than the 
meretricious adornment. And in the Mid- 
dle Ages we find the necklace, now called 
a collar, worn as sign of office. It is the 
ensign of the order of knighthood. Of 
such we have the noted Order of the Gar- 
ter, mentioned in the statutes of Henry 
VIII., in 1522; Order of the Golden Fleece 
(Toison d’or) instituted by Philip the Good, 
duke of Burgundy (1429), &c. The collar 
of SS., adopted by Henry IV. became the 
Lancastrian badge and has ever since set 
up a controversy as to the intent of those 
capital letters. Is the solution found, as 
some think, in the word “souveraigne,”’ or 
do they stand for St. Simplicius, the mar- 
tyr, or what? Amadeus VI. of Savoy in- 
stituted (about 1360) the Order of the 
Collar or Necklace (or Annonciada). Leav- 
ing the orders of knighthood we come to 
the collar of office found round the neck of 
the Lord Mayor, also worn by some guards 
of the royal ante-chamber.and the ushers 
of the Court. In their heavy and elaborate 
links they all represent masterpieces of de- 
signers and goldsmiths. 


SS eS 


= 


LSgtes ee SE 


eS 


ee ne 


oe goers eee 
=e = 


ii 
i 
i 








o4 THE JEWELERS’ CIRCULAR November 10, 1929, 


Le 





Established 1866 





170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 


























Parts 170 Broadway 


London CorMaiden Lane 
Amsterdam New York. 























| 














Pearl Necklaces 


GOODFRIEND| BROTHERS 


9-11-13 Maiden Lane, NEW YORK 41 bis Rue de Chateaudun, Paris, France 









































November 10, 1920. 


THE JEWELERS’ 


CIRCULAR 








— ae 


The Swiss Industrial Jewel Industry 





Report of Consul John J. Meily, Berne, on the History and Manufacture 
of Industrial Jewels in Switzerland 

















— 

The Swiss industrial jewel industry is the 
subject of a report sent recently to the Bu- 
reau of Foreign and Domestic Commerce, at 

Washington, D. C., by Consul John James 
Meily, Berne, Switzerland. The communi- 
cation of Consul Meily was published in a 
recent issue of the Daily Consular and Trade 
Report, and reads as follows: 

“The history of the manufacture of indus- 
trial jewels in Switzerland is closely related 
to that of the watch industry. Watches with 
jeweled pivots were made in Geneva more 
than a century ago, but until comparatively 
recently the making of the jewels was 
simply an item in the process of watch- 
making, itself a typical family industry and 
carried on with primitive equipment, though 
with superlative skill. 

“While watch jewels are still perhaps the 
most important class, industrial jewels, as 
they are manufactured today, fall into four 
general classes : (1) Watch and chronom- 
eter jewels, (2) scientific and precision 
instrument jewels, (3) phonograph jewels, 
(4) wire and filament drawing jewels, 

“The raw materials for the above-named 
classes of industrial jewels are, in the order 
of their degree or hardness: Diamonds, 
corundums (known as rubies, sapphires, and 
amethysts, depending upon their color), 
garnets and agates. Synthetic corundums, 
which are somewhat cheaper than the na- 
tural stones and of equal or even superior 
hardness, are also used. The manufacture 
on a commercial scale of these synthetic 
stones has been successfully carried on for 
the last 15 years. 

“The raw diamonds used for this indus- 
try originate in Brazil, Africa, and India, 
but the supply is actually obtained from 
London through the English Diamond Syn- 
dicate, which is said to have a practical 
monoply of the world’s diamond market. 
Raw corundums (rubies, sapphires, and 

amethysts) are obtained chiefly from Siam, 
Ceylon, and India, although sapphires are 
obtained from America also. Raw garnets 
come from Czechoslovakia, South Africa, 
and India, and agates from America and 
Germany. Synthetic corundums are pro- 
duced in France, Germany, and Switzer- 
land, one plant alone in the latter country 
turning oue about 100,000 carats daily. 

“The raw materials used for watch and 
chronometer jewels are chiefly corundums 
(natural and synthetic), and, for the 
cheaper grades of this class, garnets. For 
instrument jewels agates, in addition to 
corundums and garnets, are used. Agates 
and corundums are used for phonograph 
jewels, while for wire-drawing jewels dia- 
monds are used exclusively. Diamonds are 
also used for sawing and cutting all other 
materials and diamond dust or powder is 
used to polish jewels of all materials. 
“The manufacturing process consists of 
a number of distinct operations. The first 
operation, now done entirely by machine, 
is the sawing or the grinding of the raw 
material into plates or “bolts.” For this 
purpose thin copper disks with diamond- 


studded edges are used. The plates or bolts 
are then cut to the approximate size of the 
finished jewels. These “rough jewels” are 
fixed upon small individual disks with gum 
lac and then they are turned. If a watch 
jewel is to be produced, it is also pierced. 
“If the jewel is intended for an instru- 
ment such as an electrometer, for instance, 
it is not pierced but merely hollowed out 
by a further turning operation and finished 
in the form known as the “cup jewel.” 
After being turned the jewels are polished 
and angled. The last-named operations are 
usually done by hand and the quality of the 


' finished jewel depends largely upon the de- 


gree of skill possessed by the operator. 

“Some of the operations above referred 
to are so highly specialized that at the pres- 
ent time one factory usually performs only 
one or two operations. Sawing the raw 
material into plates or bolts, cutting these 
to the approximate final size, piercing or 
hollowing the rough jewel, and turning to 
finished size are special operations done by 
some factories exclusively. There are few 
factories in Switzerland equipped to per- 
form all the operations necessary to produce 
all the classes of jewels mentioned above, 
although one enterprise claims to produce 
everything from the synthetic corundum to 
the finest quality of finished jewel of each 
class. 

“The machinery used in the manufacture 
of industrial jewels is highly specialized, 
designed in most instances by the manufac- 
turers themselves, and built by local ma- 
chinists and makers of fine mechanical ap- 
paratus. There are no standard. tools, each 
manufacturer using his own preferred types. 

“The demand for industrial jewels is re- 
ported generally to be definitely increasing, 
and although the industry was adversely 
affected’ by the war, owing to the scarcity 
of raw materials and certain import and ex- 
port restrictions, these conditions no longer 
obtain, and though the demand is still below 
the volume of production the industry is 
decidedly prosperous. 

“The largest demand for industrial jewels 
at the present time still comes from the 
watch industry, principally domestic, and 
then American. Next in importance is the 
electrical instrument industry, the rapid 
development of which in Switzerland and 
abroad involves a constantly growing de- 
mand for jewels to be used for pivots and 
counterpivots. There is said to be an in- 
creasing demand also from manufacturers 
of other types of precision instruments. and 
meters. The phonograph industry, with its 
rapidly growing use of permanent repro- 
duction points, and the plants manufactur- 
ing wire for such apparatus as electric 
filaments, are other important sources of 
demand for special types of industrial 
jewels, 

“By far the biggest foreign customer of 
the Swiss industry is the United States. 


In 1919 Switzerland exnorted industrial 
jewels amounting to 11,875,000 francs 
(franc = $0.19 at normal exchange), of 
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which total the United States took 7,105,- 
000 francs. France in the same year took 
2,040,000 francs and the balance of 2,730,000 
francs went principally to England and 
Germany. 

“As such a preponderance of the present 
demand comes from the United States and 
as this demand shows signs of rapid future 
growth, an ‘excellent opportunity would 
seem to present itself for the establishment 
in America of a complete plant for the pro- 
duction of all classes of industrial jewels. 
At the present time, while Italy, France, 
and England, and the United States are all 
producing industrial jewels on a small scale, 
Swiss manufacturers claim to have no 
serious competition.” 


[A list of the principal manufacturers of indus- 


- trial jewels in Switzerland may be obtained from 


the Bureau of Foreign and Domestic Commerce or 
from its district and co-operative offices by refer- 
ring to file No. EUR-13002.] 


DIAMONDS IN MEXICO 











Los Angeles, Cal., Paper Publishes Story of 
a “Mine” on Boundary Line of 
Sonora and Sinaloa. 

Los ANGcELEs, Cal., Nov. 3—A Los An- 
geles paper in a dispatch dated Nogales, 
Oct. 28, says: “An apparently inexhaustible 
diamond field has been discovered on the 
boundary between Sonora and Sinaloa, ac- 
cording to Americans recently arrived from 
the latter State. This diamond-bearing 
formation is the first to be discovered in 

Mexico. 

“It is stated,” says this newspaper, “that 
field experts declare the discovery to be 
equal in extent and value to the diamond 
mine of South Africa. Returning Ameri- 
cans say a company has been formed and 
steps have been taken to obtain from the 
Mexican government a concession to op- 
erate the mine.” 

This is the second or third report of 
this kind to emanate from Mexico in the 
past few years, but in none have any es- 
sential details been given by which it might 
be checked up. 

A similar report came to the JEWELERS’ 
CIRCULAR a year or so ago via San Diego 
and later there were sent on some crystals 
supposed to have come from this Mexican 
“diamond” field. An examination by ex- 
perts disclosed the fact that the so-called 
“diamonds” were nothing but quartz crys- 
tals. Whether the report to the local paper 
has to do with the same territory previously 
described or not is not known. 








A few days ago a prominent movie actor 
made a rush visit to Charles H. Clark, Los 
Angeles, Cal., to secure a diamond which he 
had previously seen. He had left his studio 
between the acts during rehearsal and came 
to the store in the full costume of a Mex- 
ican cowboy. Leaving his automobile on 
the opposite side of the street, he crossed 
on a brisk run and entered the store. He 
was followed by a crowd who wondered 
whether it was a hold-up or part of a 
moving-picture scene. Soon the street was 
filled with people. The actor quickly or- 
dered the gem, with instructions to have the 
bill sent to him, but he had difficulty in 
escaping from the store and had to fight 
his way back to the automobile. < 
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The News from England 





Strict Secrecy Maintained as to Process for Producing Artificial Diamonds— 
Strand Jewelry Establishments Raided by Unemployed Men— 
_Crooks Conduct Information Bureau 














_ 
— 


George Renwick, the special Berlin cor- 
respondent for the Daily Chronicle here, 
has been trying to find out something tan- 
gible about the much-discussed Nobel com- 

of Hamburg, a dynamite concern that 
claims to have discovered a process whereby 
high quality artificial diamonds may be 
manufactured at a cost that will enable 
their being marketed at a price 40 per 
cent lower than the real stuff. Renwick 
cables his newspaper that strict secrecy is 
being maintained on the company’s activi- 
ties. Only a few privileged experts so far 
have been permitted to see the manufac- 
tured stones. The company, he says, has 
not yet sold any diamonds, and is at present 
producing only at the rate of a few hundred 
carats daily. No information can be ob- 
tained as to the date they will be placed on 


the market. 
* . 


Two Strand jewelry establishments were 
the victims of an organized raid the other 
afternoon when several hundred men, said 
to be unemployed, smashed plate-glass win- 
dows and carried off trays of jewelry 
valued at over $20,000. The London Gold- 
smiths Co. and Messrs. Clifford & Co.’s 
premises adjoin each other. When the mob 
reached this point of the Strand, which is 
not far from Trafalgar Square and White- 
hall where all the War Office windows were 
smashed, someone shouted: “Now boys— 
go!” Immediately there was a fusillade of 
stones and pieces of iron at the two jewelry 
establishments. The plate-glass windows 
of Clifford & Co.’s fell out, exposing a large 
collection of glittering and unprotected 
jewelry. Whole trays of rings and watches 
and other articles of value were snatched 
away. The London Goldsmiths’ Co. also 
suffered, the windows being smashed and 
some jewelry stolen, the riotors decamping, 
and leaving a trail of jewelry in their 
wake. Three men were arrested, two of 
them being held down by the jewelry shop 
manager and an assistant. The jewelry 
shop’s raid was part of an attack on Down- 
ing St. where Lloyd George was granting 
an interview to labor mayors, councilors and 
other officials. An ambulance detachment 
treated 70 cases in the course of an hour 
and 20 persons, including two policemen, 
were removed on stretchers. Missiles used 
included iron bolts, concrete and flint. 

* * * 

As a police inspector stepped off a motor 
’bus in Newington Causeway, south-east 
London, close to a jewelry establishment the 
other day, he heard a thud and a groan. He 
dashed into the shop to find the jeweler on 
the floor badly injured. At the same in- 
stant two men ran from the place. The 
Police officer pursued them and captured one 
man. Three hundred dollars worth of rings 
and trinkets had been swept off a tray, the 
jeweler being downed in trying to stop the 
theft. He will be in the hospital for some 
time. 


* * * 
According to the metropolitan police of- 





ficials the jewel thief has now reduced his 
depredations to a fine art. Gentlemen 
crooks who make jewelry their specialty 
make use of a highly organized bureau of 
criminal espionage run for the sole purpose 
of providing the super-thief with informa- 
tion. There are no fixed headquarters for 
the bureau, for obvious reasons. Women 
are the mainstay of the bureau, which has 
its agents in all capitals, usually the ultra- 
fashionable resorts of Bohemia. If a 
jewelry establishment features a special line 
of valuable articles or receives a consign- 
ment of precious stones of exceptional 
value, or a countess leaves for the Riviera 
‘with her expensive pearl necklace and her 
society jewels, the bureau collects the data 
in each case and pigeonholes it for future 
action. The bureau agents (usually fash- 
ionably-dressed young women) begin to 
study the personal habits of the jeweler or 
the society traveler, the exact disposition of 
the gems desired and the hours most suit- 
able for the haul. In due course the report 
reaches the bureau, which in turn reports to 
the particular jewel crook peculiarly fitted 
to undertake the robbery. The bureau 
agents let no jewelry items escape their 
notice. They note the visit of well-dressed 
customers at the West-end jewelry shops, 
where big money is spent on pretty presents, 
and they gather all information regarding 
jewelry insurance. Particularly, the police 
say, do they concentrate on garralous char- 
women, who chatter volubly on the doings 
of wealthy occupiers of high-class flats. 








PAYS DEATH PENALTY 


John Morrison Executed at Western Peni- 
tentiary, Bellefonte, Pa., for Killing 
Charles J. Martin. 
PHILADELPHIA, Nov. 5.—-After exhaust- 
ing every known means to escape, John 
Morrison, 24 years old, was executed at the 
Western Penitentiary, Bellefonte, Pa. on 

Monday, Nov, 1. 

Morrison had been reprieved five times 
by Governor Sproul. A little over a week 
ago, the Board of Pardons refused finally 
to recommend clemency to the youthful 
slayer. 

Morrison, in attempting to escape after 
taking part in the holdup of the jewelry 
store of Karl Kempter, in Kensington, shot 
and killed Charles J. Martin, N. 11th 
St. Martin tried to prevent the escape of 
Morrison and his two brothers, the per- 
petrators of the robbery. 

The youthful bandit was apprehended 
within 24 hours and was tried and con- 
victed of first degree murder and sentenced 
to be electrocuted. His father, connected 
with the New York police department, ex- 
erted every influence to save his son. The 
hold-up and murder was perpetrated on 
April 8, 1918. 

Young Morrison died in the electric chair 
a short time after sunrise, being followed 
eight minutes later by another first degree 
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murder convict who had also had strenuous 
efforts made to save his life and whose re- 
prieves and appearances before the Pardon 
Board had been simultaneous with those of 
Morrison. Morrison’s companion in death 
was Samuel Coles, colored, who killed a 
detective in this city in January, 1918, 








VALUABLE RING STOLEN 
Providence Concern Misses One Valued at 
$3,000 Following Visit of Strange 
Man and Woman 
ProvipeNce, R. I., Nov. 3:—The Tilden- 
Thurber Corp. of this city had a valuable 
three-stone diamond ring in platinum valued 
at $3,000 at wholesale stolen from its store, 
corner Westminster and Mathewson Sts., 
last Saturday noon, although. the theft was 
not made public until a few days ago. The 
ring is described as a “ladies’ diamond ring, 
three stones, center stone 1.38 K., other two 
stones 2.63 K. together; 24 small diamonds 
paved around the setting. Ring is plati- 
num, value $3,000 wholesale. No marks.” 
Last Saturday, about noontime, one of 
the salesmen ‘was remarking some rings 
and while so occupied several customers 
came in and the rings were temporarily re- 
placed inside the show case. Among these 
rings was the one described. Shortly after- 
wards a man and ‘woman came in and asked 
to see stick pins. They were not entirely 
satisfied with the assortment the firm had 
and were interested in having a larger stone 
in one of the pins that was already made 
up. They were taken to the diamond room 
on the second floor, returned shortly after- 
wards with the salesman and purchased a 
stick pin for $165, paying cash for the same. 
While these people were in the store an 
elderly woman was in the store walking 
back and forth as though waiting for some- 
one. After the purchase of the stick pin, 
she approached the pair and after speaking 
to them left the store without showing any 
signs of haste. Just as the elderly woman 
came up to them, the younger woman asked 
to see a tray of bar pins, taking one of the 

pins off the tray. 

About this time, the salesman who had 
been marking the rings finished with the 
customers that he was waiting upon and 
returned to the show case to finish remark- 
ing the rings. He noticed that the large 
ring was not in its place but thought that 
it had been moved by one of the other 
clerks. The man who had purchased the 
stick pin wished to wear it and stepped into 
a small room to adjust it and shortly after 
emerging, he and the woman leisurely left 
the store. 

The loss ‘was discovered at about this 
time and the police and detective agencies 
notified and steps taken to apprehend the 
thief. The theft was very cleverly done and 
the firm has stated the circumstances sur- 
rounding the disappearance of the ring in 
detail so as to warn other jewelry concerns 
against similar operations. A reward of 
$100 has been offered by the jewelers’ Se- 
curity Alliance for information leading to 
the recovery of the ring and the conviction 
of the guilty person. 





L. A. Bersee, Chappell, Nebr., has sold 
his jewelry store to E. E. Montgomery, ,. 
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Most women select the finer things in life — 
with extreme care. In indestructible pearl 
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A REMARKABLE RECORD 


William H. Whipp Retires from Service with 
” Gorham Mfg. Co. After Over Fifty 
Years’ Association. 


ProvivENcE, R, I., Nov. 1—More than 
half a century’s continuous service ‘with 
one concern is a record that can be claimed 
b comparatively few men, yet this is the 
roud boast of William H. Whipp, who 
retired Saturday noon after 52 years’ con- 
tinuous services with the Gorham Mfg. Co. 
In recognition of his long service, more 
than 150 of his associates with that cor- 
tendered him a reception and ban- 
he rooms of the Turk’s Head Club 


poration 
quet at t 





WILLIAM H. WHIPP, WHO HAS RETIRED 


in the Turk’s Head building, this city, this 
evening. 

The tables were appropriately decorated 
and at each plate ‘was a unique souvenir 
program and menu which was designed 
and printed at the Gorham printing depart- 
ment. The covers were in grass green bear- 
ing a natural ivy leaf in variegated au- 
tumnal colors that had been taken from the 
vines that cover the building at the Gorham 
plant in Elmwood. Inside was a fine photo 
of Mr. Whipp, while poetic quotations gave 
“pep” to the occasion. After a beefsteak 
supper had been discussed, C. W. Clissold 
assumed charge as toastmaster and intro- 
duced the post-prandial exercises, which 
consisted of selections by the Gorham Or- 
chestra, Wallace Bush, accompanist; solo 
by William J. McKenna, ’cello solo by J. 
Bowering, solo by William Robinson, read- 
ing by Charles Rees, solo by John L. Good- 
win, 

In opening the exercises Toastmaster 
Clissold spoke of Mr. Whipp’s long record 
with the company. Mr. Whipp was born 
in Lancashire, England, Nov. 1, 1844, so 
that the celebration was in the nature of a 
birthday event as well as a complimentary 
reception. He came to this country with 
his parents in 1849, settling in Fall River, 
Mass., where he attended public schools 
until August, 1863, when he came to Provi- 
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dence and entered the employ of the Gor- 
ham Mfg. Co., remaining until August, 1865. 
For the next three years he worked in 
North Attleboro and Boston, and attended 
a commercial school in this city. He re- 
turned to the Gorham Mfg. Co. in 1868, was 
appointed foreman of one of the depart- 
ments in 1881 and was appointed assistant 
superintendent in 1887, a position which he 
continued to occupy until his retirement 
from active service last Saturday noon. 

During the evening Mr. Whipp was the 
recipient of a sum of money in gold, neatly 
arranged in a handsame velvet case made at 
the factory. 








FOLLOWING ROBBERY CLUES 


St. Paul Police Find Automobile Used by 
Bandits Who Robbed Jewelry Con- 
cern in That City. 

St. Paut, Minn., Nov. 3.—Working on 
information supplied by a 12 year old boy, 
Frank Mondike, Putman Smith and Albert 
Abbey, police detectives, late Monday re- 
covered a stolen car in which two daylight 
automobile bandits escaped after taking four 
trays of diamonds valued at $50,000 from 
L. H. Deeny, manager of the A. I. Shapiro 
& Bro. jewelry store, 7th and Minnesota 
Sts., shortly before 8 a. m., Oct. 28. 

The machine was sighted on Virginia 
Ave., near Van Buren St., at 8 a. m. by 
the boy, who saw a lone man leap from the 
automobile with a large black bag over his 
shoulder. Police say the bag held stolen 
diamonds. Detectives found several dia- 
mond scarf pins and the four empty trays 
in the machine after the youth had re- 
ported his discovery. 

Not knowing of the robbery, the boy did 
not follow the movements of the man. 
However, he reported seeing the man walk- 
ing down Virginia Ave. with the bag. The 
boy then continued on his way to school. 
He did not report the incident until after 
school. 

The machine was a late model and had 
been stolen from downtown streets in Min- 
neapolis, 10 miles away, a short time before 
the robbery of the Shapiro store. The ma- 
chine is said to be the property of a Buffalo 
Lake resident, to whom the police intend 
to return it, 

Officials of the jewelry company intimated 
that a $5,000 reward for the capture of the 
fugitives and return of the diamonds would 
be posted. The recovered scarf pins are 
but a small amount of the loot. 

Police now say that there were three 
men engaged in the robbery, one of whom 
remained in the waiting automobile on 
Minnesota St., beside the store. It is be- 
lieved that two of the bandits left the auto- 
mobile near the place it was found and that 
the leader of the trio continued on for 
several blocks, leaving the car finally at the 
place it was found. ‘ 

At an early hour today police were 
searching the locality where the machine 
was found, in an effort to discover the 
haunts of the bandits. They said the rob- 
bers probably have their quarters in the 
neighborhood where the car ‘was aban- 
doned. 

The police say the two who entered the 
store probably are the men who held up 
officials of the South- Park Foundry ard 
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Machine shop, Oct. 16, escaping with $1,800, 
the company’s payroll for the week. 

The supposition is that the gangsters 
drove down E. 7th St., over Robert St., and 
thence out University Ave., turning at Vir- 
ginia Ave. They say the car must have 
been driven at terrific rate of speed, since 
it was sighted by the youth far from the 
scene of the robbery only a few minutes 
after it occurred. 

Police say the description of the bandits 
who held the Shapiro store and those who 
perpetrated the South Park robbery tally 
closely. The men are described as being 
about 23 years old, rough looking and talk- 
ing ‘with a foreign accent. 

Methods of approach used by the crim- 
inals in both the South Park and Shapiro 
robberies were similar. At the South Park 
robbery one of the bandits entered the com- 
pany’s offices on the pretext of applying for 
employment. Yesterday one of the men 
told Mr. Deeny he wanted a watch repaired. 

In Minneapolis this morning a policeman 
continuing the search for the three un- 
masked daylight bandits who looted the 
Shapiro store intercepted one of three hold- 
ups that netted the robbers more than $10,- 
000 in cash and furs. 

Patrolman Louis Larson, warned to be 
on the lookout for the jewel thieves, who 
were thought to have been in the neighbor- 
hood of his beat, heard splintering glass 
about 4 A. M., and, hurrying to the store of 
the American Fur Co., arrived in time to 
interrupt three men who were looting the 
place, 

Emerging from the .window, which evi- 
dently had been broken to provide a means 
of quick exit, the bandits escaped amid a 
shower of bullets from Larson’s revolver, 
carrying with them furs valued at $10,000. 

It is the belief of the St. Paul police that 
the bandits who robbed the Shapiro store 
still are in the Twin Cities and police de- 
partments in both are searching for them. 

Working under the direction of Captain 
George W. Wells, chief of detectives, offi- 
cers of the St. Paul department traced the 
men from the time of the robbery to the 
place where their automobile was abandoned 
and then to a Como-Harriet St. car, which 
carried them to Minneapolis. The men got 
off the car at Hennepin and 6th Sts., in the 
heart of Minneapolis’ downtown district, 
the detectives ‘were told by a conductor, 
who said his suspicions were aroused by 
the queer actions of the men. They carried 
with them a small handbag in which, the 
police believe, they carried the jewels. 

Mrs. Marie Dylkowsky, 676 Virginia 
Ave., and a small girl living nearby, both 
saw the bandits climbing out of the machine 
as they abandoned it. 

The police are pinning their faith on the 
description furnished by Mrs. S. N. Reep, 
wife of the owner of the Buick automobile 
used by the bandits and which was stolen 
in Minneapolis. As Mr. and Mrs. Reep got 
out of their machine to go to a theater, a 
man corresponding in a general ‘way to the 
smaller of the two bandits who entered the 
store, was noticed standing near. 

At that time their attention was attracted 
because of the man’s appearance and Mrs. 
Reep made the remark that he was there 
for no good purpose, Mr. Reep told Cap- 
tain Wells. When they returned their auto- 
mobile was gone. 
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Walter Eitelbach Co., Inc. 2“ 
PEARL NECKLACES NEW YORK 


Ludwig Nissen & Co. 
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We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS IN DIAMONDS, 
RUBIES, EMERALDS and SAPPHIRES, and, of course, we have all the regular goods in the above lines. 


Select Individual Pearls for addition to necklaces. 
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J. MEHRLUST 
Manufacturer of diamond jewelry of the highest class. 


Gems and diamonds and precious stones of every description. 


Downtown Office 























Main Office and Factory 
6 West48th Street 12&14- John S treet 
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BEWARE OF THIS MAN 





Worthless Check Passer Visits Wheeling, 

W. Va, Jewelry Store and Is Successful 

in Obtaining Merchandise and $35. 

WueeLinc, W. Va., Nov. 3.—A stranger 
recently visited the establishment of the A. 
C. Thomas Jewelry Co., Inc., 1210 Market 
St, and made some purchases from a clerk 
ri which he tendered a check drawn on 
the Wheeiing Bank and Trust Co., to the 
order of “James C. Edwards” for $67.30 
and purporting to be signed by “George B. 
Morrision, District Engineer of the State 
Highway Commission.” The check was 
endorsed with the name of “James C. Ed- 
wards” but proved to be worthless. It was 
offered on a Saturday after banking hours 
and Mr. Thomas knew nothing of the 
transaction until the next Wednesday. 

The check was drawn from a_ pocket 
check book and happened to be on the same 
bank with which the A. C. Thomas cor- 
poration does business. The person who 
endorsed the check was registered at the 
McLure Hotel of this city, until Monday 
evening, Oct. 18, and registered as being 
from Knoxville, Pa., a suburb of Pittsburgh. 

His visit to the store of the A. C. 
Thomas Jewelry Co. was not the only call 
that he made in this city. In two instances, 
he had checks made out to “J. B. Wertham” 
and endorsed them accordingly, but he 
used the name “Geo. B. Morrison” as the 
person who was presumed to have given 
the check. In one instance, he signed it 
“Geo. E. Morrison” instead of “Geo. B. 
Morrison.” There is no such individual 
having an account with the Wheeling Bank 
and Trust Co. 

A peculiar thing of the affair is that the 
man posed as a Mason. On Monday, Oct. 
18, the Scottish Rite Bodies held a re- 
union in this city, which held over Tuesday, 
Wednesday and Thursday. Upon each can- 
didate receiving the 14th degree, which was 
on the evening of the 18th, he was given a 
card which instructed him to call at the A. 
C. Thomas store and have his finger 
measured for a ring. On the evening in 
question, about 11 o’clock, after the class 
had been dismissed, the store was opened 
as is customary with the concern to ac- 
commodate the candidates. While Mr. 
Thomas was measuring fingers for rings, 
the man who posed as “J. C. Edwards” 
presented himself to have his measure 
taken, having in his possession one of the 
cards. Mr. Thomas tore off the coupon 
and in order to make sure of the initials 
printed the letters, “J. C.” after the coupon 
had been surrendered to him. 

Had the bookkeeper offered the check at 
the bank as soon as the bank had opened 
the next morning, the forgery would have 
been discovered and Mr. Thomas could 
have had the man held and arrested. The 
check was not deposited until the next day 
in the afternoon and not until Wednesday 
at 1 o’clock did Mr. Thomas know of the 
existence of the check. 

The visitor purchased an article for 
$32.50 and the clerk who waited on him ac- 
cepted the check and without referring it to 
the writer returned him $35 in change. 

An inspection of the check shows that on 
the body of the check the name “J. C. 
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Edwards” is printed in letters similar to 
those of civil engineers, draughtsmen and 
architects and inasmuch as he also pur- 
chased a drawing instrument at another 
store and gave a check and received money 
in exchange, it is not unlikely that he 
had been in the employ of some firm and 
is undoubtedly a draughtsman himself. In 
making a purchase at another store, the 
head of which is a Mason, he informed him 
that he “was taking the degrees.” He had 
a Shrine emblem on his coat lapel, wore a 
brown suit, was about 5 feet 5 or 6 inches 
tall, and weighed about 150 pounds. He 
was well dressed and a fluent talker. 

It is very probable that the man will 
work the same scheme on other dealers 
elsewhere and jewelers throughout the 
country are warned to beware of him. 








A Pacific Coast Artist’s Idea of New York 
Jewelry Trade’s “Mayor” in Action 


The description of the jewelers’ partici- 
pation in the great Republican parade 
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tion of the New York jewelry  trade’s 
“mayor” in action is a very good one. He 
has entitled his cartoon “Mayor Harry 
Larter Assisted by Three Other Larters 
Leading the Harding and Coolidge Torch- 
light Procession to Victory.” 








ANOTHER JEWELER ROBBED 





Law Breakers Gain Entrance to Store of D- 
Lincoff, Marcus Hook, Pa. and Escape 
with Watches and Jewelry. 

PHILADELPHIA, Nov. 5.—D. Lincoff, a re- 
tail jeweler of Marcus Hook, Pa., was the 
victim of robbers who last week took one 
of the meanest kinds of advantage over a 
man. 

Lincoff, aware of the recent outbreak of 
jewelry robberies in the vicinity of Chester, 
Pa., took steps to protect himself by secur- 
ing ample burglar insurance. The com- 
pany he applied to prepared the policy but 
informed him that before it became effective 
it would be necessary to install certain safe- 
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A SAN FRANCISCO CARTOONIST’S CONCEPTION 
IN THE GREAT HARDING AND 


which appeared in a recent issue of THE 
JEWELERS’ CIRCULAR, was evidently read 
outside of New York city because it in- 
spired the staff artist of the Hallson 
Herald, the little house organ published by 
A. I. Hall & Son, in San Francisco, to draw 
a cartoon of “Mayor” Harry Larter, of 
New York, leading the contingent of jewel- 
ers. This cartoon was forwarded to THE 
JEWELERS’ CircULAR last week and is re- 
produced herewith. The artist was particu- 
larly inspired in the idea by the advertise- 
ment which appeared in THe JEWELERS’ 
CircuLar Oct. 28 on page 128. 

Allowing for the distance between New 
York and San Francisco and the perspec- 
tive that 3,000 miles must naturally give to 
any face, we think that the artist’s concep- 





OF “MAYOR” LARTER LEADING THE JEWELERS 
COOLIDGE PARADE IN NEW YORK 


ty devices, including bars over all windows 
and door transoms. 

Mr. Lincoff had the bars placed over his 
front windows and transoms in a single day 
but the workmen were unable to complete 
the work by encasing the cellar windows. 
They were to return the following day and 
place the bars there as well, 

That night, robbers, who evidently saw 
that the work of protection was incomplete, 
broke into the store by means of a cellar 
windew and ransacked the establishment. 
They showed rare discrimination in their 
choice of loot, taking away $500 worth of 
gold watches and jewelry but refusing to 
bother with any plated silver material. The 
police are at sea as to the authors of the 
crime. 
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Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 
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Stolen Diamonds Worth $120,000 Recovered 








Philip E. Schwarz, Pittsfield Retail Jeweler, Placed Under Arrest After Mis- 
sing Gems Are Found by Police in Cellar of His Store—Other Charges 
Against the Defendant, Who Is Released in $20,000 Bail 

















—= 
PirrsFieLD, Mass., Nov. 6.—Fhilip E. 
Schwarz, jeweler, of this city, who was ar- 
rested Tuesday night on a charge of larceny 
of $120,000 worth of diamonds from Joseph 
C, Newman, traveling salesman for Charles 
Marx of New York, was hailed into court 
today at Springfield to answer a charge of 
violation of the autcmobile laws of the State 

This action resulted from an investigation 
by E. L. Bilsh, State automobile inspe-tor 
at Springfield, of an accident Oct. 26 in 
which Schwarz alleges he received a broken 
rib. Thomas Kietchka, highway inspector, 
found that the Cole sedan car which 
Schwarz was driving in company with two 
chorus girls was not registered. He ascer- 
tained that the number plate had been 
transferred from a car previously owned by 
Schwarz to the sedan without permit from 
the State highway commission. Schwarz 
was not obliged to furnish bail for his ap- 
pearance in Springfield. He is now under 
$20,000 bail furnished in connection with 
the larceny charge and $500 for appearance 
in the Federal court on a charge of illegal 
possession of liquor, 12 quarts of whiskey 
having been found near the secret stairway 
leading to the so-called “throne room,” 
which adjoined the jewelry store, and which 
was furnished elaborately. 

The diamonds, as previously reported in 
the CrRCULAR, were deposited in Schwarz’s 
safe, after which he and Newman went for 
an auto ride to Springfield. Later Schwarz 
went for a ride with some women, leaving 
Newman in Springfield. Returning ‘to 
Pittsfield, Schwarz told Newman he was go- 
ing home, but subsequently went to his 
store, as he has admitted. Later a patrol- 
man reported that the “burglar” light over 
the safe was out, and notified Schwarz, who 
by that time was again in his home. He 
did not attempt to go to the store until the 
next day, claiming that he had an injured 
rib. 

On the afternoon of Nov. 2, the diamonds 
were found back of a sewer pipe in the 
cellar of Schwarz’s store. Discovery of the 
gems was made by Daniel J. McColgan of 
the detective bureau and a Mr. Scott, a 
Pinkerton detective, sent from New York 
by Lloyds, who carried insurance on the 
gems. 

Schwarz, who is 33 years old, has a wife 

and one child. He early learned the busi- 

ness and was most successful. 

Various rumors that prominent men and 
several married women might be given un- 
pleasant notoriety are without foundation. 

Referring to the discovery of the dia- 
monds, the police said that before they were 
finally located they had searched the store 
numerous times from the third floor right 
down to the cellar. They had actually fine- 
combed the store at least half a dozen 
times. They left no stone unturned and 
looked in every possible place imaginable. 
On Tuesday, the day that the stones were 
discovered, which was the seventh day after 
their loss, the police had been in the cellar 


in the morning and Inspector J. N. Shep- 
herdson had searched the very spot where 
the diamonds were later discovered. The 
gems were unearthed at 4:10 and actually 
found by Inspector Dan McColgan, assisted 
by Pinkerton operative Bert L. Scott. 

At this time, Schwarz was out of the 
store and knew nothing of the find. When 
he returned one hour later, he was informed 
by Detective McColgan that the Chief 
wished to see him at the police station. 
Here the most dramatic scene was enacted. 
Chief John L. Sullivan had _ practically 
staged the scene for effect. Just before 
Schwarz made his appearance, Mr. Newman 
in the presence of the Chief hurriedly 





CHIEF OF POLICE SULLIVAN, WHO KEPT ON THE 
SEARCH UNTIL THE DIAMONDS WERE FOUND 


looked through the case and saw that the 
diamonds had been untouched and the case 
had not been opened. The Chief then 
locked them in his own safe at the police 
station and all waited for Schwarz to 
appear, 

As Schwarz entered, he was told to sit 
down right alongside of the safe. In the 
office was the entire detective force, as well 
as the Pinkerton operative and Mr. New- 
man. Schwarz breezed in nonchalantly in 
the bold, cool manner that he maintained 
during the entire search. The first one he 
spied was Mr. Newman, whom he hailed, 
saying, “Hello, Joe, how are you?” and ex- 
tended his hand, which Mr. Newman took. 
He sat down alongside of the safe and was 
allowed to take in the situation for a mo- 
ment, 

Then Chief Sullivan stood before him 
dramatically and, looking him straight in 
the eye, he said, “Well, Phil, we’ve got the 
diamonds.” With these words, Schwarz’s 
whcle appearance changed, he practicallv 
collapsed, his face grew pale and a lump 
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came into his throat. He quickly gasped, 
“My God, is that right, Chief, have you 
really found them?” The Chief said, “Yes, 
Phil, we've got them.” With _ that 
Schwarz turned to Mr. Newman and said, 
“Is that right, Joe, have you seen them?” 
Mr. Newman replied, “No, Phil, I haven't 
seen them.” 

Again, with these words Schwarz’s entire 
manner changed immediately, the boldness 
returning at once. Chief Sullivan then 
started to unlock his safe, whereby Schwarz 
again grew very uneasy and kept looking 
out of the corner of his eye down to the 
safe, but when the missing jewelry case 
was produced and laid on the table, Schwarz 
turned the color of wax and all he said 
was, “Can I call up my lawyer, can I call 
up my wife?” The Chief told him he 
would take care of that, for him to sit still 
a minute and not move, when Mr. White, 
his clerk, was ushered into the room and 
told to sit down alongside of Schwarz. 

The Chief then looked at both of them 
and demanded the truth. He said, “White, 
you tell what you know about this thing 
or I'll rip you wide open.” White an- 
swered, “Chief, I have told you all I know 
about it.” Chief Sullivan then took White 
into an adjoining room, where he put him 
through another third degree fcr about 15 
minutes and when the Chief returned he 
was absolutely certain that White knew 
nothing of the missing case and was abso- 
lutely innocent. 

He then looked Schwarz in the eye again 
and said, “Phil Schwarz, I place you under 
arrest on the charge of grand larceny for 
the stealing of these- diamonds. Anything 
you say now will be used against you.” He 
then ordered two of the detectives to lock 
the jeweler in one of the cells. 

Schwarz had by this time recovered his 
nerve, and, taking his hat from the table, 
calmly left the room in the presence of the 
detectives. Later, Chief Sullivan notified 
Schwarz’s attorney and his wife of his pre- 
dicament. After spending a very short time 
in the cell, however, Schwarz went all to 
pieces. He imagined he heard voices talk- 
ing in the cell and when Sergeant Monks 
went into an adjoining room and started to 
turn on the water to take a drink, Schwarz 
yelled, “My God, don’t try any third 
degree on me to make me confess.” They 
assured him that nothing would happen to 
him and Police Captain Hines had to have 
some one watch him continually until his 
father and lawyer arrived to console him. 

The bail at first was fixed at $100,000 but 
later reduced to $20,000 by Judge Hibbard 
and District Attorney Wright and Clerk 
Conlin. The bail was secured at 11 o’clock 
that evening and Schwarz was released and 
taken to-his home. 





In speaking of the action of Chief Sulli- 
van in connection with the recovery of the 
diamonds, Mr. Newman, the salesman from 
whom the diamonds were stolen, voiced the 
highest praise of his action, which, coupled 
with his good judgment, resulted in the 
recovery of the gems. Mr. Newman said: 

“From the first moment that it was 
learned that the diamonds were really 
stolen, every possible effort was made in 
trying to get a confession from Schwarz. 
From the very first morniny, Chief Sulli- 
van as well as myself were positive it was 
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Fall Publicity 


The Literary Digest, Vogue, Vanity Fair, Harpers Bazaar, North 
American Review and other National Magazines are delivering the 
message of 
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to millions of women throughout the country every month—and Ori- 
enta Jewelers are reaping the benefit! 
A display of Orienta Pearls in your window will enable you to cash 
in on this advertising. 

Information on request about Advertising Cuts, Win- 

dow Cards, Display Tray, Blotters, etc. Ask for Catalog. 
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65 Nassau St. New York City 




















A Guide Book That Tells 
How to Judge Gems 


A Guide tor Gem Buyers 
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A booklet issued that jewelers may have convenient 
and ready references which will prove helpful to them. 


The modern jeweler realizes that his customers are 























































developing into very discriminating buyers of gems and 
jewelry. 

His patrons are demanding jewelry made to order, 
favorite gems are being asked for, definite color 
schemes are required and many hitherto little known 
precious stones are demanded to complete the artistic 
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ich reader, and thus Amethyst is a 
4rte avoiding the purple variety of 
he much discussed error of “putting too transparent crystal quartz, shading” 
an much advertising in the copy.” from a pale violet to a dark plum 
ely One learns from this interesting color. At one time quite scarce, 
rith booklet that, “Naturally, transparent Amethyst was considered one of the 
big or semi-transparent gems are usually most valuable jewels.” 
in- cut with facets, which increase their Little more than that is said of the 
is. sparkle, while most translucent and firm’s particular products, but an in- 
the opaque gems are cut cabochon, which vitation at the end of the book to per- 
ith brings out their color and lustre.” mit the company “to send an assort- 
The different styles of cutting are ment on approval—and thus permit 
illustrated by top and side views, and an unhurried selection from a va- 
the lapidary term for each of the riety” is pretty sure to garner the 
twelve standard forms named. orders: that a perusal of the booklet 
How gems are recognized and will produce. 


_ The July issue of Printers’ Ink Monthly contains 
an article on this booklet which we have reproduced 
herewith. 


Write for a copy of 
“A GUIDE FOR GEM BUYERS” 


Espositer, Varni Co., Inc. 
LAPIDARIES 


and Importers of Precious Stones 


45 John St. New York 
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job and done on the spur of the 
It was a great strain that I en- 
t least four days, as they ques- 

. losely, and looking at the case 
ar angle, they thought that I might 
_ been mixed up with the loss of the 

nik I was soon cleared of any suspicion 
el allowed to help in the finding of the 
ot Detective Scott of the Pinkerton 

a gecy took many suggestions and allowed 
we to work with him but for a time it was 
thought that we would never recover the 

j ds. 
= os as Police Chief Sullivan learned 
of the case, he at once began work. He 
called in all his inspectors and all the dif- 
ferent men on the posts within the neigh- 
borhood of the store and questioned them 
regarding the situation. Officer Volin was 
the one who made the discovery that the 
night light was out and the panels of the 
window closed. He telephoned to the 
Schwarz home and told him of the matter 
and Schwarz told them that he was not 
feeling well and that he would not come 
down. 

“The first thing the Chief of Police did 
upon entering the store next morning was 
to try the night light to show that it was 
in good working order. The searching of 
the store was thoroughly done at least half 
a dozen times under the chief’s direction 
from the third floor right down to the cel- 
lar without result. 

“Finally on searching the cellar again on 
Tuesday afternoon the gems were discov- 
ered and Schwarz was arrested by the Chief 
of Police.” 
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GEMS STOLEN IN CHICAGO 


Arthur Reich Robbed of $25,000 Worth in 
Chicago Hotel. 

Cuicaco, Nov. 8.—Diamonds and jewelry 
valued at $25,000 belonging to Arthur 
Reich, of the firm of Reich & Rottenberg, 
wholesale dealers in watches and jewelry at 
13 Maiden Lane, New York city, were 
stolen from a hotel room here, said a re- 
port made to the police today. 








Reich & Rottenberg are well known 
wholesale dealers in watches and jewelry 
with an office at 9-11-13 Maiden Lane, New 
York, composed of Ignatz Reich and Benja- 
min Rottenberg. The salesman robbed was 
the son of Ignatz Reich and in speaking of 
the matter to THE JEWELERS’ CrrcucarR Mr. 
Reich, Sr., said that while they had heard 
of the robbery of his son in Chicago, as 
yet they had no details or particulars, though 
they understand the goods were stolen from 
his room in the hotel. 

The value given in the dispatch from 
Chicago, $25,000, he believed to be exag- 
gerated, but of course could not yet tell 
definitely what the amount was. His son, 
who represents the firm on the road in the 
west, is still in Chicago and will be there 
until the police finish the investigation. He 
expects to be home at the end of this week. 

The goods are insured, and the Pinkerton 
detectives have been put on the case, the 
firm being a member of the Jewelers’ Pro- 
tective Union and the Jewelers’ Safety Fund 
Society, for the past 25 years. 


THE JEWELERS’ 
SMALL SILVER SUPPLY 





Few London Offerings and Foreign Quota- 
tions Highly Artificial, Says “Financial 
Review.” 

Total $1 silver purchased to date under 
the Pittman law amounts to about 17,002,- 
507 ounces, says the Financial Review, New 
York. About 3,000,000 ounces of this 
amount has already been used for coinage 
purposes. For the past four months weekly 
purchases have been around 200,000 ounces. 
The Treasury Department reported, to- 
wards the end of the week, that no silver 

had been offered since Oct. 29. 

The Pittman order has been in force since 
May 17. During the intervening period sil- 
ver prices have advanced once above $1 an 
ounce, which automatically removes this 
buying from the market. 

The weekly average against the total of 
17,002,507 ounces is 710,000 ounces, or 37,- 
000,000 ounces yearly. On this basis it 
would require nearly six years to secure 
the 207,000,000 ounces, which the order calls 
for. It is estimated that 30,000,000 ounces 
yearly is about all that the Government can 
expect to secure against estimated produc- 
tion this year of 50,000,000 ounces and esti- 
mated commercial demand of 20,000,000 
ounces. It is conceded that the volume of 
foreign origin silver available in the mar- 
kets of this country is very small. 

It is reported that Mexico is again accu- 
mulating silver for coinage. We have re- 
ceived $45,936,854, silver, from Mexico since 
the first of the year. Mexico supplies near- 
ly two-thirds of total silver imports into 
this country. 

Excess of silver exports over imports so 
far this year remains around $27,000,000. 

The market on silver produced outside 
this country and not purchasable under the 
Pittman order, has remained around 80% 
cents for two weeks, but was higher to- 
wards the end of the week at 83 cents. Far 
Eastern exchange was also higher. Shang- 
hai taels were 95.50 against 91.50 last week. 
Indian rupees were at 29 against 28.50 last 
week. 

Far Eastern foreign trade reaches its 
maximum around the end of October. This 
is especially true of India, where the wheat 
crop this year is 10,092,000 tons compared 
‘with 7,502,000 tons last year. No pro- 
nounced movement is reported so far, al- 
though forward rates for December and 
January are higher. The Chinese New 
Year is towards the end of January. Large 
East Indian cotton shipments to Europe are 


reported. 





Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U. S. Govt. Standard 
Date. Official. Assay Bars. Price. 
INOW: Levees 525% Hecliday 99% 
NOG. Sitewetans 53% 84% 99% 
NOD. Ascaawes 54% 85% 99% 
Oe 53% 8414 99% 
OO, Gece essen 643%, 84% 9914 
OCs Oh cance 53% 83364 99% 








Charles A. Luce has moved from Beaver 
Crossing to Grant, Nebr. 
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Creditors of Charles Strauss, Bankrupt Jewel- 
er of Decatur, Ill, and Minneapolis, 
Minn., Hold Meeting at Chicago 

Cuicaco, Nov. 3—A meeting of creditors 
of Charles Strauss, of Decatur, Ill. bank- 
rupt, was held at the office of Louis Gold- 
man, attorney, last week. The meeting is 
said to have represented claims aggregat- 
ing approximately $40,000. 

At this meeting it ‘was decided that a 
request be made upon an eastern house for 
the return of pawn tickets which this house 
holds, covering merchandise valued at ap- 
proximately $40,000. This request will ask 
that these pawn tickets be sent to Chicago, 
in order that an appraisal of the pawned 
goods involved may be made. It is said 
that the pawn tickets in question were 
turned over to the eastern house by 
Strauss a short time after the filing of the 
petition. 

A request will be made of the receiver at 
Minneapolis to return to Decatur all mer- 
chandise for disposition. It will also be 
requested that auctioneers and buyers of 
jewelry stock be solicited to bid on the 
stock. Pawnbrokers holding some of the 
stock in which Strauss has equity will be 
asked to advise what offer they will make 
for this equity. 

“We are carrying out the instructions of 
the creditors as outlined,’ said Mr. Gold- 
man. “Further meetings will be held at 
an early date.” 

“The bankrupt has filed an answer deny- 
ing insolvency, but it is believed that this 
is merely a dilatory procedure advocated 
by his attorneys,” Mr. Goldman continued. 
“The hearing will occur shortly and an 
adjudication will doubtless be entered.” 

An inventory of the stock held by Strauss 
at Decatur, IIl., shows, it is asserted, that 
this stock amounts to $20,800. This stock 
was appraised by Mr. Curtis, of that city, 
a local jeweler. who placed the value at 
$19,234. 

“The liabilities have increased and are 
now approximately $100,000,” said the at- 
torney, 








The Manufacturing Jeweler, of Provi- 
dence, R. I., celebrated its 36th anniversary 
with a special edition, Oct. 28th, which is a 
credit to both the printers’ art and the jew- 
elry trade of New England which this jour- 
nal serves. In fact, this number is by all 
odds one of the most interesting and attrac- 
tive trade journals that has come from the 
New England section in many years and it 
is notable not only for its high standard 
reached in the press work but also for the 
many up-to-date articles that will particu- 
larly appeal to its readers in the retail, 
wholesale and manufacturing trade. Among 
many other special features is a treatise on 
the “Faults of Employes,’ by Alvan H. 
Whiting; an article on “Christmas Adver- 
tising and Mail Order Competition,” by 
Frank Farrington; “Fancy Combs in Art 
and History,” by Lester G, Herbert; “Get- 
ting Business from Farmers,” by Robert 
Falconer; “Problems of the Present,” by A. 
W. Williams; “Louis Untermeyer, the 
jeweler and Poet,” by Walter B. Frost, the 
editor and publisher; “How to Repair and 
Resolder Gold Rings,” by George S. Over- 
ton: “Do Your Clerks Like Their Boss?” 
by G. D. Baird, etc., etc. 
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Send Us Your “RUSH” Orders! T 


and you'll be agreeably surprised at the speed and accuracy with which they 
will be filled—and filled to your unquestioned satisfaction. We stand ready 
to furnish ANYTHING in 


PRECIOUS and IMITATION STONES ® 


for manufacturing requirements. If you call for something UNUSUAL, we'll 
get it for you in the quickest possible time, for our manifold connections in 
the Trade make it possible for us to render you unexcelled service 


il H. NORDLINGER’S SONS, INC. 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. ale 
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WANTED FOR GEM ROBBERY 





Los Angeles Police Searching for Two 
Negroes Believed to Be Responsible for 
Looting Golden State Gem Co. 


Los ANGELES, Nov. 1.—Although they 
have not yet been apprehended, two young 
negroes accused of robbing the Golden State 
Gem Co., 726 San Pedro St., of about $16,- 
000 worth of goods will, it is expected, be 


THE JEWELERS’ 


found the accused described in its records, 
and has issued a bulletin with photographs 
and descriptions of the two negroes. 

The descriptions are as follows: “De- 
scription of one John Thurman Richard- 
son (negro) L. A. No. 17059-A. Age 17, 
height 5 feet 474 inches, weight 111 pounds; 
maroon eyes, black hair, dark brown com- 
plexion. Finger print class: 1/l—aA/aA 


of one Maurice Whitfield 


“Description 























JOHN T. RICHARDSON, WHO IS WANTED BY THE LOS ANGELES POLICE ON 
| A BURGLARY CHARGE 


in custody within a few days. Three other 
negroes, who gave their names as Alphonso 
Bryant, Floyd Schackelford and Henry 
Forteson, were arrested last week on sus- 
picion. Some of the gems stolen were 
found in the possession of each of the three. 
They proved, however, to the satisfaction 
of the police that they were not guilty of 
the crime; but they did, it is said, give the 











(negro): L.A. No. 17582-A; age 16, height 
5 feet 534 inches, weight 131 pounds, ma- 
roon eyes, black hair, dark brown com- 
plexion, slight scar on left eyebrow. Finger 
print class: 25/10——/U—10/00——16.” 
The following note is attached: “Arrest 
both named men for burglary, warrant is- 
sued. These men are wanted for burglar- 
izing the jewelry store at 726 San Pedro 





MAURICE WHITFIELD, ALSO WANTED ON THE SAME CHARGE 


officers sufficient information to enable them 
to identify the real culprits. Some others 
of the gems were also found in the posses- 
sion of other negroes, and it is evident that 
the robbers had quickly disposed of a por- 
tion of the loot. About $600 worth of the 
goods have thus been recovered. The 
house occupied by the men accused of the 
theft by the police was visited, but the men 
were gone. The police identification bureau 


St. and stealing the jewelry listed in our 
bulletin of Oct. 23, 1920. Search carefully 
and hold as evidence all jewelry found. 
(Détective Bureau.)” 

The police department has also issued a 
complete list of the goods taken, all of 
which were in a salesman’s grip, which had 
been left temporarily in the rear end of the 
store in the evening while Walter C. Smith, 
the proprietor, and two members of his 
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sales force were in the front part of the 
store, as reported in a recent issue of THE 
Jewe.ers’ Circutar. The greater part of 
the goods taken were unmounted stones in 
folders, but a considerable number of 
mounted goods were also taken. The de- 
tectives think the two men are in hiding 
in this city and will be uncovered very soon, 
It is reported that the men were out on 
probation after having been convicted on a 
previous offense. 








GET JEWELRY AND CASH 


Burglars Use “Can-Opener” to Rip Safe in 
New York Jewelry Plant and Escape 
with Valuable Loot. 

Some time between Tuesday night, Nov. 
2, and last Wednesday morning, thieves 
broke into the manufacturing establishment 
of the P, R. K. Jewelry Co., 121 Canal St., 
New York, and, after ripping off the door 
of a huge safe, stole jewelry worth about 
$10,000 and $100 in cash. The thieves ap- 
parently worked with gloved hands, as no 
fingerprints could be found. The only clues 
left by the safe-breakers were a number of 
drills. 

Investigation by the police indicates that 
the thieves in ripping open the safe used a 
tool known as the “can-opener.” This is a 
sectional crowbar and after a hole is 
drilled in the upper part of the safe where 
the doors join, this ‘“‘can-opener” is inserted 
and then the ripping begins. Owing to the 
long leverage of this instrument tremendous 
power can be used and as a result few if any 
safes used generally by the jewelry trade 
can withstand the strain. 

From all indications the thieves worked 
without fear of detection and probably took 
plenty of time to commit their deed. That 
they made little or no noise is borne out by 
the fact that not a single tenant of the build- 
ing or the watchman heard them. 

The owners of the business estimate that 





about 3,500 pieces of finished jewelry were 


stolen. These articles consisted of La 
Vallieres, rings, ear rings, cuff buttons, lock- 
ets, etc., and were made of 14 karat and 
18 karat gold. Aside from the karat mark, 
none of the stolen articles, except the lock- 
ets, bore any other marks of identification. 
The lockets were stamped with the letter 
“P.” The thieves also took a large quan- 
tity of raw gold and many unfinished pieces 
of jewelry. 

According to Samuel Kramer, a member 
of the firm, the place, which is located on 
the third floor, was closed on Tuesday 
evening, Nov. 2, at 6 o’clock. Upon his 
return at 8 o’clock the next morning, Mr. 
Kramer told a )'EWELERS’ CIRCULAR reporter 
he found the doors of the safe ripped open 
and the contents stolen. The cement, which 
protects the inside of the safe doors, was 
also scattered all over the floor and the locks 
of the safe were found in twisted condition. 
A part of the safe door was found lying 
against an office partition. 

A further examination showed that the 
thieves had gained entrance to the office by 
“jimmying” the door. Just how the men 
had gotten into the building, however, the 
police were unable to determine. It is 
thought they either concealed themselves in 
the building before it was locked for the 
night or came in by way of a fire escape. 
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November 10, 1920. 
EXPORTS IN SEPTEMBER 


Value of Domestic Watches and Jewelry 
Shipped to Foreign Countries 


Wasuincton, D. C., Nov. 9.—The De- 
artment of Commerce has just released 
details of the statistics of the exports of 
watches and jewelry during the month of 
September. These show the value of the 
watches and parts exported in this country 
during the month to have amounted to 
$170,353 and the amount of jewelry to be 
but $44,817. 

Our principal export for watches was as 
ysual to Canada, which absorbed $87,166 of 
the exports and Cuba, which took $41,068. 
Strange to say, Switzerland came next with 
jmportations of $7,147 and Argentine fourth 
with importations of $6,425. 

The full list of countries to which watches 
were exported and the amounts is as fol- 


lows: 


Countries Value 
err E oe rr $7,147 
VE eer ere 4,927 
BE FIONGUIAS. 6 osc c ssc ese eee ds 30 
os Seen 87,166 
i idee xi tdn dei eew wae 279 
is ncaa tan gh kane eee nee 377 
Eo iccereyaard os wesie nese a6 ox 1,798 
re ee ee 1,931 
Newfoundland and Labrador..... 302 
Other British West Indies......... 6 
asi as cin orsiclaree stones 41,068 
Virgin Islands of United States... 385 
Dominican Republic .............. 3,594 
rT rer 6,425 
Ea geo agi siete asd We eNatesO NG 844 
ES ee ene 1,021 
ee Aare 85 
eT ET 15 
NN 295 1218.5 6 05d Ww wie cease aiaieww Slee 604 
MEN Rat tas avalos) ieleioutalcegeens 2,217 
RSet cinta lites rath ais aoe aaes 166 
EE ES, salons MMs SS plan 515 
ES 2 sap ae os sais 6 wie eorale ns 4,366 
8 IE en o2 
e615 505 fa, 15 (e200 sia laysiaraiolsloreacoety 331 
eg ie toa 3,301 
Ee ee 55 
8 4) 
CE GIN <i v ars a is bos sv veseeee's 69 
Philippine Islands ................ 787 
British South Africa............. 449 
NY Dtheta nae biedsaidinl eites $170.353 


THE EXPORTS OF JEWELRY 


Over half the exports of jewelry went to 
Canada, to which country we sent merchan- 
dise valued at $23,247, and the next best 
customer was Argentina, which took jew- 
elry valued at $5,622. 

The full list of countries to which jewelry 
was sent and the amounts each exported is 
as follows: 


Countries Value 
aa th a oe ae $1,919 
I ie ite a Be ay oe 1,109 
British Honduras ................ 2 
RES EON eee: once earner 23,247 
rr ee ern nee 2112 
Dominican Republic .............. 1,368 
AE Pre ee ee 5,622 
TENSES reer eS ner e 2,025 
a hin ah se alten cla 3,040 
I MN occas uneeceevacde 2,136 
Straits Settlements ............... 525 


THE JEWELERS’ CIRCULAR 
ii tek ccvaeenrcndnen kins 40 
ES ee a ee ne ere 2,291 
INGW ZOMANO 25.0 oecdorcicie se Sstenounes 555 

3115 1: | ea ga $44,817 








BIG INCREASES SHOWN 


Swiss Exports of Watches, Clocks and Kin- 
dred Lines Show Increase of 34,500,000 
Francs in First Half of 1920 
Wasuincton, D. C., Nov. 3.—During the 
first six months of 1920, according to Trade 
Commissioner Lawrence Groves, at Zurich, 
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Silver Trophy Won by American 
Fishing Schooner, Esperanto 





JNTERNATIONAL interest scarcely less 
less keen than that associated with the 
Lipton Cup ‘was manifested in the races be- 
tween the Esperanto, a Glcucester, Mass., 
fishing schooner, and the Nova Scotian 
schooner, Delawana, which terminated last 
week off the Nova Scotian coast in brilliant 
victories for the Gloucester vessel, captain 

Marty Welch. 
The trophy, a handsome silver cup, was 
offered by the Halifax Herald, and is to be 
a 





SILVER TROPHY WON BY THE AMERICAN fISHING SCHOONER “ESPERANTO” 


the exportation of watches, watch move- 
ments, cases, clocks, and kindred articles 
from Switzerland reached the value of 
163,000,000 francs, as. against 128,500,000 
francs in the same period of 1919, an in- 
crease of 34,500,000 for the 1920 period. 

As to the quantity of merchandise mak- 
ing up this value, there were, in the first 
half of 1920, 7,722,107 separate pieces and 
379,749 pounds (made up mantel clocks, 
alarm clocks, unfinished parts of watches, 
and detached pieces); the corresponding 
figures for the first half of 1919 show 
7,862,019 separate pieces and 163,316 pounds 
of merchandise, 

Bracelet watches made up about 30 per 
cent of the total value of the exports as 
noted above for 1920, and finished - move- 
ments, without cases, represented about 25 
per cent of the total value. 


raced for annually. The next contest will 
be off Halifax harbor. The winners were 
also awarded a cash prize of $5,000. 

Aboard the Esperanto was Commodore 
Lawrence F. Percival, a Bostcn jeweler, 
and member of the Corinthian Yacht Club, 
Marblehead. He declared it was the 
“grandest, most exciting race I ever knew.” 
His experience ccvers years sailing cham- 
pionship yachts. 

Among the conditions laid d-wn for 
future races is a clause that after 1921 the 
contests shall be held alternately off Glou- 
cester or a course in Massachusetts Bay, 
and off Halifax. The control of the trophy 
is vested in the following named trustees: 
the premier of Nova Scot'a, the mayor of 
Halifax, H. R. Silver, H. G. DeWolf, R. A. 
Corbett, H. G. Lawrence, W. J. Roue, Cap- 
tain V. C. johnson and F. W. Baldwin. 
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JADE, OPAL, AMETHYST, LAPIS 
LAZULI, ROSE QUARTZ, TOPAZ, 
CRYSTAL, AGATE, etc. 


NECKLACES 





BUY FROM THE CUTTERS 





‘heedioan Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON 
23 Holborn Viaduct 





PARIS 
44 Rue Lafayette 





FROM MINES TO MARKET 


aul cc 
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ULNA LLU 


Lucian M. Zell 


Cutter of Gems 
From the Rough 


EMERALDS 
SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETc. 


522 Fifth Avenue 


New York City 


Telephone 5481 Murray Hill 
See 
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AND NEW Elgin, Waltham, 
‘ Howard, Hamil- 
ton, Rockford, 
South Bend, 
‘Hampden, lli. 
nois. Samples 
‘sent to rated 
concerns on memo 
or mail $5.50 for 
2” sample Elgin, Wal- 
” # tham, Rockford. 


Walrus Teeth 


hard to detect from 


Elk Teeth 


Unmounted, assorted 

sizes a SP to — 
‘ — i? | 

f » $1. 00 fer 6 ad 
: _ 

CHAS. J. MaeNALLY, 

21 Aan St., New York 











UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


VENUS 


PEARL 
NECKLACES 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 














The Buyers’ Directory 


Price, $1.00 





The Jewelers’ Circular Publishing Company 
13 John St., corner Broadway New York 





The Buyers’ Directory 


Price, $1.00 





The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New York 
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Star Sapphires ] 
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Fine Kandy Garnets 


Calibre French cut for bracelets 





Matched sets for cuff links 
Fine Individual Stones 





F. W. Howell 
3 Maiden Lane, New York City 
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Attention — Manufacturers! 


Onyx Ring Stones Fur- 
nished for any Size Diamond. 


Black, Onyx and Amber. 


ONYX BEADS 


THE DOUBRAVA CO. 
61 Maiden Lane, N. Y. 























ge F. APPLE CO. 
Manufacturing Jewelers 


Lancaster, Pa. 


Sree and Fraternity Jewelry. Special order 
mameling, engraving. High grade a REPAIRING 

OF ALL KINDS. a designs and a 2 
Masonic te early yo 


quest. Jewelry a Specialty. 
pessible for school work and emblems to aul delay. 














Diamonds Cut 


aus and RE-CUT — 


JACK BLAUWEISS cor:”ss 


R 1101 Tl Nassau St., New York 
Emoleved for 10 years by Stern Bros. & Co. 
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REPORTS LOSS OF $20,000 





Max Colmes Tells Boston Police How $5,000 
in Diamonds and $15,000 in Cash Was 
Stolen from His Automobile. 

Boston, Mass., Nov. 4.— Persistent search 
for four days has failed to discover any 
clue to the bag of diamonds and $15,000 in 
cash which Max Colmes of the Washing- 
ton building reported to the police had been 
stolen from his car while he returned for 
, moment to the First National Bank for 
his gloves he had accidentally left there. 

Mr. Colmes told Captain Sullivan that he 
went into the bank about 10:30 a. m., Oct. 
31, to draw out $15,000, which he intended 
fo put into a trust company. He put the 
money and the diamonds and jewelry, val- 
yed at $5,000, into a leather bag while in 
the bank and took it to his automobile out- 
side. Just as he was about to drive away 
he discovered that he had left his gloves 
in the bank and returned to get them. It 
was only a few seconds before he came 
back to his car. 

The bag, Mr. Colmes said, was still in his 
car, but upon arriving in Court St., when 
he picked up the bag he discovered how 
light it was. On examination he found that 
the money and the jewelry and diamonds 
were gone. Mr. Colmes lost no time in 
reporting the case to the police, leaving his 
automobile on Court St. 

“Were you cleaned out altogether?” 
asked Captain Sullivan. Colmes replied 
that he had $8,000 left. 

“Where is it?” asked the officer, and 
Colmes replied: “I have left it in my auto- 
mobile.” The captain remarked how care- 
less it was, after Colmes had already lost 
$15,000 and jewelry valued at $5,000, to 
leave $8,000 unprotected in his automobile 
outside. ‘ 

Colmes, who is the head of the M. 
Colmes Jewelry Co., told a special officer 
that he had arrived from Rutland, Vt., the 
morning of October 31, after having at- 
tended a jewelry auction and when he 
reached Boston he had $8,500 in his bag. 








A NEW JEWELERS’ CLUB 





Organization of the Wisconsin River Valley 

Jewelers’ Club Perfected at Meeting 

at Wausau. 

Wausau, Wis., Nov. 5.—Organization of 
the Wisconsin River Valley Jewelers’ Club 
was perfected at a meeting of jewelers of 
northeastern Wisconsin at the Hotel Bellis, 
Wausau, Wis. The club is not an entirely 
new idea with the jewelers of that section 
of the State, as a similar organization was 
in existence several years ago. However, 
since 1914 the club had been dormant and 
gradually passed out of existence. Revival 
of activities among retail jewelers through- 
out the State of Wisconsin brought about 
fenewed interest in the formation of a new 
club, which becomes one of the district 
branches of the State organization, known 
as the Wisconsin Retail Jewelers’ Associa- 
tion. The aim is to promote its particular 
business in every way, 

The Valley jewelers attended a 6:30 
O'clock dinner at the Bellis, following which 
the matter of organization was taken up. 
A. W. Anderson, Neenah, Wis., secretary 
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of the State and national jewelers’ organi- 
zations, and John Stouthamer, of Mil- 
‘waukee, attended the meeting. Both of 
these men told of the organization and 
activities of district clubs in Milwaukee 
and other cities of Wisconsin and else- 
where, setting forth the purposes and ac- 
complishments. The idea was enthusiasti- 
cally received and the organization of the 
Valley Club was perfected. 

Otto Mueller, of Wausau, was elected 
president; E, Mechler, Marshfield, chosen 
vice-president, and A. Molle, of Antigo, was 
named secretary and treasurer. The club 
will hold regular meetings quarterly, the 
next meeting to be called in January by the 
officers, who will designate the time and 
place. 








FOUND DEAD IN HOTEL 


St. Louis Jobber Reports Being Robbed and 
Then Commits Suicide. 

st, Louts, Mo. Nov: 5—H. S. Aller, of 
the H. S. Aller Jewelry Co., jewelers’ job- 
ber in the Equitable building, reported to 
the police Tuesday that he had been robbed 
of jewelry valued at $3,500 to $4,000 by 
three men who held him up at 6:45 Mon- 
day night on the Florissant road, in St. 
Louis county, as he was on his way in a 
coupe to his home at Ferguson, St. Louis 
county, and struck him on the head, pre- 
sumably with a sand bag. 

Aller said that he passed three men in 
an automobile on Grand Ave., who followed 
him to Pine Lawn, where they passed him, 
but slowed up and permitted him to pass 
them. At Normandy, he said, after turning 
from the Natural Bridge road to the Flor- 
issant road, they again passed him and at 
St. Ann’s lane, stopped in such a way as 
to block the road. 

When he stepped back of their machine, 
he said a man opened each door of the 
coupe and pointed revolvers at him, and 
telling him that they would kill him if he 
made an outcry, they demanded the key 
to the deck door at the rear of the coupe. 

He gave it to them, he said, and was 
again warned not to make an outcry and 
not to look back. Then one of them sug- 
gested that it would probably be better to 
hit him over the head. He was struck on 
the head and lost consciousness. When he 
recovered the men were gone, taking his 
jewelry case. He went to the home of a T. 
Walter Hardy, at the old and new Floris- 
sant roads. A doctor was called. There 
was a bump on his head, but no abrasion. 
He was taken home and is in bed. Aller 
said he carried the jewelry with him be- 
cause he intended to make stops at retail 
jewelry stores on his way down town the 
next morning. 

Thursday afternoon the body of Aller 
was found in a room at the American 
Hotel, with an empty bottle which had con- 
tained poison on the bed. He had been 
dead several hours. The body was discov- 
ered by a clerk of the hotel after he had 
received no response to his knocks. 

The hotel clerk went to the room under 
instructions from a stenographer for James 
Stuart, a jeweler who had received a note 
from Aller saying that he contemplated 
suicide. The stenographer opened the note 
and communicated its contents to her em- 
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ployer, who was in East St. Louis. Stuart 
directed her to get in touch with the Ameri- 
can Hotel. The clerk of the hotel told the 
police that Aller had registered under the 
name of H. L. Bush, Wellsville, Mo., about 
8 o’clock Thursday morning. 

Stuart identified the body at the morgue 
and then went to Aller’s office, where he 
found Mrs. Aller awaiting the return of her 
husband, with whom she had an appoint- 
men at 11 o’clock. 








Boston Jewelers Co-operate with Other 
Merchants to Stop Thieves from Con- 
tinuing Their Activities. 

Boston, Mass., Nov. 12.—Jewelers and 
other merchants in this city have begun a 
determined co-operative effort to stop shop- 
lifters, pickpockets and thieves of all types 
from continuing their activities. The short- 
ages incurred by retailers the last 12 
months have reached great totals. One 
store is known to have charged off more 

than $100,000 to “shortage account.” 

An organization known as the Store Mu- 
tual Protective Association of Boston, Inc., 
has been formed, and among its directors is 
the Smith Patterson Co. This organization 
will not supplant, but will aid, the detective 
agencies in the various stores. It will have 
the assistance of the district attorney and 
the police department. Edward P. O’Hal- 
loran, who has been a member of the New- 
ton police force for 25 years, has been en- 
gaged as executive manager of the associa- 
tion. 

Recently the Boston’ police warned the 
jewelers to beware of a campaign of rob- 
beries. Several stores have suffered but not 
to the extent that might have been if the 
jewelers had not been so well protected. 

The stores up to this time have attacked 
this problem separately, but with all in- 
formation and records now submitted to 
the central protective association, united ac- 
tion against thievery and other crimes is 
expected to bring about the desired result. 
One of the functions of the new association 
is to act as a clearing house to obtain and 
distribute records and information. Its 
purpose is not simply to aid in apprehend- 
ing and convicting criminals but to strive 
to eliminate the practice of shoplifting and 
its kindred crimes. 








Ira S. Dresbach, a jeweler at 111 S. 
Washington St., Tiffin, O., made a big hit 
in his community on election night and ob- 
tained a large amount of publicity as a 
result of his clever use of his wireless re- 
ceiving apparatus. His wireless is ordi- 
narily used for receming the standard time 
from Arlington, but on election night he 
had an expert radio operator formerly of 
the Signal Corps in charge and received 
the election returns over it. Through his 
instrument he received the returns much 
quicker than they came over the Western 
Union wires to newspapers and supplied the 
newspaper bulletins, which they flashed on 
the screen, giving credit that they came 
from Dresbach’s jewelry store. Previously 
Mr. Dresbach had used his wireless to ob- 
tain press dispatches in the evening after 
the local papers had gone to press and 
had bulletined these events for the public. 
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Here Is the W.W.W. Newspaper Cut No. 228- 
An Attractive Silverware Advertisement 
This cut is part of the marvelous W. W. W. Service and is 


absolutely free to all W. W. W. Jewelers. If you are not 
using our dealer cuts why not order now? 





Silverware 
Always An Appropriate Gift 


Silverware solves many a perplexing gift problem. It is 
always acceptable, always in good taste. Its value is un- 
questioned, its service long. It does not necessarily entail 
large expense. 


We have always made a specialty of silverware. We 
have become known for the excellence of our stocks and 
for the skill and good taste with which they are selected. 
We are always informed as to the styles and patterns 
which are most favored by the discriminating. We know 
what is right. 


Whether you desire to select a gift or to choose a piece 
or two for the adornment of your own home, you will find 
an inspection of our large and varied stock most inter- 
esting. And there is an added satisfaction in buying silver- 
ware at this store, because the quality and value of your 
purchase are established, The recipient knows that, too. 


W-W-W Rings 


While you are in the store, we should like to show 
you these most interesting rings—solid gold, gem-set— 
in all the favored precious stones. This line repre- 
sents maximum value. It is nationally known and 
nationally advertised —the quality is established. In f\ 
addition, these rings are guaranteed by the makers, 7%, 
Let us show you, 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y, 














November 10, 1920. 









Yo — LORE Forge 

H. F. Carpenter & Son, refiners, are this 
ear observing the 60th anniversary of their 
establishment. 

ohn Kelso has transferred realty on the 
southerly side of Cypress St. to M. L. 
Young et al. 

Myers, Legg & Myers, manufacturing 
jewelers at 433 Westminster St., have dis- 
continued business. 

A mortgage for $3,000 on realty of Sam- 
uel K. Grover has been discharged by the 
Industrial Trust Co. 

Oxley Sparkling has removed his retail 
jewelry business from 130 Washington St. 
to 251 Weybosset St. 

Extensive alterations and improvements 
have been made by Otis Bros. Co. to its 
offices at 187 Eddy St. 

Primavera Bros. have removed from 185 
Eddy St. to 180 Bridgham St., where they 
will increase their line of gold jewelry. 

Louis H. Block is on an extended west- 
ern business trip for O’Neill & Block, and 
expects to be absent until Thanksgiving. 

Notice has been filed at the office of 
Secretary of State of the increase of capi- 
tal of the J. Briggs & Sons Co. to $200,000. 

Mr. and Mrs. Charles A. Russell have 
closed Hillcrest, their Summer home at 
Thompson, Conn., and are back in town for 
the Winter. 

Harry L. Markham has given a mortgage 
for $500 to William J. Richardson on lot 
and buildings on the southerly side of Cali- 
fornia Ave. 

Frank D. White, who has been general 
manager of the Sanderson Mfg. Co. for the 
past four years, has resigned to take a 
much needed rest. 

Colitz’s Hub Loan Co., Times Square, 
Pawtucket, is conducting an auction sale of 
stock of diamonds, jewelry, and watches, 
previous to removal. 

C. Mancini & Sons, wholesale jewelers at 
603%4 Charles St., have started a manufac- 
turing jewelery plant under the style of the 
Mancini Jewelry Co. 

C. H. Mason Jewelry Co. has removed 
its manufacturing plant from 9 Calendar 
St. to 92 Niagara St., occupying a portion 
of the Cory & Reynolds building. 

The Hope Novelty Co., 95 School St, 
Pawtucket, is being conducted by Frank 
P. Fay of that city, according to his state- 
ment filed at the city clerk’s office. 

In the list of subscribers to the funds 
of the Republican National Committee was 
the name of Harald W. Ostby, president of 
the Ostby & Barton Co., for $1,000. 

The Excelsior Optical Co., Walter E. 
Wells, proprietor, has discontinued business 
at 130 Washington St. Mr. Wells is go- 
ing to Florida, where he will resume busi- 
ness. 

Swartz Mfg. Co., manufacturing jewelers’ 
findings at 104 Point St. is preparing to 
discontinue its business and Fred M. Swartz, 
the owner, intends devoting himself to real 
estate business. 

Thomas F. Riley, doing business as 
Thomas F. Riley Co., manufacturer of 
gold jewelery, has removed from 9 Calen- 
der St. to 59 Page St., where the firm has 
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taken a part of the shop of Page & Lewis. 

Mr. and Mrs. William H. Manchester 
have closed their Summer home at But- 
tonwoods and returned to the city. Their 
son, William H. Manchester, Jr., is in Bos- 
ton for an indefinite time. 

William Loeb, of Wm. Loeb & Co., is 
on his 50th trip to the Pacific Coast and is 
arranging to leave in a short time on a two- 
year trip abroad. His firm will observe its 
50th anniversary this year. 

D. M. Watkins Co. has given a mortgage 
for $65,000 to the Industrial Trust Co. on 
the new building erected by the company 
at the corner of Pine and Foster Sts., in 
which its plant is now located. . 

James A. Palmer, for the past.11 years 
with Parks Bros. & Rogers, Inc., in the 
capacity of superintendent, has severed his 
connection with that concern but has not yet 
announced his plans for the future. 

Mayor Gainer on Saturday announced the 
appointment of Joseph Baker, Jr., a retired 
foreman of the Gorham Mfg. Co., as the 
Aldermanic member of the committee to 
arrange for the annual municipal banquet. 

The Adams Novelty Co. has completed 
the removal of its plant from 19 Calendar 
St. to its new building at Auburn. Offices 
have been fitted up in the Strand building, 
corner Washington and Union Sts., this 
city. 

Charles Markham, formerly of the manu- 
facturing jewelry concern of Markham & 
Stone Co., has started in the manufactur- 
ing business for himself under his own 
name, rear of 283 Thurber’s Ave., where 
he will make a line of cheap goods. 

Waiter C. Bentley and Alfred E. Macklin, 
who were formerly in charge of the watch 
and engraving departments respectively of 
the Baird-North Co., have started in busi- 
ness for themselves at room 306, Case- 
Meade building, corner Westminster and 
Dorrance Sts. 


Col. Ralph S. Hamilton, Jr., of Hamilton 
& Hamilton, Jr., Inc., has been appointed 
chief marshal of the. Armistice Day parade 
in this city, Thursday, Nov. 11. Fred B. 
Thurber, vice-president of the Tilden- 
Thurber Corp., is marshal of the Naval 
Division of the parade. 

The case of the Emblem Supply Co. 
against the Newark Emblem Co. was heard 
before Judge Hahn and a jury in the Su- 
perior Court the past week and on Thurs- 
day a verdict was given for the plaintiff for 
$350. This was a suit on book account to 
recover for goods sold to the defendant in 
July, 1919. 

The employes in Department B, of the 
V. E. Black Jewelry Co.’s plant, 710 Eddy 
St., presented Peter Leddy a $20 gold piece 
Saturday morning in appreciation of his 
kindness as foreman of the press-room dur- 
ing the time that he has held that position. 
Mr. Leddy is leaving the employ of the 
V. E. Black Co. 

George Mancini and Anthony R. Dennish, 
who have conducted a manufacturing 
jewelry business in a small way in East 
Providence for several months, have com- 
menced a jobbing business under the firm 
name of Mancini & Dennish at room 305, 
Caesar Misch building, corner of West- 
minster and Empire Sts., this city. 

Hamilton & Hamilton, Jr., have recently 
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incorporated under the laws of Rhode Is- 
land as Hamilton & Hamilton, Jr., Inc., and 
has organized with Ralph S. Hamilton as 
president and treasurer; Ralph S. Hamilton, 
Jr., assistant treasurer, and Robert W. 
Hamilton as secretary. The concern is 
celebrating its 50th anniversary this year. 

An attempt was made to enter the stock 
room of Block, Munroe & Co. on the sec- 
ond floor, 45 Richmond St., last Friday 
night, by jimmying the door. William A. 
Shawcross made a complaint to the police 
in the matter. Owing to the amount of 
stock in the room an inventory is being 
taken to determine whether anything was 
stolen. 

Lieut. E. C. Bliss, formerly a manufac- 
turing jeweler in this city, but now an en- 
gineer in the United States Navy, has re- 
turned from an extended trip to European 
countries, but sailed again Friday on the 
Madonna to the Azores Islands, where he 
will be stationed at Ponta Delgada, as the 
representative of the United States Ship- 
ping Board. 

The stock, tools, machinery, etc., consti- 
tuting the manufacturing jewelry establish- 
ment of Blanch & Katz Mfg. Co., 19 Cal- 
ender St., were sold at pubilc auction at 
noon Saturday in small lots to suit the 
purchasers, under foreclosure of a mort- 
gage held by Louis Wattman and Samuel 
M. White. The property brought about 
$1,800. The property was announced for 
sale last Saturday, but Ben L. Robinson, 
who had previously been appointed tem- 
porary receiver of the French Novelty Co., 
applied to the Superior Court and received 
from Presiding Justice Tanner a restrain- 
ing order for the postponement of the sale 
until he had an opportunity to investigate 
the facts connected with the mortgage. On 
Wednesday, however, a decree was entered 
by Presiding Justice Tanner vacating the 
restraining order and allowing the mort- 
gagees to proceed with the sale, the mort- 
gagees to retain from the proceeds of the 
sale sufficient to satisfy their claim and to 
pay over the balance to Mr. Robinson as 
receiver. 


The approaching completion of the hand- 
some new five-story structure on the east 
side of N. Main St., corner of Waterman 
St. that forms a portion of the group of 
buildings of the Rhode Island School of 
Design and which is to be used for the hous- 
ing of the jewelry and silversmithing de- 
partments of the school, is attracting more 
general attention to the benefits and advan- 
tages of the industrial courses which the 
curriculum embraces as adaptable to the 
jewelry industry and its co-ordinate 
branches. This increasing interest natur- 
ally is focusing attention upon the growing 
value and importance of the collection of 
antique and modern articles of art and 
adornment pertaining to jewelry designing 
and workmanship that is being assembled 
there, in a special museum established as a 
memorial to the late Englehart C. Ostby, of 
the manufacturing jewelry concern of the 
Ostby & Barton Co. It is now hoped that 
the building may be opened for classes 
after Jan. 1, 1921. Even in its unfinished 
state the building is most attractive and 
practical, and is an important part of the 
larger School of Design, as far as building 
and equipment are concerned. 
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AUTOMATIC DIE-CUTTING 
With Keller Machines 


has made tremendous progress in meeting 
the requirements of the Silver and Metal 
Ware Manufacturers. Few manufacturers 
and die-sinking establishments realize to 
what extent former limitations have been 
overcome. 


The application of Keller Machines has 
been greatly broadened—steel forces, plain 
shape work, flat ware, bowling dies— 
through devices accomplishing greater sen- 
sitiveness, accuracy, speed and _ cutting 
power, and simplified operation. 




















Every phase of the work is covered 
by the several types of 


KELLER 
MACHINES 


We invite you to investigate the Keller 
Method as it is today—see for your- 
self the performance on your own 
line of. work and let us talk terms. 


You can have a Keller Machine 
come into your shop and buy itself 
with payroll money. 





Write today for full particulars. 





USED MACHINES 


rebuilt. are offered — KELLER MECHANICAL 


with the Keller Service 


item" "| ENGRAVING COMPANY 


70 Washington Street, Brooklyn, N. Y. 
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Sol Rosenblatt, of 2649 Germantown Ave., 
has returned from a vacation spent in At- 
lantic City. 

Charles H. Hamer is making extensive 
alterations and entirely re-outfitting his op- 
tical room at 2321-23 Frankford Ave. 

William H. Ray, son of James B. Ray, 
mayor of Conshohocken, Pa., has opened a 
retail jewelry store in that town. Mr. Ray’s 
father has long been in the retail business 
in Conshohocken and both father and son, 
according to word received here, will con- 
duct separate establishments. 

Wholesalers in the city learned with sor- 
row this week of the death of J. P. Coulter, 
4 retail jeweler of Sanford, N. Car., who 
was well known in Philadelphia where he 
appeared frequently as an extensive buyer. 
Mr. Coulter, according to information re- 
ceived here, died on Oct. 22. 

Among recent buyers noted around the 
wholesale counters have been Mrs. L. C. 
Wettling, Newtown, Pa.; Felix Blumer, 
Hazleton, Pa.; J. A. James, Swedesboro, 
N. J.; G. W. Beck, Vineland, N. J.; E. K. 
Bean, Lansdale, Pa.; William Latham, Col- 
lingsdale, Pa. and J. Luxemberg, Hautz- 
dale, Pa. 

After 21 years in the jewelry business at 
1316 Point Breeze Ave., Robert S. Milner, 
who established his store at the same ad- 
dress in 1899, has retired and the business 
has been taken over by his son, Reuben S. 
Milner. The business will continue as R. 
S. Milner, instead of R. S. Milner & Sons. 
Young Mr. Milner declared it his intention 
to continue the business along the same lines 
as had proven so successful for his father. 

Friends and business associates to the 
number of about 125 attended a testimonial 
dinner on the night of Nov. 4 to Israel 
Zieger, of the firm of Zieger & Nemerofsky, 
who has returned from Europe after a busi- 
ness trip which wound up with the loss of 
a leg in a train accident in Cologne, Ger- 
many. Mr. Zieger spent five months in a 
Cologne hospital and was only able to re- 
turn when his partner went to Europe for 
him. The banquet was held in the Hotel 
Adelphia. 

The National Wholesale Jewelers’ Asso- 
ciation, through its secretary, Thomas J. 
Fernley, 505 Arch St., Philadelphia, has just 
compiled a series of answers which it has 
received from the letters sent to various 
members in regard to business conditions, 
the tendency in prices and on conditions in 
general, A summary of 16 answers from 
leading wholesale houses to the various 
questions has just been sent out to the mem- 
bers. Secretary Fernley is also now send- 
ing out a questionnaire to manufacturers 
upon the same subject and on labor condi- 
tions. 

Mrs. Cora Greenwood, wife of George 
Greenwood, a watchmaker employed by 
Strawbridge & Clothier, is in a serious con- 
dition in the University Hospital, following 
a trolley accident in front of her home, 6626 
Woodland Ave., last Saturday evening. It 
was found necessary to amputate Mrs. 
Greenwood’s left foot and she is also suffer- 
ing from internal injuries. According to 
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her husband she started across Woodland 
Ave., in front of her home, about 9 o’clock 
in the evening, dodged in front of a car 
going one way directly into the path of one 
proceeding in the opposite direction and was 
knocked down and run over. 








Lancaster, Pa, 





Robert L. Sourber, Hanover, Pa., visited 
Lancaster on business last week. 

The students of the Bowman Technical 
School were guests at various Hallowe’en 
social affairs last week. 

During October the Lancaster Division 
office of the First Internal Revenue Dis- 
trict received $1,709.50 in receipts from the 
tax on jewelry. 

P. B. Maurer, Pittsburgh, spent several 
days in Lancaster and Columbia last week 
visiting relatives before proceeding to New 
York on business, 

Alfred W. Moyer and M. B. Herr, presi- 
dent and director, respectively, of the Non 
Retailing Co., and their wives, spent several 
days in New York last week. 

A beautifully decorated silver salver 
made in Florence, Italy, in 1799, was sold 
recently at the sale of the effects of the late 
James Markley, the purchaser being a resi- 
dent of Boston. 

Robert R. Miller was a guest at the wed- 
ding in St. Louis, Mo., on Friday, of Oliver 
J. Keller, editor of the Examiner-New Era 
of Lancaster, and Miss Rosalind Lodge 
Thomas of St. Louis. 

W. J. Gipprich, Altoona, has taken a 
position in the material department of the 
H. S. Meiskey Co.’s establishment, and 
Miss Della Shirk, of Lancaster, has taken 
a position in the jewelry department. 

Armistice Day, Nov. 11, will bring a big 
crowd of people to Lancaster, as the 10 
American Legion posts of Lancaster county 
will celebrate with a parade, in which 5,000 
ex-service men will participate, and a pro- 
gram of sports with street dancing in the 
evening. : 

At a special meeting last week of the 
board of directors of the Lancaster Cham- 
ber of Commerce 13 special committees 
were appointed to work along as many 
different lines on plans for the extension 
and improvement of the city. The jewelry 
trade is represented on these committees by 
William Shand and Frank K. Sener, direc- 
tors of the Hamilton Watch Co., and S. 
Kurtz Zook, jeweler. 

Now that the election is over, business 
interests look for improvement in business 
through a return to normal conditions. 
There is room for a great deal of improve- 
ment in this place, which ranks fifth among 
Pennsylvania industrial centers. While 
plants in various industrial lines are laying 
off hands, none of the factories connected 
with the jewelry business have done so. 

Victor H. Gavett, of New York city, a 
Government vocational student at the Bow- 
man Technical School, and a fine musician, 
participated in a brilliant concert given re- 
cently in the Martin Auditorium. Jeweler 
R. Lee Stewart and wife, of Washington, 
N. C., were in Lancaster last week, and 
when they left for home were accompanied 
by their daughter, Miss Lillian Stewart, 
who had just finished a course in engraving 
at the school. 
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Harrisburg, Pa. 





I. J. Levitan, Steelton, Pa. has taken 
over Jacob Levin’s store of that place. 

Miss Jeanette Claster has returned from 
a visit with her sister, Mrs. Jacob Schwartz, 
at Chicago, II. 

Max Klass, formerly with Henry C. Clas- 
ter, has been made credit manager of the 
Nalpac-Throne Co. 

Louis Lippman, of the Lippman jewelry 
stores, is in the city to superintend the 
remodeling of the Harrisburg store. 

J. Howard Buck, jeweler, of Middletown, 
Pa., has recovered from a recent attack of 
appendicitis and has returned to his store. 

Miss Lillian Kamsky, daughter of L. 
Kamsky, has returned from ‘Baltimore, 
where she was the guest of Mr. and Mrs. 
joel G. Nassauer. 

Albert Buela, who opened a_ jewelry 
store at 1136 Market St., after his return 
from service in the late war, has removed 
his store to 230 Chestnut St. Mr. Buela 
has gone to New York on a business trip. 

Local jewelers are getting their stocks in 
order for the holidays in anticipation of a 
very busy season. The Jewel Shop, a new 
store opened a short time ago by Max 
Reiter, had a formal Christmas opening 
Friday night. The store is beautifully 
decorated with flowers and an orchestra 
played during the evening. Christmas sou- 
venirs were presented. 

Harrisburg police were confronted with 
another problem in the robbery of the store 
of the P. H. Caplan Co., 206 Market St., 
the second committed in the central section 
of the city within the week. Jewelry val- 
ued at about $500 was taken from the show 
window of the store some time during last 
Thursday night after a plate glass section of 
the eastern display window had been broken, 
apparently with a cloth-covered hammer. 
A hole about four inches in size, sufficient 
to permit the passing of an arm, was 
knocked out, the glass falling on the inside 
of the window. The glass had been broken 
along the side and it was evident that every 
care was taken to diminish the amount of 
noise. The robbery was discovered shortly 
before 6 o’clock next morning, when a 
workman stopped at the Caplan window to 
regulate his watch with the timepiece there. 
A policeman was notified at once and the 
Police Department called P. H. Caplan. 
A trolley motorman later informed the po- 
ilce that he had looked at the Caplan clock 
about 5 o’clock Friday morning and had not 
noticed that the window was broken at that 
time. The police, however, are inclined to 
believe that the robbery occurred earlier 
in the morning, or possibly late Thursday 
night. The stolen goods included wrist- 
watches, rings and La Vallieres. A few 
small diamonds were among the latter, but 
none of the articles taken were of high in- 
dividual value. All of the diamonds and 
other costly jewelry generally used in dis- 
play had been removed prior to the closing 
of the store room Thursday night. The 
other central district robbery this week was 
that of the Sachs Specialty Shop, 210 N. 
3rd St. last Sunday night, when $38,000 
worth of furs and merchandise was taken. 








E. L. Montgomery has succeeded L. A. 
Bersee at Chappell, Nebr. 
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No. 900 . No. 900 
FANCY SETTINGS 
such as please the trade Prompt Service Guaranteed 


INTERESTING QUANTITY PRICES 


We here illustrate our first make of fancy settings in full series of sizes as follows: 


3% carat, % carat, 34 carat, 1 carat, 1% carat and 1% carat, in 14 and 18 karat gold, in 
the following colors: Yellow, Green, White and David Belais’ 18 Karat White Gold. 


Other fancy settings of which we will take pleasure in forwarding samples on request. 


Please note that we are Headquarters for Artistic Fancy and Novel Ladies’ Rings— 
always creating new designs. Samples or catalog on request. Let us hear from you. 


The FISCHER COMPANY, Ine. 
320 Market Street Newark, N. J. 


"Phone 5453 Market 


—> 

























SYNTHETIC STONES AND DOUBLET RINGS 
10K., 14K. and 14K. White Gold Head Mountings by Weight 








AT A PRICE THAT WILL SURPRISE YOU 





tity. 





ENAMELING 


done on Watch Dials, Emblems, 
Badges, and all other kinds of 
Jewelry and Novelties. Any quan- 


Z. BERBERIAN 


Enameler and Enamel Manufacturer 


185 Eddy St. Providence, R. I. 




















Jewelry and Kindred Trades 


Stern Manufacturing Co. Price $1.00 


To Jobbers Only Copyright, 1920, by 





72-74 Tichenor Street Newark, N. J. The Jewelers’ Circular Publishing Company 


11 John Street, New York 





The Jewelers’ Circular Buyers’ Directory 
of the Manufacturers, Importers and Jobbers in the 
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A few minutes after he had visited the 
iewelry store of W. J. Miller, Baltimore St, 
year Charles, J. G. Kroner Diggs, a former 
student at Maryland State College, was 
yn over and killed by an automobile truck 
Nov. 3. Mr. Diggs was identified through 
, receipt which he had received at the 
jewelry store when he purchased a diamond 
engagement ring. The young man was en- 
gaged to wed Miss A. Marie Walther. The 
ring, set with a diamond and engraved 
with the initials of himself and his fiancee 
was found in its box in his pocket. 

The burglar electric protective service at 
the store of the James R. Armiger Co., 310 
N, Charles St. sounded Sunday night. A 
few seconds later special policemen from 
the burglar service bureau and a squad of 
reserves from the Central Police Station 
arrived and surrounded the store. No 
burglar was found and it is believed that the 
alarm was sounded because of wire contact. 
Eight months ago the Armiger store was 
the scene of a daring daylight attack by 
auto bandits, when diamonds valued at 
$20,000 were stolen. 

Marshal of Police Robert D. Carter, in 
addition to taking special precautions in 
guarding the jewelry store district, has sent 
special instructions to jewelers suggesting a 
means of protecting themselves against at- 
tack by highwaymen. In making a survey 
of the Lexington and Charles St. stores 
Marshal Carter and a number of detectives 
noted that very little precaution is taken by 
the jewelers when they remove gems from 
windows at the close of the day’s business. 
The Marshal has suggested that the doors 
be locked while the jewelry valued at many 
thousands of dollars is being removed from 
the window. One instance showed a jeweler 
filling a box with diamond-set jewelry 
while his door was open. 

Police officials here were surprised this 
week when they learned that Henry Mc- 
Clelland, alias “Herbert Millard Rothery,” 
convicted of “pennyweighting” jewelry 
from the store of the A. H. Fettig Mfg. 
Jewelry Co., 213 N. Libert St. and sen- 
tenced by Judge Bond to three years in the 
Maryland Penitentiary, had been released 
from the prison pending an appeal of the 

sentence before the Maryland Court of Ap- 
peals. McClelland, who, according to po- 
lice officials has a record of many years’ 
standing, is said to be backed by: powerful 
New York friends. McClelland was re- 
leased on $7,000 bond, pledged by the local 
office of the National Surety Co., pending 
the outcome of the appeal. McClelland was 
taken to the penitentiary Oct. 19 and he was 
released Oct, 26. Detective Lieutenants C. 
A. Kahler and J. H. Kratz, who arrested 
McClelland, have closely followed every 
effort made to liberate McClelland. 

Two weeks ago the jewelry store of Max 
Weiner, 1412 E. Baltimore St., was entered 
and jewelry, mostly ‘watches left for repair, 
valued at $600, was stolen. Several days 
later David Schulman, a watchmaker, 104 
W. Fayette St., called at Weiner’s store and 
offered to sell Weiner some old gold. 
Through a coincidence Weiner recognized 
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the “old gold” as part of a bracelet which 
he had lost in the robbery. Detectives E. 
J. Dunn, G, W. Armstron and T. F. Hogan, 
who were assigned to the robbery, went to 
work on the case and while they were mak- 
ing their investigation Schulman went to 
police headquarters and surrendered to the 
detectives a box containing nearly all of 
the stolen watches Schulman was ques- 
tioned and he admitted that he bought the 
watches “to get them back for Weiner.” 
The detectives arrested Philip H. Gordon, 
1303 E. Lombard St., and he was identified 
by Schulman as the man who brought the 
jewelry to his place on Oct. 23. Schulman 
testified before Magistrate Paul Johannsen, 
Central Police Court, that he paid Gordon 
$65 for the jewelry. Gordon and Schulman 
were both charged with receiving stolen 
goods and they were held in $1,000 bail by 
Magistrate Johannsen for action of the 
grand jury. 











TRADE CONDITIONS 


Business with the Louisville jewelers is slowly 
picking up, and by mid-November a very fair 
volume of holiday business is expected. Just now 
the demand is largely for diamonds, silverware 
and watches. Gold jewelry continues a little dull, 
but platinum has been moving nicely. There is 
a good demand for special made up work, and 
manufacturing shops are busy. Engravers are 
also very busy, and the watchmakers are weeks 


behind. 





At Owensboro, Ky., H. F. Lossie has 
added a jewelry line to his watch repairing 
business, and expects to handle general 
jewelry stocks. 

A new optical store has been opened at 
Marion, Ky., by Mr. and Mrs, Gilchrist, 
as Gilchrist & Gilchrist, both being gradu- 
ated opticians. 

Robbers recently broke into the store of 
B. H. Rounds & Sons, at Owensboro, Ky., 
smashing several dollars’ worth of plate 
glass in getting in, but not getting much 
merchandise. 

Vinson Cheatham, operating one of the 
largest jewelry repair trade shops in south- 
ern Indiana, at Evansville, has recently 
moved into larger and better quarters on 
Locust St., and will increase his force. 

Raymond Tafel, of Rich G, Tafel & Sons 
Co., jewelers, was recently married to Miss 
Lillie Miller, of Louisville. Following a 
honeymoon trip Mr. and Mrs. Tafel are 
occupying an apartment on Edgeland Ave. 

Unless work progresses more rapidly on 
the new Rialto Theatre building than it 
has in the past few weeks it is doubtful 
whether the new jewelry store of Roth 
Bros. will be located here much before the 
active holiday demand begins. 

The local association has several matters 
to discuss at the meeting to be held on Nov. 
12, but indications are that there will not 
be many actions taken as affecting the 
public until after the holidays. Right now 
it is principally a question of getting things 
lined up for the association to work on. 

Harry P. Mincowsky, Cincinnati, engaged 
in the optical business at that point, was 
married in Louisville on Oct. 30, to Miss 
Anna Rosenfield, Paducah, Ky., it being a 
church wedding. Mr. Mincowsky during 
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the war was at Camp Taylor, Louisville, 
and later at Camp Gordon, and was pro- 
moted to the officers’ training school, and 
was commissioned a second lieutenant. 

J. B. Atkinson, jeweler of Bowling Green, 
Ky., recently had an interesting political 
window during the closing days of the 
presidential campaign. The window was 
arranged with Uncle Sam standing guard 
over a machine, which was hooked up so 
that it would answer a limited number of 
questions from a wheel, but operating 
strings from the outside. The answers 
were in connection with League of Nations 


“matters, 











J. Harvey Wattles, of W. W. Wattles & 
Sons, will spend the next year in Washing- 
ton, where he intends to take a long rest. 
He has given up the care of business for 
that period. 

Paul Rudert, Tarentum, Pa. who has 
been engaged in the jewelry business for 35 
years, is closing out there and expects to 
leave shortly for the south, for the benefit 
of his health. He may locate there per- 
manently in business, but is as yet unde- 
cided as to what he will do. 

Considerable interest was taken in Pitts- 
burgh by jewelers in the election and the 
trade apparently is well satisfied with the 
result and will act accordingly. The im- 
pression prevails that conditions will now 
settle and that with the incoming cabinet 
and new tax laws, business will move for- 
ward. 

Fire in the rear of the Pittsburgh Dairy 
Lunch in Liberty Ave. last Friday, gave 
some of the Wood St. jewelers a scare, as 
thick smoke piled out of the building near 
the Grogan Co, and the Hardy & Hayes 
Co. for a time. The blaze, however, was 
extinguished without doing any particular 
damage. 

The name of Riverview Park will not be 
changed to Brashear. Park after all, the 
mayor vetoing the ordinance changing the 
name and it was not overridden by council. 
There was some objection to it, but the late 
Dr. John A. Brashear’s friends, who were 
instrumental in starting the movement, will 
not give up hope to have it changed at some 
future time. The remains of the scientist 
and lens builder lie under the dome of the 
Allegheny Observatory within the park. 

A brick wrapped in a napkin was thrown 
through the window of the jewelry store 
of M. Helfer, 617 Penn Ave., early last 
Wednesday morning, the thieves making 
away with rings and other articles, reported 
by the police to be valued at about $1,000. 
Investigation showed the window was first 
cut with a diamond, in order to enable the 
weight of the brick to make a cleaner job 
of the breaking part. A hole was made in 
the window, large enough to put an arm 
through and the goods fished out of the 
window. The robbery is said to have taken 
place around 7 a. M., there being no one in 
the store at the time. The police are call- 
ing attention to the fact that these are times 
when little of value should be left in display 
windows over night, as the season of win- 
dow smashings is now at hand. 
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STERLING 


ORHAM Silverware for Children has that distinctive quality of 

merit found in all branches of silversmithing in which we are 
engaged. Nowhere is this more appreciated than by jewelers who 
sell Gorham Silverware. The workmanship, the beauty of our 
designs and the diversity of our patterns, as well as the character of 
Gorham service, and the integrity of Gorham prices are. attested to 
daily by Retail Jewelers the world over. 


Gorham Silverware is offered for sale through jewelers exclusively. 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane Branches: cyicaGO: 10 South Wabash Avenue 
SAN FRANCISCO: 140 Geary Street LONDON: Ely Place 
Works: Providence, New York, Birmingham 
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N the issue of THE 
JEWELERS’ CIRCU- 
LAR, Oct, 13, editorial 
mention was made of 
“A Special Report on Diamonds” that had 
been circulated by some banks, which dis- 
tinctly misrepresented the diamond situation, 
and from a few disassociated facts and sta- 
tistics misunderstood by its compilers, drew 
a conclusion that the price of diamonds must 
come down with those of other commodities. 
The source of the report was then unknown 
to us, and from certain statements therein 
and the way they were presented, we were 
lead to the conclusion that this might be 
anti-British propaganda and an attempt to 
hurt the British banking interests and the 
British Syndicate by appealing to Ameri- 
cans to refrain from purchasing diamonds. 
Since this editorial was printed, we have 
learned from its compilers the source of the 
report and its reasons for being issued and 
understand now that our conclusion that it 
was anti-British propaganda was erroneous, 
the report being prepared by a reputable 
Chicago concern of many years standing, 
which makes a business of reporting to 
banks on the market conditions of many 
commodities. This concern supplies reports 
to many banking houses in various sections 
of the country, is apparently highly regarded 
by its clients and its years of work and 
standing in the business are sufficient to 
eliminate the suspicion that its reports 
are in any way connected with political 
propaganda of any kind. 

While we are sorry to have misinterpreted 
the motive behind the report, we still con- 
tend that the conclusions which it came to 
are not at all in conformity with the facts 
and, though honest, are based upon insuffi- 
cient knowledge of the diamond market; 
of the conditions under which diamonds are 
sold and conditions which determine the 
market price, the statistics used by the com- 
pilers being of the most superficial char- 
acter and in some cases utterly misunder- 
stood as to their hearing upon the trade by 
those who used them. It is deeply to be 
regretted that before attempting to compile 
such a report, this house was not able to 
get in touch with sources of authentic in- 
formation about the diamond industry in 
general and the reasons for diamond prices, 
as we feel with such information at its 
disposal the report would have either not 
have been issued at all or would have come 
to an entirely different conclusion. 

In view of the facts that have been pre- 
sented to us by this reporting agency, we 
can to some extent realize the conditions 
under which the mistaken conclusion was 
arrived at. This house has reported for 
banks on a large number of industries of 
the country, in all of which the compilers 
have seen commodity prices showing a 
downward tendency and in practically all of 
these industries, from silks to automobiles, 
the people in them have insisted at first that 
prices would not go down; yet time has 
proved their error. It may have been 
natural for this organization to assume that 
the jewelry and diamond trades were equally 
mistaken in their feeling of confidence as 
to the market price of diamonds and that 
diamonds would be subject to the same gen- 
eral economic conditions that have governed 
other industries, and fixed the prices of the 
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commodities which they distribute. The 
mistake of these people was in not realizing 
that the diamond industry is in an abso- 
lutely unique position and differs from every 
other industry in regard to the factors that 
determine the market price. There is not 
an industry in which prices have gone down 
in which all the factors which determine 
price were fully known to the people of the 
industry themselves. In many if not in most 
of them the raw material came through sev- 
eral hands and some times through differ- 
ent industries, and no manufacturer or im- 
porter was in a position to state positively 
the price conditions that would govern ma- 
terials which he used, nor could he know 
positively what replacement costs would be 
in the future; consequently he could not 
know what prices would be in the future. 
He merely guessed. And the guess was 
founded largely on the wish. 

With diamonds, however, there are two 
basic factors that determine the price. The 
market price of the rough and the labor cost 
of cutting. No question of competition en- 
ters into either. The market price of the 
rough is determined absolutely by the Lon- 
don Syndicate and the cost of cutting is 
controlled by the international association of 
the diamond workers, which covers every 
cutting center of the world. The policy of 
the Syndicate to definitely maintain prices 
was made public to the world in the cable- 
gram sent to THE JEWELERS’ CIRCULAR, pub- 
lished Sept. 15, while at the same time came 
an announcement of the policy of the work- 
men’s organization as determined at the con- 
ference held in London (Aug. 23-28), which 
was to maintain the wage schedule through- 
out the world, making uniform the 44-hour 
week, restrict apprentices and to call for 
a one-week’s vacation each year with pay. 
The confidence of the diamond trade. there- 
fore, on the stability of its market, is based 
on clear and accurate knowledge of the two 
factors and the only main factors that 
enter into the question of the market price, 
and the prediction as to the stability of dia- 
mond prices was not guess work or simply 
an expression of confidence, but a normal 
conclusion from premises that were com- 
pletely established. 

We deeply regret that this Chicago firm 
had not this knowledge at their disposal, be- 
cause with it they would have seen that the 
usual conclusions applying to general com- 
modities have no bearing on the diamond 
trade and that this industry completely dif- 
fers from all those which it has formerly 
investigated and whose products have 
shown a decline in price. 





EWELERS as a 
class have for 
years stood behind 
the principle of “truth 
in advertising” from the standpoint of ethics 
and morals alone, but other business’ men 
who have not been so particular in the past 
are now learning that the jeweler has been 
right on the practical side of business as 
well, as dishonest or even exaggerated ad- 
vertising strikes at the fundamental basis of 
sound merchandising and disorganizes the 
honest mercantile world. This is well 
shown in a recent bulletin issued to the 
merchants of Portland, Ore., by the Better 


Fraudulent Adver- J 
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Business Bureau of that city, which call 
attention to the fact that it costs more to 
advertise to people who have been fooled 
by advertising. Since this is true, Says the 
National Vigilance Committee of the Asso- 
ciated Advertising Clubs, it is apparent that 
every advertiser should, in the interest of 
economy, check up his advertising with the 
greatest care. Said the Portland Bureay: 


“Our shoppers have brought to light 
that some of our retail stores advertise q 
well known brand of merchandise at an 
attractive price, and in displaying these 


articles in some attractive place, they not 
- only include the advertised merchandise 
wre. but mix in other merchandise of inferior 
f quality or other makes, which sell regy- 
larly at the price quoted in the sale. 
. “Apparently it is the idea to ‘work off 
< 


regular stock if possible, on the public 
° ® who respond to the advertisement, 

Make, Fine Color st) “This, we believe, is most detrimental 

practice, and every precaution should be 

and Gy taken to eliminate it, or the customers’ 

confidence will soon be destroyed in the 


Utmost Brilliancy > ") concerns who resort to such practices, 


“Business men are becoming aware of 
ARE DOMINANT FEATURES the fact that as individuals, and as a 
OF OUR GOODS af ; attempt to fool the public. It costs more 





group, business houses cannot afford to 
to advertise to people who have been 
fooled. 

“Every time a merchant or manufac- 
turer tries to fool the public, he increases 


the difficulty and therefore the cost, of 
selling goods.” 





The retail jewelers of the country will 
agree with the above and their only criti- 


CROSS & BEGI | kk LIN cism will be that it does not go far enough. 
They have seen by experience that the mer- 


chant who misrepresents the product he sells 


Est. 1863 not only makes it harder for the honest 
e « dealer to do business in the same community 
Entire Third Floor but casts discredit upon all others who are 


. honestly trying to market their goods on 

° merit alone. Such practices not only under- 

21-23 Maiden Lane New York City mine public confidence but strike at the 
foundation of honest retailing. We should 
do more than caution the culprits as to the 
unwisdom of their practices. We should 
treat them as parasites on the business com- 
munity and as frauds, in their dealing with 
the public. Whenever the penal laws relat- 
ing to misrepresentation in merchandising 
or fraudulent advertising can be invoked 
against them, complaints should be made by 
M O N D these Better Business Bureaus and the senti- 

D I A ment of the community aroused to see that 


the violators are convicted and adequately 


























CLUSTER RINGS ego" 


Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


All Shapes, Sizes , Week Ended Nov. 6, 1920. 












The U. S. Assay Office reports: 






e * 
and Prices Gold bars exchanged for gold coins. .$1,258,718.12 
Gold bars paid depositors.........-- 104,956.48 
MOL <GabaShbaensesssuesrsasa® $1,363,674.60 





Of this the gold bars exchanged for gold coin 
are reported as follows: 










Date. Exchanged. 
Ae See ee EEE LOT rr $234,540.51 
Oe Ra: Sage ee ae ener Pp en re ae rs 379,968.14 
bY... Bua sada baa s ve esee sein eoasaes 172,591.13 
Nt. °F on ts cay ars bee SWART Sina ae Sine © 361,838.06 





LL GALE ALAA LTE 109,780.28 
naan 
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A jewelry store was opened last week at 
356 Jackson Ave., Jersey City, N. J., by 
Barth Bros. ; 

Last week a charter of incorporation was 
fled at Albany, N. Y., by the Scientific 
Pear! Corp. authorizing this concern to en- 
gage in the jewelry business in this city. 
The capital is $100,000 and the incorpora- 
tors are M. Carr-Gulick, E, L, Griffith and 
R. Rosa, 593 E. 22nd St. 

C. Dorflinger & Sons, manufacturers of 
fne glassware, White Mills, Pa., announced 
last week the appointment of Maddock & 
Miller, Inc. 54 Murray St. as sole dis- 
tributors of their wares. A complete line 
of samples of the Dorflinger concern will 
be on display at the establishment of Mad- 
dock & Miller. 

According to an announcement made last 
week 21 lines of manufacturers have been 
added to the jewelry and silverware division 
of the Bush Terminal Sales building, 130 
W. 42nd St. One of these concerns is lo- 
cated in Paris, France, while the other 20 
have their headquarters in Attleboro and 
North Attleboro, Mass., Providence, R. LI, 
Newark, N, J., Columbus, Ohio, and this 
city. 

‘Charles G. Sampson, for 45 years em- 
ployed as a cashier for Tiffany & Co., 37th 
St. and Fifth Ave., died on Tuesday, Nov. 
2, at his home, 944 Marcy Ave., Brooklyn. 
Death is attributed to apoplexy. Mr. 
Sampson was a native of Liverpool, Eng., 
and served in the Civil War with the 23rd 
Regiment of Brooklyn. Funeral services 
for the deceased ‘were held last Thursday 
evening at 7:45 o'clock. 

The firm of Eisler, Goldin & Dunay, 
manufacturing jewelers, formerly located at 
9 John St., has not changed its name, as 
previously reported in these columns, but 
has been dissolved. The various partners 
of the old concern have divided the busi- 
ness and have formed two separate compa- 
nies, one operating as M. Ejsler & Co., at 
45 Lispenard St. and the other as M. 
Goldin & H. Dunay, 121 Canal St. 

Colonel John L. Shepherd, accompanied 
by his wife, left this city last Thursday for 
Pasadena, Cal., where they will remain for 
some ‘time. Colonel Shepherd has been in 

poor health for several months but is rap- 
idly convalescing and it is hoped that the 
balmy air of Southern California will com- 
pletely restore him. Colonel Shepherd’s 
absence from New York this Winter is a 
subject of regret to his host of friends in 
the vicinity of the metropolis. 

On Wednesday, Oct. 27, Christopher 
Staiger, senior partner of the firm of Stai- 
ger & Sons, 2 Maiden Lane, celebrated his 
71st birthday by giving a dinner to his sons 
and a few intimate friends, at the “Bank,” 
Brooklyn, N. Y. Mr. Staiger is well known 


in the jewelry trade, having spent upwards 
of 56 years in the manufacture of diamond 
jewelry. In 1904 he founded the firm of 
Staiger & Sons, devoted exclusively to the 
manufacture of platinum jewelry. 

George L. Van Moppes and joel L. Van 
Moppes, European representatives for the 
L. M. Van Moppes Diamond Co., 665 
Broad St., Newark, N. J., sailed for Europe 
last Saturday on the steamship Rotterdam. 
While abroad they will take charge of the 
firm’s offices at London and Amsterdam 
and will also make an extensive buying trip 
for the Newark concern. Louis M. Van 


due in 12 months. According to the peti- 
tion in bankruptcy Mr. Futoran had assets 
amounting to $17,000 and liabilities approxi- 
mating $35,000. 

Irving Wortman, polisher, lapper and 
colorer on gold and platinum jewelry, 81 
Nassau St., and Morris Goldstein, formerly 
with a prominent manufacturing jewelry 
concern in this city, have formed a co- 
partnership under the style of The Diamond 
Facet Wedding Ring Co. The new concern 
is located at 81 Nassau St. and is placing 
on the market wedding rings faceted sim- 
ilar to the facets on a cut diamond. A 








Still Making Records 


During the 10 months of this year The Jewelers’ Circular 
published 5,569 pages of advertising, which exceeded by over 
1,000 pages the record for any previous 10 months in the 51 
years’ existence of The Jewelers’ Circular, and which was 
3,388 pages more than appeared in any other jewelry journal 


during the same period. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for business expansion and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 








Moppes will as heretofore be in charge of 
the firm’s main office in Newark. 

Upon the consent of creditors, the bank- 
ruptcy proceedings instituted last month 
against Raphael Magid, dealer in jewelry, 
54 Maiden Lane, were dismissed last Thurs- 
day by Judge Julius M. Mayer in the United 
States District Court, this city. Several 
days prior to the dismissal of these pro- 
ceedings creditors consented to accept 40 
cents on the dollar in settlement of their 
claims. The petition filed against Mr. 
Magid on Oct. 14 last placed the jeweler’s 
assets at $15,000 and liabilities at $30,000. 

Creditors of Samuel Futoran, manufac- 
turing jeweler, 68 Nassau St., against whom 
an involuntary petition in bankruptcy was 
filed Oct. 16, have accepted an offer of 
settlement on the basis of 33% cents on 
the dollar. This offer was accepted last 
Wednesday at a meeting of creditors held 
in the rooms of the National Jewelers 
Board of Trade, 15 Maiden Lane. The 
offer is payable 10’cents in cash, 15 cents 
in indorsed notes in six months and the 
remainder of 8% cents in unindorsed notes 


patent on the ring has been applied for. 
Mr. Wortman will still continue his busi- 
ness of lapping, polishing and coloring. 

An announcement was sent out to the 
trade last week calling attention to the 
formation of the firm of Steele-Gelb-Gorn, 
Inc., makers of platinum mountings, 7 W. 
45th St. For the past six years the firm 
of Gelb & Gorn has been engaged in the 
making of mountings and built up an excel- 
lent trade. Both partners are practical men 
and in the future will devote their entire 
time to factory work for the new incorpora- 
tion. The new member of the concern is 
Robert B. Steele, well known in the jewelry 
trade, who will have charge of the sales 
department. The new corporation buys out 
the business of Gelb & Gorn, Mr. Steele 
being president, Mr. Gelb secretary and 
Mr. Gorn treasurer. 

The drive for membership to the Red 
Cross, the annual “Roll Call,” as it is 
termed, begins tomorrow, Nov. 11, and ends 
Nov. 25. As usual, the various trades and 
industries have been organized and the drive 
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SOLIDARITY: “The Case That Courts 


Comparison’”’ 
Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


Representative Watch Jobbers 
Pendant and Bow Patented. are Solidarity Jobbers 





7oHN Virco ”°” SOLIDARITY WATCH CASE CO. ‘et.c.nonzacnen 
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of the jewelry trade of New York is in 
charge of William I. Rosenfeld as chairman, 
who has appointed a strong committee to 
assist him in the work of collecting for this 
deserving organization. It is expected that 
the jewelry trade will be as generous this 
year as in the past and that 100 per cent. 


memberships in the various firms will be the - 


rule. The trade has been divided up ac- 
cording to sections and buildings and it is 
requested that all members of our industry 
co-operate with the committee by seeing to 
it that the members of their firms and em- 

loyes are ready with the subscription when 
the committeeman calls. If any business 
house has been overlooked by the canvassers 
they are requested to notify Chairman 

Rosenfeld at 1 Maiden Lane, as it is ex- 
pected that practically every concern in the 
jewelry trade will be on the list for mem- 
bership from our industry. Among the 
members of the trade who have consent- 
ed to assist Mr. Rosenfeld in this drive are 
as follows: Zach Oppenheimer, Melville 

Untermeyer, Bernard Strauss, Robert Loch, 
Lee Bach, Charles Sommers, Harry Larter, 
Lee Reichman, W. H. Tarlton, Leo Sachs, 
A. W. Forman, Alvin Baer, Laurence Gard- 
ner, Harry P. Dickinson, Jacob Mehrlust, 
Walter Kahn and Wm. T. Gough. 

Mr, Oppleman, Lynchburg, Va., is in this 
city for a few days on a buying trip. 

David L. Gluck, dealer in American 
pearls, 65 Nassau St., is doing jury duty 
this week. 

I. Polakoff, manufacturer of fine platinum 
jewelry, has opened an establishment at 136 
E. Houston St. Mr. Polakoff also does re- 
pairing for the trade. 

O. D. Wormser, of Wormser & Mayers, 
576 Fifth Ave. sailed for the European 
pearl markets Tuesday, Nov. 2, aboard the 
steamship Aqutamia. 

Louis Itzkovitch, western representative 
for the Benjamin Burger Co., importers of 
watches, 81 Nassau St., has changed his 
name to Louis Irwin. 

James A, Howe, formerly directing en- 
gineer of the Taylor Instrument Co., Roch- 
ester, N. Y., has been appointed general 
superintendent of the New York Standard 
Works of the Keystone Watch Case Co. 

The jewelry work of the students of Miss 
Florence E, Smith’s class in jewelry. work- 
ing held a reception and exhibition last 
Saturday afternoon and evening at the stu- 
dio in the Pouch Mansion, 345 Clinton Ave., 
Brooklyn. 

Milton B. Rosenback, of William I. 
Rosenfeld, 1 Maiden Lane, left for Europe 
Tuesday, Nov. 2, on a diamond purchasing 
trip for his concern. Mr. Rosenback sailed 
on the Aquitania and will be gone for sev- 
eral weeks. 

A meeting of the directors of the Jew- 
elers’ Vigilance Committee will be held in 
the rooms of the club, today, Wednesday, 
Nov. 10, at 2:30. At this meeting an im- 
portant report of the Platinum Regulation 
Committee will be made and other topics of 
equal interest will be discussed. 

Jerome Danziger, of S. Danziger, im- 


THE JEWELERS’ 


CIRCULAR 


porter of diamonds, 65 Nassau St., sailed 
for Europe last Saturday aboard the steam- 
ship Rotterdam. Mr. Danziger will remain 
abroad for about four months, during which 
time he will visit the diamond market and 
make purchases for his concern. 

The platinum market has remained firm 
for the past week or 10 days and on Mon- 
day the price of the soft metal was quoted 
at $95 an ounce. Platinum containing 5 
per cent iridium was demanding $110 an 
ounce, while that composed of 10 per cent 
iridium was quoted at $135 an ounce. 

Among the out of town department store 
jewelry buyers in this city last week were 
M. Jelenko, Stix, Baer & Fuller Dry Goods 
Co., St. Louis, Mo.; G. House, Jones Stone 
Co., Kansas City, Mo.; H. W. Rextrew, 
W. M. Whitney & Co., Albany, N. Y., and 
H. Potter, Shepard-Norwell Co., Boston, 
Mass, 

Louis M. Roseman, son of A. Roseman, 
9 Maiden Lane, and Miss Minnie Wolfson 
of Minneapolis, Minn., were married Oct. 
25 in the Statler Hotel, Cleveland, O. They 
have been on a honeymoon trip to Wash- 
ington, D. C., Baltimore and Atlantic City. 
Young Mr. Roseman is with his father in 
business in this city. The young man and 
his bride will reside in New York city. 

The New Haven Clock Co. is plaintiff 
in an equity action instituted last Thursday 
in the United States District Court in 
which it asks for the appointment of a 
receiver for the business of the Anglo- 
American Commercial Corporation, ex- 
porters and importers of general merchan- 
dise of this city. On the same day the action 
was started judge Julius M. Mayer ap- 
pointed Sheppard G. Schermerhorn and 
Leo Oppenheimer as joint receivers under 
a bond of $10,000. The plaintiff claims to 
be a creditor to the amount of $6,588. 


The New York Jewelers’ Benevolent As- 
sociation has arranged a monster theatre 
party for the benefit of its home building 
fund at the Broadhurst theatre, 44th St. and 
Broadway, on Sunday evening, Nov. 14, 
1920. The entire house has been engaged 
for this purpose and the committee of ar- 
rangements has produced the finest vaude- 
ville performers in the city to entertain, 
The purpose and object of this home build- 
ing fund was described in detail in a recent 
issue of THE JEWELERS’ CIRCULAR, and the 
committee now asks for the co-operation 
of its members and their friends in the 
jewelry industry to make this affair a suc- 
cess. Tickets are now on sale and may be 
secured from members or on request to Mr, 
Schoenbrum, 62 W. 119th St., this city, or 
at the box office of the Broadhurst theatre 
on the day of the performance. Prices for 
seats are as follows: lower boxes $5.50, 
upper boxes $3.30; orchestra seats $3.30, 
first two rows in the balcony $3.30, next six 
rows in the balcony $2.20, and the remainder 
of the balcony $1.10. All these prices in- 
clude the war tax, 

Two men describing themselves as dia- 
mond cutters were arrested on Monday, 
Nov. 1, charged with staging what the police 
claim was a “fake” hold-up and robbery 
in which $5,000 worth of loose diamonds 
belonging to A. Groenman, diamond dealer, 
71 Nassau St., played an important part. 
When arraigned before Magistrate Harris 
in the Washington Heights Court both men 


123 


waived examination and bail for each was 
fixed at $5,000. It is claimed that on Fri- 
day Mr. Groenman gave one of the men, 
who in addition to being a cutter is also a 
diamond broker, 106 loose diamonds worth 
$5,000 to dispose of. The man, it is al- 
leged, reported on Saturday that he would 
make the sale on the following Monday, so 
for this reason Mr, Groenman allowed him 
to keep the stones. While waiting for a 
report on Monday, Mr. Groenman received 
a telephone call summoning him to the sta- 
tion house and upon his arrival was told 
that the man to whom he had given the 
diamonds had been found in an apparently 
unconscious condition on the third floor of 
a house on W. 115th St. The man had 
been taken to the Harlem Hospital and later 
was questioned by several detectives. Ac- 
cording to the first reports the man claimed 
he was held up and robbed by two negroes. 
The police, however, continued to question 
the man and claim that he finally confessed 
to “framing up” the robbery with another 
man. (Following this alleged confession, the 
police arrested the second man and claimed 
upon searching the prisoner’s home found 
the diamonds concealed in a mattress. Ac- 
cording to a statement made to a JEWELERS’ 
CIRCULAR reporter by Mr. Groenman, the 
first man arrested had done business with 
him on several previous occasions. In fact, 
Mr. Groenman considered him a good sales- 
man and at the time of the alleged robbery 
was negotiating to put the man under bond 
and give him a regular assortment of stones 
to sell. 

The jewelry business of the Esh Co., this 
city, was incorporated at Albany, N. Y., last 
Monday, with a capital of $30,000. The in- 
corporators are M. C. Klein, D. Finkelstein 
and S. Mandel, 1552 Minford Place, Bronx. 

Albert Orlik, manufacturer of smokers’ 
articles, 80 Fifth Ave, has taken larger 
quarters at his present address and is reno- 
vating his office and salesroom. Mark M. 
Abel and William Lewis, representing Al- 
bert Orlik, are now covering the middle 
west and eastern territory, respectively. 

Under a court order issued recently by 
Judge Mack, the business of W. Reed Will- 
jams, Inc., exporters of jewelry, optical 
goods, etc., this city, is being conducted 
through a temporary receiver. Recently an 
action in equity was filed in the United 
States District Court against the Williams 
concern by Park Bros. & Rogers, Inc. Max 
Lowenthal was appointed temporary re- 
ceiver under a bond of $10,000. The com- 
plaint of Park Bros. & Rogers places the 
defendant’s merchandise liabilities at $392,- 
000. There is also a contingent liability of 
$493,000 on drafts and trade acceptances 
discounted with banks holding collateral 
security, so the complaint further states. 
The assets are placed at $500,000 and consist 
of outstanding accounts, drafts, acceptances, 
notes receivable, merchandise and cash in 
the bank. 








The Milwaukee Optical Mfg. Co. is dis- 
tributing a very attractive window or 
counter card illustrating and describing a 
very comfortable and popular goggle for 
railroad men. This card is given away 
with an initial order sent to the company 
for these goggles. The card is printed in 
red and black. 
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TRADE CONDITIONS 


With election over, jewelers here are already 
beginning to note a general improvement in the 
trade. The buying public, with times ahead more 
settled, is spending more money. Attractive win- 
dows are drawing many customers to the big stores 
downtown. Dealers are getting ready now for the 
holiday rush, which they expect will be fully as 
large as last year. 





T. C. Tanke has just returned from Cal- 
ifornia, after a vacation there. On the way 
home, he visited the plant of the Western 
Clock Co. at LaSalle, Il. 

William F. Ehmann, secretary of the 
Buffalo Retail Jewelers’ Association, has 
presented to the bowling section of the 
North Presbyterian church a beautiful silver 
trophy, which will be awarded to the indi- 
vidual making the best record this season. 

The local retail jewelers’ association is 
planning for a dinner some time between the 
10th and 20th of this month, in honor of 
A. W. Anderson, secretary of the associa- 
tion, and his committee on the national con- 
vention, which is to come here next year. 
Mr. Anderson and his committee will make 
arrangements here for the convention. 

A diamond bracelet valued at $1,400 is 
missing from the store of the T. & E. Dick- 
inson Co. and the matter has been reported 
to the police, who have been furnished with 
descriptions of the suspects, a man and a 
woman. The pair came into the store a few 
days ago, and asked to be shown some 
bracelets. They spoke with a foreign ac- 
cent, it is said, and the woman appeared to 
be a gypsy. Mrs. Elizabeth Dickinson 
showed them a tray of diamond bracelets 
and one of them appeared particularly to 
hit their fancy. The man, drawing a roll 
of bills from his pocket, went through the 
motions of counting the money. When he 
had finished counting the roll, he said that 
he had only $800 and threw the money 
down on the counter. Then he picked it 
up, saying that he would be back later. 
After the pair had gone, it was found that 
the bracelet was missing. The bracelet con- 
tained 39 small diamonds. 








Canada Notes. 





W. R. McLaren has opened a jewelry 
store at Tottenham, Ont. 

I. L. Michaelson & Sons, jewelers, of 
Montreal, have dissolved partnership. 

John Hoffman, a Pole, convicted of 
breaking into and robbing the City Hall 
Jewelry Store, Toronto, was recently sen- 
tenced to two years’ imprisonment. Though 
he claimed that it was his first offense it 
was ascertained that he had been concerned 
in other robberies. 

Adanac Products, Ltd., of Toronto, has 
been incorporated with an authorized capi- 
tal of $300,000 to carry on business as 
manufacturing wholesale and retail silver- 
smiths and jewelers and take over the assets 
of the Jewelry Specialty Manufacturing 
Co., Ltd. The provisional directors include 
Wilfrid W. Parry, Edith E, Garbutt and 
Horace B. Proudlove. 

The store of S. Weiner, jeweler, 489 St. 
Paul St., Montreal, was broken into at an 
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early hour on the morning of Oct. 30 and 
watches and jewelry of considerable value 
stolen. Two men were arrested by detec- 
tives and found to be in possession of a 
suit case containing 125 watches and some 
jewelry, ‘which were identified by Mr. 
Weiner as his property. 

On Oct. 26 a meeting of the jewelers of 
Owen Sound, Ont., and the surrounding 
district was held in that town for the pur- 
pose of effecting an organization. The 
gathering was addressed by Oliver M. Ross, 
of Toronto, and W, G. Young, of London, 
Ont., and the Owen Sound District Jewel- 
ers’ Association was formed with the follow- 
ing officers: President, E. Cobean, Ches- 
ley; vice-president, J. ). Douglas, Owen 
Sound;  secretary-treasurer, Charles W. 
Buzza, Owen Sound; executive committee, 
J. Shoemaker, Paisley, and C. Richenbach, 
Walkerton. 











& Co., 


formerly 
on Poydras St., have dissolved partner- 


Montgomery-Ward 


ship. Mr. Ward retired and Mr. Mont- 
gomery has formed a partnership with 
W. A. Pate, well known watchmaker. 
The new firm is located at 638 Canal St. 

Henry Hausmann, of Hausmann, Inc., 
who was recently elected secretary of the 
Louisiana Retail Jewelers’ Association, 
is en route home from the Orient. A 
letter to his uncle, Gabe Hausmann, 
dated at Honolulu announced that he 
was having a splendid trip. 

W. V. Weinfurter had an experience 
a few days since which assisted in catch- 
ing a thief. Mr. Weinfurter had repaired 
a watch for a customer and had delivered 
it. Two days later a man came in with 
the watch and asked its value, saying 
that he had bought it for $8. Mr. Wein- 
furter recognized the watch and told the 
man to whom it belonged and thé man 
said he would take it to the real owner. 
Mr. Weinfurter communicated with the 
owner and found the man had failed to 
keep his promise, but upon the descrip- 
tion furnished by Mr. Weinfurter the 
man was arrested and found with the 
watch. 

Police captured a burglar early in the 
morning of November 4 as he was 
emerging from Miller Bros. jewelry 
store on Canal St. The burglar was 
found to be a man employed as a 
“trouble shooter” by the Cumberland 
Telephone Co. Heretofore he has en- 
joyed a good reputation and is the head 
of a family consisting of his wife and 
four children. The Miller Bros. store 
is equipped with a burglar alarm con- 
nected with the office of the National 
District Telegraph Co. Shortly before 
5 o’clock in the morning the alarm 
sounded and roundsmen from the com- 
pany, accompanied by city police, sur- 
rounded the store and in an alley in the 
rear they caught the burglar coming out 
of a window. He had robbed the store 
of various articles of jewelry. The thief 
told the police that a craving for liquor 
had prompted him to steal. 
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F. C. D. Bonnor has returned from 
trip to Philadelphia in the interests f 
F. & F. Felger, manufacturing jewele ; 
46 Marshall St. i 

The East Side Plating Works is th 
trade name which has been filed for the 
plating business conducted at 38] Chest- 
nut St. by Patsy Pucciarallo, of the 
same address. 

J. C. Bioren, of Bioren Bros., manufac. 
turing jewelers at 475 Washington St, ig 
visiting the trade this week in Philadel. 
phia, Baltimore and Washington in the 
interest of his concern. 


Fire last week badly damaged the interior 
of the factory of Karl E. Olson & Son 
Inc., 1200 S. Grove St., Irvington, The 
firm makes artificial gold leaf, and a 
large quantity of this was destroyed, 

Leon Sichel leaves this week for 
trip through the middle west in the in- 
terest of C. Rech & Sons, manufacturers 
of jewelry and also chains at 475 Washing- 
ton St. He will deliver stock on this trip. 

Two small boys were seen on the roof 
of a jewelry store at 300 Market St. 
early one morning recently. One of 
them, 15 years old, was arrested and was 
sent to the Parental Home. The other 
escaped. 

L. E. Waterman has been given per- 
mission to erect a building 50x 100 feet, 
ground measurement, and one story high, 
at 234-236 Hillside Ave. at a cost of 
$10,000. It will be used for storage 
purposes. 

John A. Pryor is visiting the trade ia 
the middle west in the interests of the 
B. M. Shanley Jr. Co., manufacturing 
jewelers, at 13 Governor St. He reports 
business much better in the middle west 
than in the east. 

The Newark Pearl Button Co. is the 
trade name which has been filed for the 
pearl products manufacturing business 
being conducted at 144 Howard St., this 
city, by Stanislaw Bobrowsky, 199 Court 
St.; Stanislaw Sadowski, 24 Seventeenth 
Ave., and Richard Rau, 54 West St.,, all 
of this city, and Gustav Rau, 185 South 
21st St., Irvington. 

A mass meeting of jewelry workers of 
Newark was held last Friday night at the 
Newark Labor Lyceum, 14th St. and 
Springfield Ave., for the purpose of con- 
sidering ways to strengthen the local 
jewelry workers’ union. The meeting was 
called by the organization committee of 
Local No. 2, International jewelry Work- 
ers’ Union, of this city, whose headquarters 
are at 55 Walnut St. 

George L. Van Moppes and Joel L. Van 
Moppes, European representatives of the 
L. M. Van Moppes Diamond Co., 665 Broad 
St., this city, sailed for Europe last Satur- 
day on the Rotterdam. While abroad, they 
will take charge of the firm’s offices at Lon- 
don and Amsterdam and make an extensive 
buying trip for their firm’s American clien- 
tle. Louis M. Van Moppes will, as here- 
tofore, be in charge of the main office of 
the concern in Newark, N. j. 
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Fuchs, of Alfred W. Fuchs, 
-welers, 1403 Green Bay Ave., has been 
jewe ied 
elected a director of the Green Bay Avenue 
Advancement Association, an organization 
of business and professional men of the 
Green Bay Ave. business district. 
Otto A. Twelmeyer, well known Mil- 
waukee jeweler, who maintains an estab- 
lishment at 3409 North Ave., is one of the 
incorporators of Twelmeyer Bros. Co., 
which has been organized to conduct a 
musical instrument business. The new or- 
ganization is composed of Mr. Twelmeyer, 
his brother Herman C. Twelmeyer and 
Norma E. Twelmeyer, 

Charged with embezzlement of $1,314 from 
his employer, Max Gross, jeweler, Mer- 
chants and Manufacturers Bank building, 
Edward Koeckritz, aged 29, was held at 
the county jail under bail of $2,000. Ac- 
cording to the police, Koeckritz was a 
traveling salesman for Gross. Koeckritz 
said he was held up and robbed and de- 
tectives are investigating his story pending 
a preliminary hearing in District court. 

Retail jewelers of Milwaukee are in ac- 
cord with the resolution favoring a direct 
sales tax to replace the excess profit and 
juxury tax, which has been adopted by the 
retail committee of the Milwaukee Associa- 
tion of Commerce. In discussing the 
matter it was pointed out that the present 
system of taxing is intricate and costly and 
does not include all classes. The retailers 
feel that the burdens of the late war should 
not fall entirely upon the present genera- 
tion. 

The first of November marked the open- 
ing of the exquisite new jewelry store of 
H, E. Ravencroft in the Fidelity Bank 
block at Antigo, Wis. Mr. Ravencroft had 
been located in the Manthey building, where 
he enjoyed a remarkable growth and de- 
velopment of his business. The new store 
is in one of the best business locations in 
Antigo and is one of the finest in northern 
Wisconsin, both as to equipment and stock, 
affording a splendid opportunity for even 
bigger things. 

The spirit of Hallowe’en was evidenced 
in some exceptionally artistic window dis- 
plays among the jewelers of the State. In 
Milwaukee the downtown stores attracted 
considerable attention with their tasteful 
arrangements of MHallowe’en favors and 
colors. The displays of two local stores, 
attractively decorated, were commented upon 
favorably by the newspapers at Hartford, 
Wis., which particularly mentioned the 
stores of H. E. Pelzer and W. E. Smith, 
both of which were decorated with orange 
and black crepe paper, Hallowe’en souve- 
nirs and other appropriate articles of 
jewelry. 

Armistice Day is held the reason for a 
representaive volume of business during the 
past two weeks for the smaller sized in- 
signia and buttons, such as the American 
Legion and other service men organizations, 
according to local retail jewelers. Many of 
the members of the Legion have discarded 
the first, larger buttons for the new lots 
which are much smaller and less conspicu- 
ous. Jewelers also state that while wrist 
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watches continue in favor, even with men 
of mature years, the demand is for the 
more novel shapes and sizes and wristbands, 
in contrast to the former vogue for the 
severe styles and regulation army wrist- 
bands. 











E. ). Duane, Wakefield, has opened a new 
and more spacious store in that city. 

Walter C. Harris of Harris & Lawton 
has gone to the Maine woods on a hunting 
trip. 

E. A. Simonds, foreman for the Ripley- 
Howland Manufacturing Co., has been ab- 


sent from business for four months. He 
underwent an operation for internal trouble 
at his home in Somerville recently, and is 
reported to be well on the way to recovery. 

Owing to lack of orders, 200 employes of 
the clock and speedometer departments of 
the Waltham Watch Co. were laid off 
Nov. 6. President Fitch said that the lay- 
off ‘was due to the slump in the automobile 
business. He expressed the hope that there 
would be no necessity for any more hands 
being laid off. 

Albert R. Kerr, proprietor of an old-es- 
tablished jewelry store on Hanover St., is 
obliged to seek new premises, as the rent 
has been increased out of all proportion to 
his business. Occupation of the premises 
will have to be handed over Jan. 1. Mr. 
Kerr, who is secretary of the Boston 
Jewelers’ Club, has built up a good business 
on Hanover St., having been in this section 
for many years. He is now searching for 
new quarters, which are most difficult to 
secure, 

Plans are under way for the formation of 
a national association of instalment jewel- 
ers. Boston jewelers have reecived letters 
from a New York house requesting an ex- 
pression of sentiment toward the project. 
This city has an efficient and enthusiastic 
association, which has already accomplished 
good work in combating hostile legislation 
and in improving the ethics of the instal- 
ment business. It also devotes much time 
to social functions which tend to improve 
the personal relations among the members. 
It seems to be feeling that a national as- 
sociation is needed just as much as in other 
branches of the trade. It is generally be- 
lieved that such an organization would 
achieve more efficiently and quickly the 
aims, which the local association is striving 
to reach. In due course the consensus of 
opinion will doubtless be forwarded to the 
New York establishment asking for infor- 
mation, 

Charters of incorporation have been 
granted to the Ripley’s Jewelry Co., Inc., 
Taunton, makers of watches, silverware and 
jewelry. The capital is $50,000 and the in- 
corporators are Mary H. Ripley, Raymond 
H. Ripley and Nellie J. Ripley, all of 
Taunton; also to the Progressive Manu- 
facturing Co., Leominster, makers of but- 
tons, combs, pins and jewelry. The capi- 
tal is $25,000 and the incorporators are: 
Benny Tata, Anthony Villano, John Bang- 
vazi and William Raffaele, all of Leomin- 
ster. 





Jacob Segal, of Jacob Segal & Co., 507 
Liggett building, has just returned from a 


business trip to his Chicago office. He will 
leave again this week for a western trip via 
Chicago. 

Robert Watson, formerly credit manager 
for the Miller-Hoeffer Co., is now con- 
nected with Gilbert E. Miller, 61-65 Grand 
River Ave., and Woodward at High St. 
Sherman E, Miller, after effecting a settle- 
ment with the creditors of the Miller- 
Hoeffer Co., is now continuing the mail 
order branch of the firm. All the retail 
chain of stores have been discontinued. 

Irving Segal, son of Jacob Segal, of 
Jacob Segal & Co., leaves this month for 
Antwerp, Belgium, where he will remain as 
resident buyer for his firm. He is one of 
the youngest expert diamond men in the 
country, having been practically born and 
brought up in the diamond business. The 
diamond importers say he has the best 
knowledge of a diamond of any one in the 
trade. 

Milton R. Palmer, formerly Detroit news 
correspondent of THE JEWELERS’ CIRCULAR, 
and recently editor of The Detroiter, the 
official organ of the Detroit Board of Com- 
merce, was elected a member of the lower 
house of the Michigan State legislature at 
Tuesday’s election. He made no speeches 
and spent no money in the campaign. He 
expects to introduce several measures fa- 
vorable to the jewelry industry in Michi- 
gan when he takes his seat at Lansing. 

Judges Harry E. Keidan, Pliny W. 
Marsh, William H. Heston, Thomas M. 
Cotter were all re-elected judges of the 
new municipal court Tuesday, Nov. 2. 
Their record in sending up for long terms 
63 convicted bandits within the last few 
months resulted in their re-election. Among 
the bandits sentenced were several jewelry 
thieves. Jewelers and other retailers in an 
effort to rid Detroit of its long crime wave 
worked for the re-election of these four 
judges. 

William, alias “Story” johnston, the ban- 
dit who was shot and killed by the Cleve- 
land police, and who was believed to have 
been one of the men who robbed Herman 
Lowenthal, traveling salesman for Philip 
Present & Co., in Buffalo, of sample cases 
containing diamonds worth $60,000, has also 
been identified as one of the bandits who 
robbed a branch of the Commonwealth Sav- 
ings Banks here, recently, of $30,000. He is 
also believed to have been implicated in 
several jewelry sample case robberies. 

Sol E. Sallan, State St., at Woodward 
Ave., took a prominent part in the election 
just past. He not only was one of the 
active ‘workers in the support of Governor- 
elect Alex )j. Groesbeck, but he was a 
member of the committee appointed by the 
Liberty league to aid in opposing the paro- 
chial school amendment, which provided 
that all children between 5 and 16 years of 
age be compelled to attend the public 
schools. The amendment was snowed un- 
der by the entire State vote. Mr. Sallan 
decorated the front of his store with huge 
banners opposing the amendment, and urg- 
ing the election of Mr. Groesbeck. 
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Chicago Notes. 





C. H. Mueller, Springfield, Ill., was in 
Chicago last week on business. 

j. B. Johnson, Villa Grove, Ill. visited 
the jobbing trade here last week. 

Dave Goldstone, of Blauer-Goldstone 
Co, is making a three weeks’ trip through 
the middle west, 

Harry Arens, of the American Silver Co. 
ofice here, is spending a few days at the 
factory on business. 

C. T. J. Delaparte, a successful retail 
jeweler from Moline, Ill., was in Chicago 
on business last week. 

Alfred J. Moss, representing the J. J. 
White Mfg. Co., Providence, left Sunday 
night for a trip to the factory, — 

N. T. Sherwood, with the Bassett 
Jewelry Co., Chicago office, has left Chi- 
cago on a trip through the south. 

George E. Herring, president of the As- 
sociated Silver Co., is taking a little vaca- 
tion and visiting his mother in Atchison, 
Kans. 

Geo, Rappich, of Marengo, Ill, and 
Harry Smith, of Pontiac, IIl., retailers, 
were both visitors to the wholesale trade 
here last week. 

J. G. Solomon, of Solomon & Co., 8 S. 
Dearborn St., returned last week from a 
business trip to Wisconsin and brings fa- 
vorable reports of business. 

Albert Shire, of Shire & Strauss, spent 
several days here last week and did not 
lose his vote as he “paired” with Mrs. 
Shire before he left New York. 

Paul Wittstein, jobber, who is making 
a trip through the south, now represents 
in that territory Tin Fat & Co., San Fran- 
cisco, makers of jade and opal Chinese 
jewelry. 

A. Lederer, representing Henry Lederer 
& Bro., Inc., in Chicago and the middle 
west, left the city last week for the east 
to spend a few days at the factory in 
Providence. 

A. F. Ejisenbeiss, of the Eisenstadt Mfg. 
Co., has returned to the Chicago office after 
a trip to St. Louis during which he added 
his mite to the more than 100,000 majority 
in that State. 

M. J. Healy, identified with A. Quint & 
Co., left the city on a business trip cover- 
ing Wisconsin and Minnesota last week. 

L. Katlinsky, also of this firm, left on a 
trip to Ohio. 

Albert Feldenheimer, identified with A. 
& C. Feldenheimer of Portland, Ore. 
stopped over in Chicago to see a number 
of his friends in the trade while passing 


through on his way home from an eastern 
trip. 

“Joe” Block, of the Block & Wienfeld 
Co., 29 E. Madison St., arrived in the city 
after terminating a business trip through 
the west. He arrived here in time to cast 
a vote on election day. 

Ben Titleman, who returned to the city 
last week after visiting Kansas City, St. 
Louis, Omaha, Minneapolis and other 
cities, says that the retail dealers of these 
cities are enjoying very good business. 

H. <A. Nathan, identified with M. 
Schwartz, left Chicago late last week on a 
trip through Illinois and Iowa. While in 
the vicinity of Peoria, Ill, Mr. Nathan ex- 
pects to clean up his shot gun and “bag” 
a few ducks, 

H. Holsman, of Holsman & Co., closed 
a deal last week by which he became the 
owner of the Edgemere Apartments, a 21- 
apartment building on Sheridan Road, in 
Rogers Park. Consideration reported in 
papers was $100,000. 

J. B. Macdonald, Chicago and middle 
western representative for the Wolcott 
Manufacturing Co., Providence, R. I., for 
some time located at 1104 Heyworth build- 
ing, is now located in the same building 
but in room 1111, having moved Nov. 1. 

M. M. Schwartz has just returned to 
the city after terminating a business trip 
through the north. He is preparing to 
leave the city within a few days to make 
a business trip through Texas. Mr. 
Schwartz states that he found conditions 
very much brighter in the northern terri- 
tory. 

Announcement is to be made jn this col- 
umn very shortly of two new wholesale 
jewelry firms. At present the announce- 
ment cannot be made, but the men who are 
organizing these firms are well known to 
the trade, having been associated with very 
successful jobbing houses of the middle 
west. Both firms will be located in Chi- 
cago and have already leased space in the 
jewelry district. 

Dealers from out-of-town who visited 
the wholesale trade here during the past 
week, include: D. M. Bowers, Lawton, 
Okla.; J. F. Kiser, Munsey, Ind.; Chris. 

Jauer, Buffalo, N, Y.: V. Hafner, Dallas, 
Tex.; M. W.. Glass, Pratt, Kasis) H. La 
Reau, Sheldon, Ill.; G. J. Jessen, Renselaer, 
Ind.; Robert Nichol, Kenosha, Wis.; Chas. 
A. Gossard, Washington Court House, O., 
who was accompanied by his brother from 
Springfield, O.; Henry Smith, Pontiac, TIl.; 
W. C. Sommer, Springfield, Il. 

Mr. and Mrs, M. J. McKenna, of New 





York, have announced the engagement of 
their daughter, Miss Gertrude, to Edgar 
Block, also of New York. The wedding 
will take place in the early Spring. Mr. 
Block is a son of Ernest Block, Chicago rep- 
resentative of the Louis Stern Co., Provi- 
dence. During his service with the Amer- 
ican forces in France he was wounded and 


, gassed and spent several months in the hos- 


pital but has now completely recovered. 

Rud Noel is fast recovering from the ef- 
fects of an automobile accident which oc- 
curred on the evening of Oct. 28 in which he 
suffered a nasty cut on one of his fingers, 
severing an artery. Mr. Noel and two or 
three friends were going home in a taxi- 
cab, and when the cab reached Washington 
and Michigan avenues it skidded and tipped 
over. This occurred on the evening of the | 
first snow storm this city has had _ this 
year and the streets were wet and slippery. 
No one was very seriously injured, Mr. 
Noel says. One of the passengers suffered 
a cut on his face and the other passengers 
received minor injuries, but Mr, Noel was 
the only one who was forced to go to a 
physician. He is very jubilant over the 
fact that he will soon be able to take the 
wrapping off his finger. 

Charles M. Slemmons, with the Norris, 
Alister-Ball Co. in the Garland building 
here, related to a reporter for the 
JEWELER’S Circutar, the story of the loss 
of his wife’s ring, last week. The ring is 
valued at $3,000. Mr. Slemmons said that 
he brought the ring downtown for the 
purpose of having the prongs tightened. 
He said that he put the ring in his pocket 
after the necessary repair work had been 
done on it, and when he later went to put 
it in the vault, he felt in his pocket and it 
was gone, just how it disappeared he 
does not know. It was thought that per- 
haps it was lost about the vault but a 
search did not locate it. “The ring was 
Mrs. Slemmons’ engagement ring,” Mr. 
Slemmons said. “It had two two-carat 
diamonds and a sapphire. I’ve searched all 
over, and I haven’t the slightest idea of 
how it disappeared. I have about given up 
hope of recovering it.” 

Abe Fadroff, 1307 N. Oakley Ave., a 
jewelry salesman, reported to the police on 
Friday of last week that he had been rob- 
bed of four diamond rings and a watch, 
valued at about $2,000. He reported that 
he was accosted by two men at Lincoln St. 
and Potomac Ave. and was compelled to 
accompany them into an alley, where they 
relieved him of the jewelry. His assail- 
ants showed no pistols, he said, but made 
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We Are Looking for a Salesman 


to Carry Seco Lines Into the Middle West 





Wyoming, Dakotas, Nebraska and Colorado 


Our reputation for splendid service, modern merchandising 
and equitable prices is well known. 


We want a man with some experience and acquaintance- 
ship in the above mentioned States to represent us in this terri- 


tory. 


We offer a position with a house of over forty years good 
standing. 


We are importers of DIAMONDS IN THE ROUGH and 


operate the only diamond cutting plant in the West. 


We are direct importers of the LeCoultre movement used in 
our bracelet watches and Sautoirs. We carry all standard lines 
of American watches and take care of our customers. 


Our jewelry line comprises the pick of the output of the best 
known manufacturers in the country. 


. We offer a liberal compensation, limited only by the amount 
of business a man can bring to us. We expect in return a full 
measure of the brand of loyalty and co-operation that has been 
used to build up our organization and to cement its many friend- 


ships. 


STEIN & ELLBOGEN COMPANY 
31 North State Street Chicago, Illinois 


All communications will be treated as strictly confidential 
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draw when he made an effort 
> ceased all resistance. 

merape and ere has been making his 

neadquarters since returning from Europe 

‘ith A. Quint & Co., of this city, left here 
. Sunday for the east, where he will spend 
ee two weeks, returning thereafter to 
Mod & Devaney, representing mant- 
facturers in this and surrounding territory, 
formerly located at 29 E. Madison St., are 
now jocated in more spacious quarters at 
906 Columbus Memorial building. Their 
removal took place Nov. 1. : 

Four men entered the McVey Pharmacy, 
500 W. 79th St. last Friday night, tied 
c. H. Hanaca, who operates the jewelry de- 
partment, and the drug clerk together, put 
them under a counter and carried away a 
quantity of jewelry and 50 quarts of whis- 
key. The bandits escaped in an automobile. 


a motion to 














Casper Fenzel came down from Mid- 
dletown, O., Friday to make some pur- 
chases. 

Miss Kathryn Purk, formerly with Sig. 
Strauss & Co., was married Oct. 27 to 
Cecil Duell, an artist. 

w. C. Carroll, Lebanon, Ky., spent 
Wednesday, Nov. 4, in the city buying 
diamonds for his stock. 

Phillip Horr, Aurora, Ind., was a caller 
upon friends at the establishment of 
Frohman & Co., Thursday. 

J. A. Coleman, Knoxville, Tenn. and 
Charles E. Traxel, Maysville, Ky., were 


registered at Richter & Phillips last 
week, 

Sol Wetzstein was in the city only 
three days between trips, returning 


Thursday from the north and leaving 
Sunday for the south. 

Harold Stamer, who suffered an injury 
to his eye a week ago when a splinter 
accidentally flew into it at his home, is 
back at his post with Cohn, Hahn & 
Newstedt. 

The Chipman Plating Co., now located 
at 62 Central Ave., has leased a four- 
story building at 430 Oliver St. for five 
years at an annual rental of $1,800, with 
the privilege of purchase at $16,000. 
Fred Voth returned Thursday, Nov. 4, 
from a week’s road trip for Peck, Sel- 
meier & Peck. Gus Peck is preparing 
for a long trip through the west, which 
will keep him away until Thanksgiving 
Day. 

The Cincinnati Rotary Club is plan- 
ning to assist in the care and education 
of crippled children, an important part of 
the educational program being the teach- 
ing of a vocation such as_ engraving, 
silver and gold smithing and other trades 
that will aid in developing skilled work- 
ers for the jewelry industry. The plan 
is being worked out by a committee. 








The United Jewelry Stores has opened a 
store at Bath, Me., where jewelry, watches, 
and silverware will be sold on credit. The 
store is located at 34 Center St. and the 
manager is Louis Mack. 
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Announcement has been made that the 
Enterprise Art Glass Co., Fort Wayne, Ind., 
has increased its capital stock from $10,000 
to $50,000. 

W. A. Howard and family, of Rochester, 
Ind., were recent Indianapolis visitors. S. 
G. Kearsey and Mrs. Kearsey of Darling- 
ton, Ind., also visited here last week, 

E. W. De Lawter, an Anderson, Ind., 
jeweler, who was in Indianapolis recently, 
declares that though there have been sev- 
eral men laid off in Anderson factories, yet 
business appears just as good as ever. He 
does not expect any permanent slump in 
industrial business. 

Article of incorporation were filed here 
recently by the Schimkat Cutlery Co., a 
newly organized concern with offices in 
Tipton, Ind. The company was formed for 
the purpose of manufacturing cutlery and 
is capitalized at $45,000. The directors are 
Gustave Schimkat, Walter Schimkat and 
William Matern. 

Indianapolis police are looking for the 
“yeggmen” who the night of Oct. 29 broke 
into the store of Felix Yates at Burnett, 
Ind., and made away with more than $100 
in jewelry. More than $150 in money and 
stamps in the postoffice safe in the same 
room was untouched. It is the belief that 
the thieves were in an automobile and had 
arrived in Indianapolis before the robbery 
was discovered. 

The wholesale trade is wondering if bur- 
dens ever will cease. They fear that the 
final straw will be laid on the proverbial 
camel of business some of these days. The 
latest burden is in the shape of a 20 per 
cent increase in express rates for the In- 
diana territory. Recently the Indiana Pub- 
lic Service Commission granted the express 
companies an increase in intrastate ship- 
ments. It is an increase that merely shaves 
down the legitimate profit of the jobber an- 
other fraction. Express transportation is 
largely used by jobbers in Indianapolis, 
most of whom serve the entire Indiana 
district. 








Evansville, Ind. 





TRADE CONDITIONS 


Trade with both the wholesale and retail jewelry 
merchants continues good and they are looking 
for a brisk business the balance of the year. 
The general opinion of the merchants is that the 
trade of the country will become more stabilized 
now that the result of the presidential election 
is known. They say that the policies of the 
country for the next two to four years are prac- 
tically known, and that this will have a stimulat- 
ing effect upon the business world in general. 
It is pointed out that while some retrenchment 
among large industrial concerns is expected to 
take place during the next year, and that efforts 
will be made to get back to normal, that business 
is not going to be disturbed to any great extent, 
and that general trade conditions will remain 
sound. Collections are good. Some of the large 
factories in Evansville have cut down their work- 
ing hours, and a few have laid off some men, but 
there are few people in the city out of employ- 
ment at the present time. 





T. C. Bayse, leading retail jeweler at 
Rockport, Ind., was in Evansville on busi- 
ness a few days ago. 

A pearl vaiued at more than $100 was 


CIRCULAR 


129 


found by a mussel digger in White River 
a few miles north of Washington, Ind. a 
few days ago. 

The pearl button factory at Grayville, 
Ill., a few miles west of here, is being 
operated steadily and the company has a 
liberal supply of shells on hand. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 
this city, is on the road in the interest of 
his company and is sending in many nice 
orders and says that his trade is coming 
along fine. 

There were many marriages in southern 
Indiana towns during the-month of Octo- 
ber, in fact a much larger number than 
last year and because of these matrimonial 
events the trade of the local retail jewelers 
was boosted considerably. 

Mrs. Artes, wife of William Artes, of 
the Charles F. Artes Co., Inc., 321 Main 
St., is at the head of the Babies’ Milk 
Fund Association of this city, that has 
been doing a good and worthy work here 
for the past year or two, 

The local lodge of Elks will give a fun 
festival at. the soldiers’ and __ sailors’ 
memorial coliseum early in December and 
among the local jewelers who will be 
prominent in arranging it are Theodore 
and Arthur. Bitterman, Oscar Esslinger, 
Mark Salm, Ben Kruckemeyer, Moses 
Gans and David Cohn. 

Charles Artes, of the Charles F. Artes 
Co., Inc., 321 Main St., who took a leading 
part in the recent campaign is a right hand 
man of Warren T. McCray, of Kentland, 
Ind., governor-elect of Indiana, and it is 
expected that Mr. Artes will have a good 
position offered him in the next State ad- 
ministration. Mr. Artes has been active in 
local republican politics for a number of 
years. 

Ben Kruckemeyer, of the retail jewelry 
firm of Kruckemeyer & Cohn, 407 Main’ 
St., is a member of the Vanderburg county 
council that held a meeting a few days ago 
and decided to cut the city tax budget for 
the coming year to $2.26. This was quite 
a reduction over the budget that had been 
recommended by Benjamin Bosse, mayor 
of Evansville. Many of the leading busi- 
ness men and manufacturers of this city 
had asked for a reduction in taxes. Even 
at a rate of $2.26 taxes in this city will be 
unusually high for the coming year. 








Pacific Coast Notes. 


Charles H. Wallace & Son, retail jewel- 
ers of Beaumont, Cal., have sold their stock, 
fixtures and business to J. Fred Sprague. 

T. G. McHattan is opening a retail 
jewelry store at Susanville, Cal. He was 
formerly of Klamath Falls, Ore., but has 
since sojourned both in Canada and in 
South America. 

Klune & Floberg, retail jewelers of Sacra- 
mento, Cal. have sold their stock to Ze- 
mansky Bros., Sacramento, who are holding 
auction sales to dispose of the entire con- 
tents of the store. 

The Tufford Jewelry Store of Tucson, 
Ariz., is attracting much attention in its re- 
modeled quarters, as one of the finest 
jewelry establishments in Arizona. It is 
known by the big clock on Congress St., 
opposite the Federal Court building. 
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Extra Quality 14 Kt. 


Cornelian Cameo Brooches 
Cameo Rings 14 Kt. 





Cornelian 
BES COUR. cccvccned $3.50 
oe  “Seneieen 3.25 
ae  chewekuns 3.00 
feeen) CC 6ateesiewew 2.75 
Pink 
Et chixkenn aacawae $3.00 
C7] DURE see era 2.75 
Oval or oct.......<.. 2 
(9Gal Or WCE .05. 4000 RS 


No. 562—35 M-M Size 


White Coral Strings 
Pink and White Coral Strings 


With diamond setting 50c. extra 


Send for Memorandum Selection 


A. CIAGLIA 


70-72 Bowery New York, N. Y. 





Quality Silverware 


War substitutes for quality will not do in 
peace times. 


To hold your trade and to gain new cus- 
tomers, you must sell quality silverware— 
the kind L. Luria & Son specialize in. 


We insisted on quality silverware before 
the war—during the war—and insist on it 
particularly now. 


Note these quality brands: 


“1847” and International—Hollowware and Flat- 
ware. 

Universal—Percolators, Electric Goods and Flat- 
ware. 

Derby and Van Bergh—Hollowware and Toilet- 
ware; also Sheffield Reproduction Goods. 
French Ivory—Decorated—DuBarry—and Fair- 

fax Patterns. 


Clocks and Cut-Glass 


'L. LURIA & SON 


The Silver House 
100 E. Broadway New York City 

















NOW 
READY 


Our Fine 
Large 
Illustrated 
Holiday 


Catalog 


228 Pages 


Chock Full 
of Money- 
Makin 
Merchandise 
at Mone 
Saving Prices 


Send for a Copy—lIt’s Free 


We specialize in SILVERWARE, WATCHES, CLOCKS, 
JEWELRY, CUT GLASS, TOILET SETS, HOLIDAY 
GOODS and kindred lines carried by live, up-to-date 
jewelers. Our catalog is unique—entirely different from 
any other. You'll enjoy reading it for more reasons than 
one. WAIT TILL YOU SEE! Picture above shows 
the cover reduced. 


New York Mercantile Trading Co. 
Wholesale Exclusively, to Merchants Only. 


167 Canal Street NEW YORK, U. S. A. 
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THE BUYERS’ DIRECTORY 


Price $1.00 
Jewelers’ Circular, 11 John St., New York 
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Stanley ~seniel — on the road for 
Weinshenk. 

_ Schenfeld, representing J. H. 
Spiro, is in the south, where he reports 
business good. 

E, Spitzer leaves next week to travel as 
far as Salt Lake in the wholesale jewelry 
: I, Suger. 

« i Tuckey of H. W. Tuckey & Co. 
has just got back from a trip through 
southern California, 

H.W. Huggins, president of A. 1, Hall 
& Son, who has been visiting Chicago, is 
now due at the home office. 

‘§, Abrams of the R. & L. Myers Co., has 
returned from the Eureka trip. H. Harris 
of the same firm is in the south. 

A. R. Cooper has returned from a trip 
for M. Schussler & Co., Inc., and is stock- 
ing up, preparatory to covering the Coast 
again. 

Ed. C. Prentiss has returned from a 
trip over the west, as far as Denver, for 
Burr W. Freer. He reports prosperous 
conditions. 

j. Monasch, traveling representative of 
S. H. Friend, 704 Market St. is in the 
northwest, calling on the numerous friends 
of his firm, 

Eastern visitors, calling on the trade, 
include Robert Kehl of F. H. Noble & Co., 
Chicago, and Ben. Scholss of the Castle 
Co., New York 

Percy Greer, wholesale jeweler, is show- 
ing the trade what is said to be one of 
the finest pearls ever seen in San Francisco. 
It came from Tahiti and will probably be 
sent to France. 

Wm. Kuechler of H. J. Kuechler & Son, 
Stockton, is making purchases for his holi- 
day trade while awaiting the return of 
Mrs, Kuechler from the northland, whither 
she has been in search of health. 

Carl J. Noack, Sacramento, is in town 
receiving the congratulations of friends 
of the Noack Brothers, in the trade, on the 
successful opening of their new Sacramento 
store. Good-will was testified by numer- 
ous floral tributes. 

J. W. King states that the Star Watch 
Case Co. is building two additions to its 
factory and expects to put in a much larger 
stock at the office, 704 Market St., about the 
first of the year. Mr. King is the Coast 
representative for the firm. 

Edward G. Morris, 717 Market St. 
wholesale jeweler who was robbed re- 
cently in Sacramento has recovered all but 
$500 worth of the jewelry, through the ef- 
forts of the police. This is covered by 
insurance. He leaves on Monday for San 
Diego. 

I, Meyer, Vallejo, is in town replenishing 
his stock, This jeweler is very popular 
with the trade as he is one of the well- 
known sportsmen of this section of Cali- 
fornia and he supplies many of his jewelry 
friends with wild game, during the hunt- 
ing season. 

The firm name of Detor & Elie, Hono- 
lulu. T. H. has been changed to Detor & 

Co, There is so much jewelry business 
transacted between this city and the Islands 
that in the trade Honolulu is usually re- 
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garded as a sort of detached section of 
San Francisco, 

William Davidson states that, in his ef- 
fort to care for the trade he has been 
forced to move into larger quarters, from 
714 Mutual Bank building to 904-5 in the 
same building. He begins the month in his 
new offices and has enlarged his staff by 
the addition of Dave Balkan, M. Harvey 
Meyer and Mrs. M. Hay. 

C. F. Weare of Imperial Valley has re- 
turned from Australia and told his friends, 
at the offices of A. I. Hall & Son, that he 
had been unable to make a single opal pur- 
chase, as he had found those stones both 
high in price and scarce. He also reported 
labor conditions to be very unsatisfactory 
in Australia, and is glad to be a California 
jeweler. 

Out-of-town jewelers calling on the trade 
last week included Jos. Traub of Goodfriend 
& Traub, Salinas; Arthur Prouty, Napa; 
A. S. Shaddow, Fresno; S. Sturmer, Sacra- 
mento; E. Oppliger, Napa; Ernest Mueller, 
Eureka; F. Marvin of the John Hood Co., 
Santa Rosa; U. H. Cornell, St. Helena; H. 
Jurgens, Roseville; J. B. Schmidt, San 
Leandro;* G. W. Hill, Lodi; Ed. Haas, 
Hayward; and Walter Shoemaker, Modesto. 











Samuel Schiller, 430 S. Main St., has been 
spending a few days in San Diego. 

Richard Carpenter, officer manager for S. 
Nordlinger & Sons, is taking a weck’s out- 
ing hunting and fishing. 

Carl F. W. Entenmann, of the Carl En- 
tenmann Jewelry Co., is in the Imperial 
Valley in the interests of the company. 

F. C. Plate of the local office of the In- 
ternational Silver Co. is about to leave to 
visit the factories in the east. He expects 
to be gone about four weeks. 

George L. Bannister, well-known Broad- 
way jeweler, has suffered a severe affliction 
in the loss of his mother by death. He has 
the sincere sympathy of his friends. 

H. B. Jackson, watchmaker formerly with 
S. P. Dayton and later with Brock & Co., 
has quit the watchmaker’s bench and is at- 
tending an actors’ school preparatory to be- 
coming a movie-picture man. 

L. B. Spielman, of the watch department 
of S. Nordlinger & Sons, after having spent 
five weeks on a trip east, has returned to 
his place in the store. He visited New 
York, Boston, Chicago, Cleveland, Philadel- 
phia, Washington and other cities. 

Ira W. Smith, manufacturers’ agent, 912 
Broadway Central building, is back from an 
extended trip over the territory west of the 
Rockies. He reports business conditions 
very satisfactory. He has just moved into 
larger and more convenient quarters on the 
same floor he previously occupied. 

W. C. Ramstein, engraver and designer, 
301 Title Guarantee building, has just ac- 
quired the services of Carl Lindgren to help 
take care of the Christmas rush. Mr. 
Lindgren comes from Louisville, Ky., where 
he was with Matt Irion & Sons. Mr. Ram- 
stein also was formerly in Louisville. 

Miss Unangst, of the sales force of C. H. 
Clark, 704 S. Broadway, who resigned her 
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position recently to go east on account of 
the serious illness of her mother, received 
information before she started that her 
mother’s health was improving, “and there- 
fore did not go. She returned to her 
place in the store. 

The celebration of the 39th anniversary 
of A. Hamburger & Sons has been made 
the occasion of unusual special sales in 
which the jewelery department participated. 
Having recently received a large supply of 
merchandise imported directly by the firm’s 
European buyer, these goods were espe- 
cially featured. 

A. K. Curtis, who recently bought out 
George Christensen’s interest in the firm of 
Christensen & Curtis, 711 W. 6th St., is 
having his store remodeled and improved. 
The location is central, and Mr. Curtis is 
confident that he will do good business 
there. Cooper Holt, optometrist, remains 
with Mr. Curtis. 

The following out-of-town jewelers have 
been here recently: A. L. Helgeson, 
Corona; W. G. Barks, Monrovia; J. Her- 
bert Hall, Pasadena; J. Howard Blanchard, 
Ocean Park; W. C. Guerth, Redlands; A. 
J. Dutton, Anaheim; T. S. Lailey, EI 
Monte; F. H. Smith, Ontario; D. Van 
Wart, Huntington Park; R. B. Wilson, San 
Bernardino; Mel Smith, Santa Ana. 

H. S. Brandt, of the E. Bastheim Co., 
has returned from an eight weeks’ trip, dur- 
ing which he covered all the larger cities 
of central and northern California. He 
found the retailers generally optimistic and 
looking for good business conditions after 
election. George .J. Germain of the same 
company has returned from a trip of six 
weeks through Arizona and New Mexico. 
He also reports business conditions very 
satisfactory. 

Harding & James is the name of a new 
firm which-has just opened to do watch- 
making business for the trade at 512 Bumil- 
ler building. Both members of the firm 
came here from the Elgin factory, with 
which concern George Harding has been 
nearly 13 years, and A. L. James, the other 
member, 17 years. Mr. James came a few 
weeks ago to look the field over and find 
a location. Mr. Harding has but just ar- 
rived. Both were attracted by the climatic 
conditions and the promising business out- 
look. They have a good central location, 
and will undoubtedly do a successful busi- 
ness. 

Lonnie S, Feagans, Carl Schlutz, George 
Roessell and Mark Clark. of the sales force 
of Feagans & Co. made a quick trip to Big 
Bear Valley on Saturday to hunt ducks and 
quail. They returned on Sunday with more 
than 100 birds. The trip in itself was a 
rather grilling one. Accompanied by an- 
other gentleman not a jeweler, they left 
Los Angeles at 3:30 o’clock with Mr. 
Feagans at the wheel of his own car, and 
arrived at Big Bear by way of Hesperia, 
a distance of about 160 miles, at 8 Pp, M. 
Considering the fact that the last 60 miles 
was over a desert and mountainous country, 
the trip up was a remarkably fast one. 
A snow storm overtook them in the moun- 
tains, and continued until the ground was 
well covered. 








Larson Bros. are the successor to H. G. 
Larson at Kewanee, IIl. 
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Toledo, Ohio 
\ / 


( This is the season that we are all interested in Christmas Glass- 
ware novelties. 


@ We have studied the shapes, styles and kinds of novelties that will 
interest your trade most. Your part in the plan is to have them for 
your trade to see and then to buy. 


Have you a sufficient variety for this Christmas season ? 


( There is a Libbey Trade-Mark on every piece—a guarantee of 
the quality standard. 


The Libbey Glass Manufacturing Company 













































































DEPART ME 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
Jeweters’ Circular regarding any advantageous 
device or which they are utilizing in con- 
nection with their business. 



































Seasonable Home Town Boosting Helps Sell Goods | 





Written Expressly for The Jewelers’ Circular 

















OLKS like home town boosters a lot ‘question from the health angle. Suppose Then suppose that the store constructed 

better than they do knockers and they that it secures statements from leading a miniature theatre and placed on this little - 
particularly like such boosters when the local physicians telling about the immense theatre a placard telling how many theatres 
latter are seasonable in their boosting and advantages in the way of making robust there are in the city, how big the com- 
are novel and refreshing in their ideas, in- health, of living in a climate where there is bined seating capacity is, what sort of 
stead of constantly boosting in the same old a constant change in the weather from entertainments the theatres provide for the 
season to season and where the severe amusement of folks in the winter time and 




















way. : : 
Consequently, the store which adopts a_ ‘winters and hot summers make people more suppose that the store then declared that 
definite home town booster policy and which energetic and aggressive. And suppose 
backs up this policy with a lot of new, these physicians spoke strongly of the health ‘a : 
novel, interesting and seasonable suggestions advantages of winter in the city and sup- Let’s Tell the World 
for adding to the town’s prestige, prom- pose, further, that the store neatly lettered This Ci 
Canage , is City 
inence and population is certain to profit these statements on window cards and placed 
largely in the way of increased business. these in one of its most prominent show Is An Ideal 
During tht next few weeks when seasons windows together ‘with a placard reading Winter Resort! 
are changing and winter time is rapidly like this: “y ; wee 
approaching with its different amusements - €s, we mean just that. This city 
and different occupations and viewpoints " ; 5 att Sa — place in which to spend the 
from those of the summer time, there would Prevention of eye strain is also winter | 
sem to be a splendid opportunity for alert another big factor in making for Look carefully at this window dis- 
stores to do some unusual home town boost- good health. : play. In this display you'll see some of 
ing which would not only mark the store “Prevent eye strain from the glare the reasons why this city is such a 
as being a decidedly live wire establishment of the snow by purchasing goggles. good place in which to spend the 
but which would also bring people into the Buy these goggles, NOW—don't wait waiver. ‘ ; 
store in large numbers for the purpose of until winter is half over. We are And after you’ve noticed all the rea- 
purchasing goods offering special prices to induce you sons why this city should be noted 
Suppose, for instance, that the store be- to purchase your goggles now.” everywhere as an ideal winter resort, ]- 
gan advocating the advantages of the home ae a : stays es ne by 
, i ; ; y .0U ese things to at least 
a or engeliene g se Wouldn't this attract attention and tend five friends. 
old home town is just about as disagreeable to increase the store’s sales along this par- “But before you write come in this 
. P = y 
as it can be, according to the opinion of ticular line! store and let us show you how we are 
many of the inhabitants. The winds are equipped to handle winter demands for 
high, the cold is severe and there’s always “Motion Pictures Do Not A = F genk nay re to your 
plenty of snow. What is there that can Strain Perfect Eyes ao and its service, 
possibly recommend the home town as a (ieee th vind ls: tila eile iia eens : 
winter resort? aa: a ae eons Boost This Town as a Winter 
These are some of the questions which ny. Range cin qeedladegpllbreyy Resort—Boost It Hard!” 
would immediately be asked by home town movie shows. And if your eyes feel ” we 











strained or tired or watery after look- 


tesidents when a store advocated a propo- 5 j ; i aie: al he ; 
sition of this kind and right away it be- | 18 at motion pictures, get the right | the city’s entertainment features are an- i 
comes evident that such a proposition would ss of glasses at once and save your other good reason why the city is an ideal rt 
stir up an immense amount of comment and — further — Gti f winter resort. And suppose that it hook- | 
interest. Consequently it is further evident | - —_ ble . ot yg Ate ed up its goods with this display by the 
that the advocacy of such a proposition Gaede: Ween eaaEEe peope fo view use of a placard reading about as above. 
would mean a tremendous amount of word- movies without strain and without Wouldn't this tend to make people pay } 
of-mouth advertising for the store, which trouble, ; ™ , visite more attention to this matter of the condi- i 
would be of great benefit to it in helping to Come in NO and let = om t 4 tion of their eyes after looking at motion 
ill goods. matter over with you. We'll be gla pictures and wouldn’t it tend to bring into { 

But just what advantages DOES the oe a whether ce purchase any- the store a number of folks who really 

, thing from us or not. needed glasses but who had been postpon- 





home town possess as a winter resort? 


Suppose that the store first tackles this ing the actual purchasing of them? 
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When a Woman 


Customer is. Wavering— 








on the right kind of a gift to give a 
man for Christmas, then is your oppor- 
tunity to present the ideal gift combi- 
nation box of a “Swan’’ Fount Pen and 
a ‘Fyne Poynt’”’ Pencil. 











It’s a suggestion that invariably ‘‘puts 
over’ the sale. It’s a profit maker, too! 


Sterling Silver, Gold Filled and 14Kt 
Solid Gold in both long and short 
lengths. Made in a variety of attrac- 
tive designs and boxed in beautiful 
genuine leather cases. 




















Write tor a selection—NOW 


Mabie Todd &Co. 


209 So.STATE ST. 
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Storekeeping Department. 
— 

After this suppose that the store told 
about the winter outdoor sports which put 
pep into the folks during the cold season. 
Suppose that it placed a map of the city 
and vicinity in its show windows upon 
which it marked the location of all the 
lakes and streams and rivers where ice 
skating is generally good in the winter time 
and suppose that it then gave pith and 
point to the whole display by the use of a 
big placard placed in the center of the dis- 
play reading about like this: 

Wouldn’t such a stunt attract a lot of 
attention and create a vast amount of 
comment. ie ; 

No doubt the store’s activities along this 
line would be the first thing of the sort 
evet attempted in the city and for that rea- 
son. a tremendous amount of attention 
would be given to the affair. In fact it 
would be altogether likely that the local 
newspapers would take the matter up and 
push the good thing along by playing up 
the winter resort idea in full page stories. 
The idea would be just the sort of a thing 
to make a hit ‘with the newspapers and 
they could tackle it from so many different 
angles that there would be practically no 
end to the stories they might print about it, 

All this would have the effect of mak- 
ing people talk about the enterprise of the 
store as they had never talked before and 
this, of course, would tend to boost busi- 
ness for the store very appreciably. 

It’s an easy matter to be a home town 
booster. And it is also a comparatively 
easy matter to boost the home town intelli- 
gently and refreshingly. And the more 
refreshing and novel the boosting is the 
more the store will profit. 

Try it and see! 











Smile Awhile 





“I say, Harry,” said a miner to his mate, 
“what’s a Cosmopolitan?” 

Harry thought for a moment before he 
replied : 

“Suppose there were a Russian Jew living 
in England with an Italian wife, smoking 
Egyptian cigarettes near a French window 
in a room with a Turkish carpet on the floor. 
If this man drank American cream sodas 
while listening to a German band playing 
‘Come Back to Erin,’ after a supper of 
Dutch cheese made up as a Welsh rarebit, 
then you might be quite safe in saying that 
he were a Cosmopolitan.” 

* * * 

The official was filling out an application 
from a veteran for vocational training. The 
usual information had been supplied as to 
name, regimental number, next of kin, etc., 
and finally the ex-soldier was asked: 

“What is your disability?” 

“Church of England.” came the prompt, 
if somewhat absent-minded, reply. 

x * * 

“And who is mentioned in the scriptures 
as having danced, my dear?” 

“Please sir, Jazzabel!” 

—The Dominion. 








Know your present cost of doing business 
before offering your goods for sale. | 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Cultivating Customers for Christmas 

A BIG field for Christmas Gift solicitation 

exists for the retail jeweler in the can- 
vassing of all Sunday School teachers, It is 
quite a well established custom among Sun- 
day School teachers to present the members 
of their classes with some small remem- 
brance. The selection of appropriate gifts 
is always a puzzling problem annually with 
most of the teachers who are open to prae- 
tical suggestions along that line.. 

The alert jeweler can do well to earnestly 
solicit this business. It is the means of 
bringing new faces into the store and of the 
character that make desirable customers. 
Incidentally the sales made generally run 
into numbers and serve in their distribution 
to further advertise the jeweler. 

A good plan is to procure a mailing list 
of all Sunday School teachers in your city 
and suburbs. This can be accomplished by 
getting the year books of each school which 
contain the teacher’s names and addresses. 
To this list a letter along the following 
get-up can be dispatched with success: 


Dear Miss (or Dear Mrs., Sir, etc.): 

The friendship formed in Sunday 
School associations generally manifests 
itself far into the future. 

The children of your class will in 
years to come cherish their past asso- 
ciations. The thoughts of their teacher, 
based on friendliness, are carried far 
into the future. 

Your Christmas remembrances to 
these pupils—are they not best when 
they express friendship in all sincerity? 

The little gift suggestion you will find 
at Hadley’s do just that. The many in- 
expensive little things to be found in 
silver and gold—constructed from na- 
ture’s pure products—impersonate sin- 
cerity of purpose in their very creation. 

And they are gifts of the kind that 
last—remembrances that in years to 
come will serve to remind of most 
pleasant memories. 

You can at this time of writing find a 
complete and varied assortment of ap- 
propriate gifts for this purpose at Had- 
ley’s—friendship gifts—in silver pencils, 
quill pens, little oddities in metal and 
crystal, pins and so many things. 

The best time to make your selections 
or reservations is right now when the 
stock ts fresh. 

May we have the pleasure of serving 
you with the special gifts we have pro- 
cured to help fill this particular need? 

Very truly yours, 





Supplementing this letter the jeweler can 
include some specimen suggestions in a por- 
tion of ‘the store display window which will: 
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automatically link the mind of all Sunday 
School teachers with the letter when they 
have occasion to pass by. 

To further meet the needs in this direc 
tion the jeweler should make a list of the 
things he has to offer for these gift re- 
membrances. A few typewritten or hand 
printed copies of such a list should be kept 
handy for reference when calls are made 
for such suggestions. The gifts as much 
as possible should be inexpensive although 
not exclusively so, C. tae 


Light Up Santa Claus’ Way 


(CHRISTMAS shopping differs from gen- 

eral shopping in that it is not confined 
chiefly to women. The fact that the things 
bought are to be gifts—pleasant surprises 
tor friends or relatives—makes it imperative 
for men as well as women to shop. 














A GOOD ELECTRIC SIGN HELPS BUSINESS 


Most men are employed during the day 
and have little time to shop except during 
evenings. In order to accommodate them, 
most stores remain open several weeks be- 
fore Christmas. 

Christmas has always been a period of 
good cheer. Long before the advent of 
Christianity, festivities were held at Christ- 
mas time in northern Europe. It is a brief 
period of the year when our unselfish and 
generous impulses are supposed to dominate 
our actions and thoughts. ° The spirit is 
“good will towards men.” 

Our aim is to make others happy. Our 
psychological make-up is such that we as- 
sociate cheer with light and brightness. 
Places for merry-making are brilliantly 
lighted. We always have more courage and 
cheer on a bright morning when the sun 
has risen than after the sun has set. 

If there is not an attractive electric sign in 
front of your place of business now, you are 
losing the advertising value that an electric 
sign could give you. This may mean the 
loss of many dollars in potential profits. An 
electric sign would, draw to your store the 
Christmas crowds bent on purchasing goods. 
They would be attracted to it by brilliancy 
of the illuminated sign. 

Blue and white porcelain enameled steel 
signs can be seen equally well day or night. 
They are visible at a considerable: distance 
from -your~ place of business—for several 
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STEINMAKE Ostrich Feather 
Fans are being shown by leading 
Jewelers throughout the country. 
















For Jewelers’ displays STEINMAKE Fans with rich individual handles are most 
appropriate. Made of amber, shell and pearl, also many inlaid and jeweled. A 
most attractive side line. Custom winning as a gift suggestion. STEINMAKE 
Ostrich Feather Fans are absolutely un- 
surpassed in quality. Authoritative in 
form and style—the last word in fan 
fashions. Widest range of shades in ex- 
quisite colorings. French workmanship 


throughout. Special dyeing to match de- 
sired tints without extra charge. 


Stel MaKe 


COPYRIGHTED may 1808 


The Emblem of Quality 














Send for one of the following Assortments in 
the best selling colors and different patterns. 








a 


ASSORTMENT NO. 7........ $75.00 
FANS FROM $7.50 to $15.00 EACH 











ASSORTMENT NO. 16...... $166.00 
FANS FROM $7.50 to $26 EACH 











ASSORTMENT NO. 38...... $380.00 
FANS FROM $12 to $60 EACH 


This assortment includes the better 
grades—some with jeweled, pearl, real 
amber or shell handles. 




























Send for New Catalog 
Order Now for Holiday Trade 


J. A. STEIN 
7 East 37th Street, New York 
Established since 1882 
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on either side of it—will attract the 
n of hundreds of persons. The sign 
glso serves to identify your business place— 
it acts as a guide post. It is not uncommon 
for persons in giving directions for finding 
a place to advise to “look for the sign.” 

Porcelain blue and white enameled steel 
signs do not fade and they last indefinitely. 
When they are soiled, they may be made 
clean by merely washing with soap and 
water. . 

Be prepared for the crowds of Christmas 
shoppers. Add to the Christmas cheer. 
Brighten your business front with an elec- 
tric sign. 

Using Cigarette Containers as a Window 
Feature ; 

UNIQUE window exhibit can be de- 
A signed by using cigarette boxes and 
containers for a groundwork. Very seldom 
are these objects to be found given very 
much attention in a jewelry store, yet an 
inspection of the average jeweler’s stock 
will reveal a good assortment of these con- 
tainers. The containers and boxes sug- 
gested for this particular display are those 
designed to hold cigarettes in the bulk, not 
for pocket carrying purposes. With a half 
dozen good specimens of such boxes in 
gold, silver and metal along with one or 
two of the more elaborate kind such as a 
container which produces a cigar at a time 
by means of a mechanical arrangement, 
along with the addition of the following 
simple novelties explained, a rather differ- 
ent layout can be created. The boxes and 
containers should be distributed about the 
edges of the window in an artistic manner 
and then in the center, either on a large 
piece of velvet placed flat on the floor of 
the display window, or elevated against a 
stand, should appear these words spelled 
out in cigarettes and matches, or to be more 











blocks 
attentio 


specific the letters of the first two words 


should be spelled by means of forming ciga- 
rettes to represent the symbols and the last 
word illustrated by matches applied in the 
same manner. The in-between words can 
be lettered with cut-out cardboard letters 
or applied with a brush. This will create 
a window which will bring to gaze the ar- 
ticles being featured for sale, attention to 
which will be drawn by the novelty sign 
mentioned, in these words: 





Cigarette Boxes at Prices You 
Can’t Match Elsewhere 





' A Good Fall Display 


TIMELY window decoration appro- 

priate for the Fall and early Winter 
months is found in a window filled with 
nut crackers and dishes appropriate to 
serve and hold nuts of all kinds. With the 
nutting season open such goods will be well 
observed and especially so if the display is 
enhanced with a small branch or two broken 
from some tree bearing nuts and perhaps 
containing a nut or two still in the burr. 
A touch of anything of this type, suggestive 
of nutting times will tend to add to the 
value of the window and perhaps can even 
be expressed’ in the simple manner of a 
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picture or etching included in the display. 
Added to this, an appropriate cut glass bowl 
or two filled with the nuts themselves will 
prove a tempting exhibit and one which, 
being in right season, will help to form the 
proper impression in the minds of all shop- 
pers as to the special offering of the store 
for the season. 





Thank You! 





JEWELERS RESEARCH BUREAU 


Los ANGELES, Cal., Oct. 27, 1920. 
Dear Mr. Nattan: 

Just a line to express my personal ap- 
preciation of your article in the September 
15th issue of THE JEWELERS’ CIRCULAR 
relative to the monthly distribution of 
jewelry sales in the United States and 
Australia. 

I feel that you are to be particularly 
congratulated upon the accumulation of 
this most interesting and helpful data. You 
deserve the appreciation of the entire trade 
upon your alertness in this regard and I 
hope that such efforts as this will stimulate 
the desire on the part of the retailers to 
secure just such information and to recog- 
nize the value of its application to their 
own experience. 

With kind personal regards, I am, 

Very sincerely yours, 
(Signed) H. Victor Wricur. 
Director. 
* * * 
VANDERHOOF & Co. 
Ontario and St. Clair Sts. 
Chicago, Ill., Oct, 18, 1920. 

Editor Storekeeping Department, 

THE JEWELERS’ CIRCULAR, 

1 John St., New York. 

Dear Mr. Natran: 

Thank you very much for the pages 
from the JEWELERS’ CircuLar calling 
attention to the percentage of jewelry 
sales for the various months of the 
year. I believe our Mr. Burns has 
already made. some.: use ofthis *ma- 
terial in his publicity articles. Mr. 
Freund, who happened to be in Mem- 
phis at the time of the Diamond Syn- 
dicate cablegram, sent us a page from 
the newspaper reproducing the adver- 
tisements, which was certainly very 
effective. 

The constructive work that is being 
done for the jewelry business should 
certainly be of great value as “pros- 
perity insurance.” 

Very truly yours, 
(Signed) Ira. B. BoLitncer, 
Treasurer. 
Vanderhoof & Co. 
* * x 


NATIONAL JEWELERS BoaArD OF TRADE 
15 Maiden Lane, New York 
Sept. 24, 1920. 
Robert F. Nattan, care JEWELERS’ CIRCULAR, 
11 John St., New York, N. Y. 


Dear Sir: 

I appreciate very much your article giv- 
ing detailed figures of the monthly dis- 
tribution of sales of the retail jeweler in 
the United States and Australia. 

This should prove extremely interesting 
to the retail jeweler as well as educational, 
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in emphasizing the fact that the jewelry 
business is no longer to be considered as 
“a one month business.” 

Your chart clearly indicates the progress 
being made by the retailer through creat- 
ing a greater demand for jewelry through 
better merchandising methods and adver- 
tising. 

Allow me to compliment you upon the 
originality in compiling these interesting 
figures and facts, which is the first time a 
chart of this kind has come to my notice. 
I hope the retailer will take advantage and 
study the same. i 

With kindest regards, I am, 

Sincerely yours, 
(Signed) F. C. Backus, 
Secretary. 





A Jeweler’s Interesting Sideline 





ILDNER BROS., jewelers at Kearney, 

Nebr., put in a fancy work department 
two or three years ago. The young woman 
in charge of the department not only had 
taste, but she had skill. Many of the arti- 
cles of handwork which she displayed, and 
sold, were the result of her own labor. The 
department immediately took hold in the 
community. The women liked to come into 
a jewelry store to look over fancy hand- 
work, the laces and embroideries and the 
dainty articles, for which they were willing 
to pay prices commensurate with tasteful- 
ness. 

For a few months, the jewelers rather 
looked upon the department as an unimpor- 
tant incidental feature, which added a note 
of feminine charm to the ensemble of their 
establishment. Then they discovered that 
the women of a pretty large territory were 
coming in to buy fancy work; and were 
buying jewelry also. This new feature had 
actually become a trade-builder. 

Then the jewelers began to pay more at- 
tention to it. They gave a little more space 
to it, and exploited it in their advertising, 
as well as personally. 

And ‘this Fall, preparatory to the holiday 
trade, Gildner Bros. are remodeling their 
store, so that the fancy work department 
may have a section of its own, with ade- 
quate space. A mezzanine floor is being 
built in the rear of the store, where this 
department ‘will be able to display wares 
properly and where more equipment may 
be installed for the manufacture of the 
articles, 

While the major part of the sales are of 
the articles made by the head of the depart- 
ment and her assistants, some goods are 
bought. As the department grows, natur- 
ally a larger proportion will be bought, But 
the ideals as to real value and taste will be 
maintained. 





“He’s perfectly quiet, ladies,” remarked 
the liveryman to the two girls who were 
about to hire a horse and trap, “only you 
must take care to keep the rein off his 
tail.” 

“We won’t forget,” they replied. 

When they returned the liveryman in- 
quired how they had got on. 

“Splendidly,” they exclaimed. “We had 
one rather sharp shower, but we took it 
in turns to hold the umbrella over the 
horse’s tail, so there was no real danger.” 
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SALBRO-The Line De Luxe for Holiday Gifts 


Beautiful in design, the product of master craftsmen— 





oo oe 


The sky is the limit to your Holiday gift sales of foun- 
tain pens if you can show your customers the famous 
Salbro De Luxe line. Gift seekers want gifts that are 
out-of-the-ordinary, and these fine mounted pens will 
please the most discriminating. 


Salbro De Luxe Pens represent a scientific achievement in 
fountain pen convenience. Full mounted with 20 year 
18-kt Gold Filled, or Sterling Silver Mounts. Solid 14kt | 
Gold Pens, iridium tipped. 


Don’t pass up this fast selling gift line. Write for an assortment now. 


SALZ BROTHERS. “4 Fountain of Service” 71 W. 35th St., New York 














The BUYERS’ DIRECTORY 


PRICE, $1.00 








The Jewelers’ Circular Publishing Co., 11 John St, New York 
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ow a Woman's Selling Instinct Put New 
Life in an Old Business 


Written Expressly for The Jewelers’ Circular by A. E. Edgar 
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DECIDED change in the activities of 
Goldsmith & Co., jewelers, became ap- 

ent immediately after the “a Coy’, was 

Pitted to the firm. Evelyn Goldsmith 

a for many months desired to take a 

‘ in her father’s establishment and 

m4 ypon the life of a business woman. 

This desire was not because she did not 

care for the social affairs of the city of 
um, for there was none who was so 

es in demand as she at all functions 
where the younger set appeared, but be- 
cause she had an inherent ambition to 
yenture into business fields. 

Her father had always desired a son to 
take his place beside him in his store, to 
fight the battles of business together, shoul- 
der to shoulder, like soldiers on a battle 
feld. None but a daughter had come to 
warm and cheer his busy life. He had 
prospered somewhat, building from a small 
investment a business that gave him a com- 
fortable home and a place among the better 
classes of the city. 

One day Evelyn proposed a sales plan 
that was adopted by her father, the adop- 
tion of which necessitated her admission 
into the selling organization in the capacity 
of adviser to patrons buying gifts, espe- 
cially of male customers who had gifts to 
purchase for members of their families of 
the other sex. It was then that the sign 
painter received the order to take down the 
old sign that had for fifteen years done ex- 
cellent duty in directing the residents of 
Farnum to the door of one of its leading 
jewelers. The new sign read, “Goldsmith 


& Co., Jewelers”. 


THE change had not been made by a 

doting father to please a loving daugh- 
ter, but in recognition of a business ability 
‘that manifested itself in a marked degree, 
not only in the invention of a sure enough 
selling plan, but in the strategic method in 
which it had been presented so as to gain 
the ends of the originator. 

Evelyn Goldsmith had gone about the 
perfection of her plan in a systematic man- 
ner pleasing to her father, and “partner ; 
as she now called him when she did not 
forget the business relation. She had 
adopted as a motto or slogan for her part 
of the business the cryptic phrase, “A wo- 
man knows”. 

During the few months since the new 
sign had hung in its conspicuous position 
over the door she had compiled a list of 
names of the residents of Farnum, or as 
many of them as she came in contact with 
herself. Every item of information placed 
on these cards were derived from first hand 
information, or direct hearsay. 

She held one in her hand now gazing at 
it with a far-away expression as if she was 
thinking of something else. The form was 


5 x 7 inches in size. A smile of satisfaction 
came to her face as if she had come to a 
decision. She had. Turning her attention 
to the card again she read: 





Name—Miss May Holden 
673 Fifth Ave. Phone—Win 2323 
Daughter, James Holden, Manufacturer 
Born—Oct. 16 Birthstone—Opal 
Personal likes: 
Opals, pearls, necklets, bracelets 

Toilet accessories—Sterling 

Family plate—Sterling—“Miles” 











Turning the sheet over idly she read the 
single entry: 


SOLD—Opal, set in diamond cluster, Pin 
Re ree $168.00..Oct. 14, 1920. (Sold 
to father for birthday gift.) 

This was the first sale due directly to 
her own personal efforts. She was justly 
proud of it, much more so than of the 
number of sales that followed to other 
patrons by using a similar plan of action. 


S she sat dreaming over this card her 

father came in and, seeing her abstrac- 
tion asked: “What are you mooning over 
now, child? Why are you not out in the 
bright fall sunshine?” 

“Don’t you dare to call me ‘child’!” she 
expostulated. “When you address me, say 
‘partner,’” and she tried to look severe, but 
miserably failed,- for her father merely 
laughed at her. This daughter of his was 
developing into a better partner than most 
sons could have done. 

“Oh, daddy? I’ve just been thinking of 
another way to increase sales. You see—” 

“What? More ideas, child?” he asked 
mockingly. 

“There you called me ‘child’ again,” and 
she pouted. 

“You called me ‘daddy’” he reminded 
her as he smoothed her hair. 

“Oh! Isn’t it good to be working to- 
gether?” she asked impulsively as she ca- 
ressed her father’s wrinkled hand. Then, 
apparently remembering that “business is 
business”, she gently pushed the hand away 
and said: 

“Now, listen, partner. I need your ad- 
vice. I have a plan, but I am not sure 
whether you would approve of it or not. 
I don’t mean the plan, but 4 

“Tf the plan is all right, partner, you 
should make the most of it. That’s busi- 
ness, you know. If a thing is worth doing, 
go do it.” 

“The plan is all right, it’s the ethics of the 
thing that bothers me. Now, listen care- 
fully. I am in possession of certain se- 
crets. These secrets have been learned in 
my capacity as a member of society. Have 
I a right to use these secrets in my busi- 





ness capacity to increase the sales of the 
firm of which I am a member?” 


GOLDSMITH absently picked up the 

card his daughter had been working 
over and asked: “Do you consider these 
secrets as a sacred trust? Were they given 
to you in confidence ?” 

“I’m a-f-r-a-i-d so,” she answered. 

“Can’t you be certain about it?” 

“Tll have to think it over again, daddy,” 
she said simply, and he left her to puzzle 
out this piece of business and social ethics 
for herself. 

Before she replaced the card he had 
dropped as he left her she hurriedly wrote 
on it in pencil: 
Wants—O pal 

ster. 

Before she could finish the word she was 
writing, a shadow fell over her shoulder. 
A cheery voice whispered into her ear, 
“Busy, dear? Don’s got his new car and 
he wants you to come along and see how 
nicely he can drive.” Then, as she caught 
sight of her name .on the card, which 
Evelyn had tried to cover with her small 
hand, she begged ingratiatingly, “what fun, 
let’s see what you've got against my char- 
acter ?” 

“I'd rather. not,” exclaimed Evelyn, hon- 
estly, “it’s just business”. 

“The busy business kid!” she laughingly 
exclaimed, but insisted on taking the card 
and reading it. When she came to the last 
line she looked whimsically at Evelyn, then, 
turning it over, saw what was written on 
the other side. “You dear thing,” she ex- 
claimed, “it’s just too delightful for any- 
thing. just to think! I am card-indexed 
like any common criminal. Don’t you want 
my finger prints—or something like that?” 
she asked banteringly. 

“May, I’m so sorry you saw that card. 
Believe me, I was just wondering whether 
I ought to put my secrets down on these 
cards, I am ashamed now that I did.” 

“Evelyn, dear, I don’t understand. Why 
should you be ashamed of what you have 
written on my card. It’s all true, and it’s 
only for your own use, isn’t it?” 

“That’s it, May. I’ve put those secrets 
on that card, hoping to profit in a business 
way from them.” 

“And why not, pray, since you will be a 
business woman ?” 

“Oh, I’ll confess the whole thing, May. 
Isn’t that shameful?” and she pointed to 
the line she had just added in pencil. “I 
intended to make capital out of the knowl- 
edge I possess of the dearest wishes of 
your heart. I was going to set out delib- 
erately to sell these things to your father, 
your mother, to any one who would buy 
them for you. Can you ever forgive me?” 

(To be continued) 


finger ring, pearl necklet, 
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~ A SPECIAL OFFERING 
$ Three Sheffield Pieces 


/} No. 911 Toast and Butter Set (Height 914 inch) $9.00 
oe. No. 819 Roll Dish (Diam. 10 inch)......... 4.00 
oy 6=6No.. 019 Fruit Bowl, Gold Lined (Height 8 inch) 8,50 


Less Jewelers’ Circular Discount 





P. S.—Each Item Priced Here Is a Business Producer. We Vill 
Send the Three Sample Pieces Prepaid on Receipt of $10.50 to 
any dealer in the U. S. A. 


CHARLES H. MIDDLETON CO., Inc. 
124 Maiden Lane, New York, N. Y. 














HALPRIN 
EBERT ©O, tne 


MAKERS of FINE RINGS — 47-49 Maiden Lane 
and CAMEO BROOCHES New York 














TEITELBAUM & WHITEBOOK 








A complete line of mnetatusern of . Our hy msg ae pn 
. ‘ is of best workmanship, 

= : mae “ - Gold and r. Jatinum prompt delivery and 

wes Mountings on good service. A trial will 

an * e convince you. 
Diamond Mountings 
Phone ~ : SPECIAL ORDER 
Cortland 5560 141 Fulton Street, New York WORK 


One of our men will call on you with our complete line of mountings 











Silverware for Thanksgiving 


Lincoln Clinton Hampden 


These three well-known patterns of the famous WM. ROGERS & SON AA put up in 
26-piece sets, consisting of 6 each Tea Spoons, Table Spoons, Medium Forks, Solid 
Handle Med. Knives, 1 each Butter Knife and Sugar Shell. 


PRICE ON APPLICATION 


We are manufacturers of SHEFFIELD Silverware and carry every leading line of 
Silverware, such as 


1847 Rogers Bros.; 1881 Rogers Al; Websters and AcSoNs 
The Leading _ 130 E. Broadway 
Silverware House A. Cohen & Sons New York City 
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The ‘Retail Jewelers’ November 


Advertising 


Written Expressly for The Jewelers’ Circular 





























OVEMBER is the jewelers’ opportunity 
in only a little less degree than Decem- 
ber. November sales are not to be boosted 
up to anything like the December mark, but 
November’s advertising should be strong 
and predominant, because it is the founda- 
tion for the actual Christmas advertising 
that is put forward in December. 
November has its selling opportunities, 
too, in connection with Christmas, and it is 





For a Day That’s Coming 


There’s a day coming in a few weeks 
that you are going to celebrate with 
gifts to your friends and the members 
of your family. 

Last year, if you remember, you re- 
solved that when another Christmas 
came around you would make your 
purchases early enough to be able to 
do it without being crowded and at a 
time when you would have a full stock 
from which to select. 

This year it is especially important 
that you buy early if you are to get 
just what you want. 

There is going to be a great rush for 
Christmas gifts in the weeks imme- 
diately preceding that day. 

Stocks are not as large as they 
might be. 

We have a large supply of wonder- 
fully attractive goods right now, but 
they will not be here December 24. 

It costs no more to buy now than 
to buy at the last minute. We lay the 
goods aside for you. You can get 
them when you like. 

There is no advantage in waiting. 
All the advantage is in buying as soon 
as you can find what you want. 

Buy now and get your initial or mon- 
ogram marking done in time and be 
satisfied with the results. 

We have just placed on display a 
wonderful line of silverware for the 
table. 

Congreve, the Jeweler 














No. 1 


these in which we are particularly inter- 
ested. In few lines of business is there an 
earlier investigation of Christmas gifts than 
in the jewelry line. When people are buy- 
ing high priced articles for presents, they 
do it with more forethought than they use 
in the purchase of cheaper goods. 

The woman who is going to purchase a 
hundred dollar watch for her husband’s 
Christmas will begin thinking about 
watches and locking at watches weeks in 
advance of the occasion. She will want to 


find where she can get just the watch she 
wants, the best value for the money, and 
she will want to be sure of ordering it in 
time to get it properly marked and ready 
in advance of the day of presentation. 

The man who is going to buy a pearl 
necklace for his wife is not going to take 
the chances of finding what he wants at the 
minute. He will see his jeweler early and 
get the necklace laid aside. 

Of course, there is a type of man who 
thinks little about Christmas and who 
rushes in at the last minute and takes what 
he can get, even in the matter of his higher 





Celebrating Thanksgiving 


Are you going back to the old home 
for Thanksgiving dinner? 

What are conditions back there? 
Won't it be an appreciated thing and a 
gracious act for you to take with you 
a gift in the way of silverware for the 
Thanksgiving table? 

How about a carving set for the big 
turkey, or a new piece of china in the 
form of a tray or platter big enough 
to hold the twenty-pounder ? 

Keep Your Eyes Open 

When you are the big family dinner, 
you will have a good chance to notice 
what is needed and wanted in the way 
of silverware and table china or cut 
glass. 

So you can take note of what will 
be the most welcome thing in the way 
of a Christmas gift from you. 

Further than that, when the family 
are all together you can, if you will, 
pick up ideas here and there for de- 
sirable gifts for all the relatives you 
usually remember, but never know 
what to send them. 

So celebrate Thanksgiving with one 
eye on Christmas. ; 


CONGREVE, THE JEWELER 











No. 2 


priced purchases. We are not so much 
concerned with that man’s business. It is 
not necessary to advertise directly for it 
until the last few days before Christmas, 
but even that man’s trade is likely to go to 
the store that has begun its holiday ad- 
vertising early and built up a solid founda- 
tion of faith in the store’s good taste in 
gifts. 

No. 1 is a type of advertisement that is 
suited to use early in the season when people 
are scarcely thinking of Christmas yet. 

It is worth-while to capitalize Thanks- 
giving Day as a feature in your November 
advertising. It will help the Christmas 


gifts sale and it has possibilities of its own 
for business. These will suggest them- 
selves to you in reading the sample adver- 
tisement, No. 2. 

There are certain items of stock for 
which you expect to take orders for Christ- 
mas. You have one or two samples, but 
you do not care to load up with more be- 
cause their sale is questionable. Take high 
priced watches, for example, worth $150. 





The Christmas Watch 


Have you thought of a watch for 
HIM or for HER for Christmas? 

Then you want to make it a watch 
that will be a permanent thing, not a 
mere cheap timepiece that will have to 
be replaced in a few years. 

Why not get the best and then it will 
last a lifetime? 

Our fathers and grandfathers did 
not buy new watches every few years. 
They bought watches that lasted them 
out, and they paid the price for them 
and did it willingly. 

Take this Watch, for ex- 
ample. When you give one of the 
family one of those watches, you do 
not have to give them a watch again, 
and they have something that will be a 
reminder of your love and thoughtful- 
ness all their life. 

If you will come in now and look 
at our stock of watches, 
you will find what you want. We will 
guarantee you your watch ready at the 
time you want it, all engraved and 
ready without disappointment. 

Do your Christmas watch shopping 
early. 

Do it now! 


CONGREVE, THE JEWELER 











No. 3 


How many can you sell? It is problemati- 
cal. You are willing to carry two or three 
in stock perhaps, but there may develop a 
sale for half a dozen or a dozen, according 
to your town and the class of trade you 
reach. Go after this business early enough 
so you can take orders and send for the 
watches with assurance of getting them in 
time. 

From now until Christmas your advertis- 
ing is very important. You cannot afford 
to neglect it. You cannot afford to run the 
same advertisement in two consecutive 
issues of the newspaper, because in that 
way you are throwing away your chance 
to tell more people about more of your 
stock. 

You have enough variety of stock to 
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If It’s a Clock, See Us 
NEVER-WIND 


TheCare-Free Clock 


' After 300 years the nui- 
sance of clock winding is 
ended! 


Never-Wind is the first 
fundamental advance in 





























| 
} 
We in eu ° . e 
l' “s time keeping in 300 years. 
“ rt li The clock. that is never 


yer "WS wound! 





See Current Issue of Saturday Evening Post. 
Retails at $35. Costs You $21 Less 6%. 


Remember, this is the new and handsome model 
—larger and more beautiful than the smaller 
which has been discontinued. 


J. J. SCHMUKLER 


Distributor 
133-35-37-39 Canal St. New York 


aaa ee nee eee seeesenseseesesseseneneeeessseanenesanensennenld 





Zionist Candelabra 











PRICE The Only 

5 light—$20.00—list Candelabra 

3 light—$ 1 7.00—list of this kind 
Stamped made 
H. & Z. in the United States. 


Sheffield . 






New York’s 


Delivery Largest 
Immediate Silverware 
House 


No. 283. Height 19 inches 
Controlled by 


HYMAN & ZASLAV f.ey or 





DIGNITY 


Patent Pending 





Manufactured by 
Breslavsky Bros., 41 Maiden Lane 
Skaletzky & Schutte J. Levine & Bro. 


61 Beekman St. 106 Fulton St. 
Goldfarb & Friedberg F. Koshers 
336 Canal St. 10 Kenmare St. 
New York 

















To get Williams service 


you must employ Williams 


‘(HERE is no one else doing the work I do. I am 
the only person who makes advertising for retail 
jewelers and opticians an exclusive specialty, having mo 
other business. Nowhere else can you get the personal 
service I give you in planning your advertising to con- 
serve your money, and in directing and carrying out 
the work to secure the most profitable results. 
The fact that my clients keep me in their employ year 
after year shows beyond dispute that it is to their best 
interests in every way to have me in charge of their 
advertising. The sooner you employ me, the better 
it will be for your business. 


Norman R. Williams 


Specialist in Jewelry Store Advertising 
1434 Marshall Field Annex Bldg. 
CHICAGO 
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Ohe Buyers’ Directory 
Price, $1.00 


The Jewelers’ Circular Pub. Co., New York 
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occupy you in telling a different tale every 
ime your advertisement appears from now 
till December 25. When you repeat an ad- 
yertisement, someone may see it who did 
not see it the first time, but that same per- 
son would have seen the new ad and at the 
same time you would have reached the 

rson who sees all your ads. 

Take larger space than you ordinarily 
yse. Take, more time and more pains in 
getting up your copy. Write and rewrite 
it until it says just what you want it to 
say in the most effective way possible. You 
can make your ads tell more and attract 
more attention, and therefore sell more 














Christmas for Absent Friends 


How about gifts for the friends a 
long distance away, perhaps in another 
country? 

Are you going to wait, as you have 
sometimes done until there is no chance 
of getting anything to them in time and 
then neglect them? 

The farther from you your friends 
are, the more they appreciate being 
remembered. The better worth while 
it is to send them something. 

Now is the time to get these early 
purchases made. 

Come to us and pick out the right 
thing and we will make it ready for 
shipment, and, if you say so, you can 
leave it with us to be shipped on any 
date you may set. 

Pick out the gift and put it up to us 
to get it safely to its destination on 
time. 

We have a great variety of such 
compact articles as are easily sent in 
safety to a distance. These vary in 
price from a dollar or so up to any 
price you want to pay. 

You like to hear from friends in an- 
other country at Christmas time. 
Don’t neglect giving them pleasure. 











No. 4 


goods, if you give them the attention they 
need to make them pull something like a 
hundred per cent. 

People buy Christmas gifts where they 
can get what they want. They adhere then 
less closely to their practice of buying all of 
a certain line from a certain dealer. They 
shop around more. Your advertising will 
pull more strongly in December than at 
any other time. Give it an early start and 
get it going right away in November. Get 
the crowd started coming your way. 

There is one class of gifts that must be 
bought a long while before Christmas and 
this year it ought to be important to buy 
them earlier than used to be the case before 
the war upset transportation facilities. 

People who must send gifts a long dis- 
tance, especially to foreign countries, must 
get them started early or they will not 
reach their destinations in time, and a be- 
lated Christmas gift loses part of its inter- 
est and value. So you might use some 
such advertisements as Nos. 3 and 4 to 
stimulate the buying of presents that are to 
be sent to a distance. 


THE JEWELERS’ 


Advertises Window Display in News- 
papers 


A JEWELER in a southwestern city has 

hit upon an effective method of draw- 
ing attention to his window display. He 
hired a capable woman writer of consider- 
able imagination to look over the display 
and prepare several hundred words ot copy 
giving her impressions of the display. The 
description, couched in imaginative lan- 
guage, was inserted in the local newspaper 
in the form of a display advertisemert. 
The copy was as follows: 





“Once upon a time—and not so many 
weeks ago either—there was a jewelry 
store in this city, which even then was 
above the ordinary. But a radiant 
fairy came along and noted what pos- 
sibilities it had for being made still 
more beautiful. While you and I 
shopped in and out, the transformation 
scene was taking place, and sud- 
denly, there it is finished. And now 
SMITH’S well-known store is among 
the elect which worship at the shrine 
of beauty. The radiant fairy waved 
her wand at the windows first and 
gave them hardwood floors with old- 
rose, gold-edged mats, on which she 
incidentally set a pattern of crystallized 
dew bound with sunlight—that’s the 
crystal of Avon design—while in the 
background she hung a heavy cream 
lace valance, with draperies of gold- 
braided cream, silk fluttering away at 
the side. Inside the shop she scattered 
rose-blooms, and somehow these found 
themselves caught in a web of dull 
blue silk, which forms window effects 
above, and below, curtains away the 
room of precious things and cut-glass, 
art ware and pottery. Then, as if that 
weren’t lovely enough, the fairy opened 
her paint box and brushed all the wood 
work with a deep, rich, glowing ma- 
hogany—and voila! An imprisoned 
dream let loose!” 


Hardly needless to say this was a de- 
scription of a Christmas window display. 

A similar advertisement was used by an- 
other dealer in the same city. The descrip- 
tion of his Christmas window was as fol- 
lows: 


“Roses bloom over everything in the 
ART & BABY SHOP window today, 
just as if it were summer instead of 
nearly Christmas. Perfect pink beau- 
ties glow from the black-and-white 
checked flower bowl, and not content 
with that are blooming over the cre- 
tonne of the glove and handkerchief 
boxes, trifle cabinet, pillow and bureau 
scarf. Just think how lovely they'll 
bloom in some woman’s boudoir at 
Christmas time!” 


Another typical advertisement : 

“Mr. Stork is chuckling to himself 
this week, for he feels that never be- 
fore has he unloaded a lovelier lot of 
dainty gifts than at the ART & BABY 
SHOP. 

He was just thoughtful enough to 
leave a tiny hot water bottle, and 
everything possible for stork showers, 
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OW on .Display—A Complete Line of 

Parisian Ivory. We have just received a 
complete shipment of Ivory, including single 
pieces of hair brushes, mirrors, combs, nail 
files, buffers, trays, powder boxes, hair re- 
ceivers, picture frames, clocks, candle sticks, 
also sets of military brushes, comb, brush 
and mirror sets, also with the manicure sets 
combined. As we have one of the largest 
assortments ever gotten together, and while 
the stocks are now complete, it would be 
to your advantage to come in and look this 
showing over and make your selections now, 
as it will be absolutely impossible to get 
any more this year. A small deposit will 
hold any piece or set until wanted. We will 
gladly engrave and color with any color 
free of charge. You can rest assured 
of getting each piece alike, with a factory 
guarantee behind each piece. Prices this 
year are practically the same as last year’s 
for the same quality of goods that you have 
always bought here—John E. Bong, Corn- 
me NY. 

* * * 

A Gold Watch. That boy wants a gold 
watch! What boy? Your own boy. Buy 
him a good one. It will set him right up 
and appeal to the manhood that is in him. 
It will help him to know the value of time. 
Ours is a regular watch store. Standard 
makes in a great variety of most beautiful 
styles—Jno. D. Greene & Co., Utica, N. Y. 

* * * 


Diamonds for Men. When you see a man 
wearing a handsome diamond, the impres- 
sion is that he is successful. And that is a 
good impression for any man to create. We 
show diamonds of the high character men 
of affairs insist on, mounted in scarf pins 
and rings of handsome designs and good 
taste. Prices are values that appeal to men 
of sound business judgment—Rudd & Rix, 
Inc., Ilion, N. Y. 

* * * 


The Symbolism of the Solitaire. When 
he places on your finger a solitaire diamond 
it means you are the one woman among mil- 
lions for him. The diamond signifies purity, 
rarity, value, permanency, the enduring 
qualities of head, heart and hand. Our 
store is headquarters for diamonds—L. H. 
Riley, Corning, N. Y. 





from the cutest of wee toilet sets, hand 
painted in daisies and rose buds, to a 
baby book all done up in pink moire. 
And he laughed as he looked back at 
the window where he left a bird like 
himself in rattle form with a tunny 
clown for company.” 
J. RB. 0, 
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Just One Thought— 


PLATINUM 


IN ALL DEGREES 
OF HARDNESS 


“Judge Us By Performance” 


INTERSTATE 
ee é-Refining, Co. Inc. 

















21-29 Commercial Street, NEWARK, N. J. 


mw 
rT eee 















































Terms Watchmakers Ought 


to Know 








(By T. D. Wricut, in the London Horological Journal) 














(Continued from issue of Oct. 27.) 


HEN the wheel is being unlocked from 

the pallet nearest the balance, the lever 
will be one of the second order, and when 
impulse is being given by this pallet it will 
be one of the third. In these last two con- 
ditions the pressure on the pivots will equal 
the difference between P and R. 

A pulley is a continuous lever with two 
equal arms. A single pulley with a fixed 
axis confers neither a mechanical nor a 
velocity advantage, it is used to change the 
direction of a force. 

A single movable pulley, such as is gener- 
ally used to suspend a clock weight, where 
one end of the line is fixed, confers a veloc- 
ity advance = 2. When a system of pul- 
leys is used, the advantage depends upon 
the arrangement and number of lines, but 
the relative values of P and R can always 
be detérmined by the principle of work, 
because they will always be inversely pro- 
portional in their respective speeds. 

A wheel and axle is a continuous lever 
with two unequal arms. A clock barrel 
with the great wheel turning on the same 
arbor together form a “wheel and axle,” 
every wheel with its attached pinion forms 
a “wheel and axle.” Although these 
properly come under the denomination of 
this mechanical power, we can deal with 
them as if they were simple levers, the 
acting radii at any instant being the two 
arms of the lever. It may be arranged 
under the first, second, or third order, or 
as a bent lever, but as in watch or clock 
work we must always (except in the motion 
work) apply P at the smaller radius of the 
axle, and transmit the work by the larger 
wheel, we seldom use the so-called second 
order. If a force of 10 lbs. acts along the 
line at the barrel edge, and the great wheel 
is twice the size, the force transmitted by 
its teeth to the centre pinion will be one of 
5 Ibs.; as the wheel will describe a circle 
twice the size of the barrel in the same time, 
its teeth will travel twice as fast, and the 
“work” done on the centre pinion will be 
the same as that done by the weight (neg- 





lecting loss by friction). If the center 
wheel is five times the size of its own pinion 
there will be a force of 1 Ib. only at the 
centre wheel teeth, but as the teeth will 
exert this:force through five times the space 
that the pinion travels through, we again 
get an illustration of the principle of work. 
In this way we can take every separate 
wheel and pinion in the train, calculate the 
altered forces and speeds at each acting 
point, and find that at the escape wheel 
teeth where the speed is greatly increased, 
and the force correspondingly reduced, 
there is still the same amount of work done 
in the same time. As the diameter of a 
circle is always proportional to its radius, 
and is usually the easiest to measure, we 
generally work wheel and axle questions by 
diameters. P = force at barrel edge, R = 
force at great wheel teeth, then, P multi- 
plied by diameter of barrel = R multiplied 
by diameter of wheel. If P be given, and 
diameters known, then R = P X diameter 
of barrel, divided by diameter of wheel. 

If P be on the opposite side of barrel 
arbor to the centre pinion, the two arbors 
being on the same horizontal line, the ar- 
rangement is of the “first order,” and 
pressure on barrel pivots = P+ R. If the 
weight hangs between the barrel and centre 
pinion it is one of the third “order” and 
pressure on arbor pivots = P — R only. 
In turret work it is. often advantageous to 
arrange them in the latter way, but in regu- 
lators or house clocks the weight in falling 
would often come so close to the pendulum 
as to possibly disturb its rate; this would 
be a greater evil than the little extra friction 
created by the first order arrangement, and 
should be avoided. 

An inclined plane is a sloping surface by 
means of which two unequal forces may 
balance each other. 

In an inclined plane the power “P” acts 
with the greatest effect when its direction 
is parallel to the plane. Questions on the 
inclined plane can be easiest solved by the 
principle of work. P X the distance 
through which it moves will be equal to R 


xX the distance through which it moves 
(during the same time). 

Let a weight of R Ibs. be resting on a 
perfectly smooth incline which rises 1 in 10 
(the 10 being the distance measured along 


the inclined path). A power P acting par- 
allel to the incline keeps the weight R from 
sliding down. 

If R had to be moved from the bottom 
of the plane to the top, the work done 
against gravity would be R X the height of 
the plane. If R is raised by the power P 
acting along the plane, P must travel the 
whole length of the plane (10) to raise R 
to the height (1). 


The work done by the power = P X 10, 
the work done on the weight = R X 1 
R 
=P <1... P=>—orP: Rs: 
10 


If R weighed 100 Ibs. a force of 10 Ibs. 
would keep it at rest. 

Whenever R acts in a direction parallel 
to height of plane h, and P acts in a direc- 
tion parallel to length of plane 1, then Pl = 

Rh 
Rh ;: P = —. 
1 

This applies to all fixed planes such as 
railway inclines, hill paths, etc., etc., where 
gravity is the vertical force and the weight 
has to be raised by a power acting along the 
inclined path itself. 

When the plane is movable the conditions 
are altered but the reasoning is the same. 
Calculate the distances through which P 
and R would respectively move during the 
same time, and we then know their forces 
will be inversely as these distances. Let the 
plane be free to move horizontally without 
friction, let h = height of plane, and b = 
the length of its base, let P be a force act- 
ing horizontally, and R a vertical force 
(such as a weight moving in guides so that 
it can only move straight up and down, and 
resting against the plane) tending to push 
the plane backwards against P. If R is 
raised from the bottom of the plane to the 
top by P pushing the plane along and 
underneath R, the work done by P = P X 
base of plane, the work done against R= R 
x height of plane. If R now moves back 
again down the plane, it must push the 
plane backwards against P, and the work 
done against P = P & base, while the work 
done by R = R &X the height, and the con- 
ditions of equilibrium are expressed by Rh 
= "Pi of 

Rh 
*.P=— 
b 


PR ss ee he P thus rep- 
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Radium Watches and Clocks 


A Suggestion to Dealers 








It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 


Our patents selate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. 





The patents include :— 


Number 789,811. .  . May 16, 1905 
“ 789,812. .  . May 16, 1905 
“ 911,401. . . Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 























November 10, 1920. 


represents the force that would keep the 
weight at rest, and prevent it from pushing 
the plane backwards by passing down it. As 
two equal forces acting in opposite direc- 
tions along the same line balance one an- 
other, P also represents the force with which 
the weight is tending to move the incline 
(against the direction of P). If height of 
plane be 2, and length of its base 5, R being 


a weight o . 
10 Ibs., then P = 10 X ; = 4 Ibs. 


The weight of 10 Ibs. is tending to move 
the plane with a force of 4 lbs., and a force 
of 4 lbs, acting in the direction of P would 
keep it at rest. 

The escape wheel tooth of a cylinder 
watch represents such a plane, P being the 
tangential force exerted by the wheel, and 
R being the resistance offered at the cylin- 
der edge against the tooth. The formule 
give the conditions of equilibrium; for the 
watch to go, P must be greater, or it would 
“set” on the impulse. If the height of plane 
is greater than the length of its base, P will 
be greater than R; usually in an escape 
wheel height is much less than base. 

The directions of the forces are not 
necessarily vertical and horizontal, they 
may be in any different directions, but the 
principle of work will always give us their 
greatest possible respective value if we 
know the directions and the inclination of 
the plane to them. The impulse planes in 
the pallet of an ordinary clock or a lever 
watch are similarly inclined planes. 

The wedge is a movable inclined plane; 
the name wedge is only usually applied 
when motion is produced by a blow, under 
which condition it is seldom used in horol- 
ogy. 

The screw is an inclined plane wrapped 
round a cylinder; it is seldom used as a 
mechanical power in horology. One may 
find it occasionally in old-fashioned verge 
watches where an endless screw is used to 
set up the adjustment of the mainspring. 
The screws used to keep the parts of a 
watch together are not used as mechanical 
powers, they do not transmit motion; we 
simply make use of their friction to pre- 
vent motion. 

Friction is that resistance to motion 
which is experienced when two rough sur- 
faces are moved upon one another. 

Friction is always opposing motion at the 
point where it is acting; is greater between 
. some materials than others, and greater 
when the surfaces are rougher. It is not 
possible to make any surface perfectly 
smooth, so we always find some resistance 
due to friction when any two surfaces are 
moved over one another, 

The laws relating to friction between 
solid surfaces are stated as follows: 

1. Friction is proportional to the total 
pressure between the two surfaces. 

2. Friction is independent of the areas of 
the rubbing surfaces. 

3. Friction is independent of velocity. 

When a solid body moves in a liquid the 
resistance met with is called fluid friction, 
and the laws governing its effects are differ- 
ent, being stated as follows: 

1. Friction is independent of pressure. 

2. Friction is proportional to the area of 
the wetted surface. 
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3. Friction is proportional to velocity at 
slow speeds, but increases at a greater rate 
than the velocity when the speed is high. 

When a thin layer of oil or other lubri- 
cant is introduced between the surfaces, 
friction is reduced, the oil is split up, as it 
were, into minute rollers separating the sur- 
faces and aiding motion. In machinery 
generally the lubricant lessens the friction, 
but the results are still governed by the 
laws of solid friction. This is also prob- 
ably the case at nearly all the rubbing parts 
of a clock or a watch. At the balance 
pivots of a watch, however, where the 
pressure is small, the velocity slow, and the 
quantity of oil comparatively large, it is 
possible that the effects of fluid friction or 
adhesion are quite as potent as those of 
solid friction, and that the results are a 
modification or compromise between the 
two set of laws. 

(To be continued) 





A New Hands Setting Apparatus 





THE device illustrated herewith is a new 

apparatus constructed by a watchmaker, 
Henrich Wahl, in Camstatt, for setting on 
the hands. It consists of a cast iron frame, 
which, like the small drilling machines, is 
made with an arm bent at right angles in a 
vertical hole of which there is a sliding point 
or drift. The point is connected to a hand 





DEVICE FOR SETTING HANDS 


lever h, working from the stand by a mov- 
able lever b. A spiral spring a carries the 
point upward under a gentle pressure. The 
lower end of the point is centrally bored, to 
receive insets corresponding with the ordi- 
nary punch shapes. In the frame base, a 
projection d is arranged, bored like the 
point and consequently also adapted to re- 
ceive insets. The insets are disposed in 
holes in the frame bed plate. The apparatus 
is specially designed for pressing on watch 
hands and accomplishes this purpose with 
greater delicacy and without the concussion 
of the timepiece, unavoidable in the ordinary 
method employing hammer and punch. Its 
utility is, however, greater, for by equip- 
ment with the necessary dies, it will cer- 
tainly and easily accomplish the pressing 
ofi of the hands. The pressure exercised by 
the lever can be readily controlled and for 
this reason obviates the employment of ex- 
cessive power. 

The construction of the apparatus is 
graceful and strong and has been approved 
by many watchmakers. 
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Tool for Re-marking a Clock Center 





THIS tool is convenient to use for in- 

dicating the center of a hole which we 
have been compelled to completely stop up. 
Let us make ourselves understood. We 
are concerned, not merely with ordinary 
re-bushings, with the aid of perforated 
bushings, not’to determine an exact center 
after the entrance of the depthing, but to re- 
locate a center that has been obliterated 
by complete refilling. 

This tool is consequently not a setting 
tool but more exactly a re-marker. 

It is composed of three fixed points of 
equal length so that the table will be 
parallel to the plate on which it rests. A 
fourth point is at the end of a cylindrical 
bolt, sliding, under tight friction, in a tube 
perpendicular to the table. These condi- 





TOOL FOR FINDING CENTER OF A PLUGGED HOLE 


tions as to parallelism of the table and per- 
pendicularity of the tube are indispensable, 
failing which the result will be inaccurate. 
And finally, the three fixed points must 
be long enough to allow the table to 
pass, not only above one of the three small 
bridges but above the lever bridge. 

The old center to be re-marked, is sup- 
posed to be true. 

The movable point is placed at the center 
of the hole to be stopped up, the three sta- 
tionary points resting, at the same time, on 
the plate. A slight tap of the hammer on 
the heads of the stationary points, re-marks 
the hole. 

Subsequently when the hole has been 
completely stopped up, it suffices to replace 
the three fixed pins on their respective 
points to indicate the hole to be made at 
the exact center of the former hole. 

Without regard to the process, the drill- 
ing should afterwards be effected perpen- 
dicularly to the plane of the table to avoid 
any departure from the direction which 
would change the accuracy of the centering. 








Mr. Smith and Mrs. Smith, with friends, 
are seated at luncheon. Mrs. Smith, look- 
ing over the menu, sees the word “tripe.” 

“Tripe—what is tripe?” 

Mr. Smith, seriously: “You mean what 
are tripe. Why I fished for them when 
I was a boy.”—The Dominion. 
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Better Acquaintance 
Leads to Better Understanding 


Refiners 








Gold Our returns on your WASTES 

* Gold, Silver and Platinum will en- 

Silver able you to better understand why a 
Platinum — 


Once Our Customer Is 
Always Our Customer 


PEASE & CURREN 


HANDY c& HARMAN Assayers REFINERS Smelters 
| 403 Richmond St., Providence, R. I. 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 


Japanese Alphabet R e f i n e r hy 


THE RIGHT STYLE FOR UP-TO-DATE 
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Silver 
Platinum 
Smelting of Sweeps our Specialty 
bs ies x a) ¥ - < Filings, scrap, plated scrap and bench sweep 
ihe 4 JKR MN | Fine gold, silver, platinum in any degree 
> f hard 
© P Q f » r Gold, bee ppl anodes 
HY\VWK FEZ 
L. LELONG & BRO. 
Made in 1-8, 3-16, 1-4 inch Sizes Halsey, Marshall and Nevada Sts. 


HERPERS BROS., NEWARK, N. J. NEWARK, N. J. 
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[Patents Granted by the United States. 
The United States Patents Thave Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 








Issue of Oct. 12, 1920 


COMBINED COMPASS AND CLOCK, 
Cuester F. Korn, Cincinnati, Ohio. Filed 
May 3, 1920. Serial 378,349. 3 Claims. 

In a device of the class described, the com- 
bination of a base, a casing having a hinged cover, 
the said cover being attached to said base, a clock 


1,355,343. 





within said casing, and 


mounted 
means for releasing said cover from said casing 
to bring said compass to position for orientation. 


and ccmpass 


1,355,621. BUCKLE. James F. Rocers, Lakewood, 
Ohio. Filed July 14, 1919. Serial 310,662. 
7 Claims. 


A buckle, cromprising a body, having a top and 
side members, a member extending transversely 
between the side members and non-movably se- 
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cured thereto, a wedging member lying entirely 
between and within the side members when the 
wedging member is in wedging position, said 
wedging member cooperating with the transversely 
extending member. 


1,355,651. CUFF BUTTON OR CLASP. ArtHurR 
J. Carstraw, Detroit, Mich. Filed April 14, 
1920. Serial 373,852. 2 Claims. 


An article of the character described, comprising 
a substantially U-shaped body, having extensions 





provided with heads, a snap fastener male mem- 
‘ber slidable through one of the heads, and a snap 
fastener female member on the other head and 
detachably engaged by the male member. 
3,355,666. CIGARETTE-HOLD-E-R. WILLIAM 
Haun, Toledo, Ohio. Filed Oct. 27, 1919. 
Serial 333,817. 2 Claims. 
A cigarette holder comprising a mouth piece to 
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support a cigarette, a movable ejecting device, 
and a cap to be applied to the mouth piece and 
adapted to operate the ejecting device when the 
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cap is subsequently 1emoved to eject the cigarette 
into the cap. 


UNITED STATES TRADE-MARKS 


[The following trade-mark has been adjudged 
entitled to registration under the Act. of Feb. 20, 
1905, and is published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Mark Published Oct. 12, 1920 


136,514. (CLASS 4. ABRASIVE, DETER- 
GENT, AND POLISHING MATERIALS.) 
Evans CuHemicat Works, Portland, Ore. 
Filed Aug. 26, 1920. 


ULENE| 


description 
Precious Stones, 


Ser. 








Particular 
Jewelry, 
ware. 

Claims use since Aug. 2, 1920. 


of goods.—Polish for 
Cut Glass and China- 


Trade-Marks Registered Oct. 12, 1920 


135,477. METAL LINKS FOR CHAINS. Tue 
THomaAsS LAUGHLIN Co., Portland, Me. 
Filed March 5, 1919. Serial 116,308. Published 


June 8, 1920. 
135.508, WATCHES. 
Ohio. 
Filed April 2, 1920. 
June 8, 1920. 


Trade-Mark Registrations Renewed 


A. & J. Praut, Cincinnati, 


Serial 130,551. Published 


17,567. WATCHES. Tue Itirnois Watcu Case 
Company, Chicago. 
Registered Feb. 18, 1890. Renewed Feb. 18, 
1920. 








Hartford, Conn. 





Albert & Anderson have opened a watch- 
making establishment on the second floor 
of the building at 75, Pratt St. The mem- 
bers of the firm were formerly employed 
in the repair department at the Elgin and 
Rockford watch factories. 

The silver loving cup awarded the base- 
ball team of Middletown, Conn., which 
represented that city and which won the 
championship for the business men, has 
been placed on exhibition in the display 
window of the retail jewelry store of R. J. 
Atwell, 254 Main St. 

President Albert F. Rockwell of the 
Bristol Brass Co. announced Saturday that 
beginning this week the factory will run 
on a four day schedule. The plant closed 
Saturday and opened Wednesday. A letup 
of orders is given as the reason for the 
change in weekly schedule. 

Alterations are being made and store fix- 
tures placed in position in a new retail 
jewelry store at 695 Main St., to be known 
as Hamilton’s. The building was formerly 
the old parish house of the First Congre- 
gational Church. The concern will sell 
watches, jewelry and leather goods. 








The style of the business of George H. 
Wilson, Buhl, Idaho, is now being con- 
ducted under the name of Harry Wilson. 





SS; 


J. W. Metcalfe, the Asso- 
ciated Retail Credit Men of Omaha, Nebr., 
addressed Kansas City merchants and credit 
men recently. Mr. Metcalfe emphasized the 
need of special caution in granting credit 
to high-salaried employes, since these are 
most likely to lose their jobs now—and they 
have as a class been living more closely up 
to their means during the past few years. 

All the salesmen of the C. A. Kiger Co. 
were in the last few days of October, pre- 
paring their grips for the last round. of the 
season. A meeting was held at the Balti- 
more Hotel the evening of Nov. 1, at which 
it was suggested that the election would be 
over Nov. 2, with sure prospect of changes 
in taxation of merchants, and that jewelers 
would now be ready to buy for holiday 
needs. The salesmen, after voting, left for 
their various territories, Tuesday evening. 

Miss M. J. Lambkin, manager of the 
newly created women’s department of the 
Ferry-Hanly Advertising Co. addressed the 
Kansas City Advertising Club recently. on 
the “Feminine Appeal.” Miss Lambkin as- 
serted that less than half the women read 
and respond to advertisements; and that 
merchants who wish to get their trade by 
advertising, must put the major effort into 
creating confidence. Women, she said, 
who have ever had an_ unsatisfactory 
experience at a special sale, are cautious of 
advertising, and therefore do their buying 
at stores where they are sure to get de- 
pendable values and merchandise. This 
point of view is particularly interesting to 
jewelers, who build trade chiefly on good- 
will and service, and who often wonder 
what sort of appeal they should be making 
through advertising. 








Omaha. 





J. M. Washburn, representative of the 
Byrne-Duff Jewelry Co., Omaha, after 
spending some time in Omaha, has left for 
his trip into Dakota. 

Among the out-of-town jewelers who 
were in Omaha last week were George 
Haldeman, Tabor; O. C. Larsen, Neola, Ia.; 
J. F. Carnahan, Manilla, Ia.; W. F. Cash, 
Underwood, Ia.; M. L. Jones, Fairfield; 
H. Ollermann, Blair; Harry Dixon, North 
Platte; W. M. Kusel, Hooper. 

The thousand or more school teachers 
from over the State who attended the State 
Teachers’ Association convention in Omaha 
last week brought some extra business to 
the jewelers of Omaha. The teachers are 
usually good customers when they come in 
for this convention, especially when they 
come less than 60 days before Christmas. 
“Even though money is a little tight in 
spots,” said one jeweler, “it is not particu- 
larly tight with the teachers, for the boards 
of education are good pay, and the teach- 
ers spent some money with the jewelers 
while in Omaha.” 








The Adams Store, Goshen; Ind., was re- 
cently robbed of merchandise reported to 
be worth $1,500. 
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Get Your Time Signals by Wireless! 


PROGRESSIVE jewelers no longer use leased clock time signal serv- 

ice. The modern way is the Wireless way. Time signals by Radio 
are practically instantaneous; errors and time lags are impossible. The 
first cost is the only cost; and it is cheaper than the present system of 
clock leases. You own the apparatus; there is no service charge. The 
DeForest Radio Time Receiver in your store will attract business. Let 
people set their watch by wireless at your store and you'll get their trade. 
The apparatus is simple; once adjusted it operates itself. Anyone can 
receive time signals—no wireless experience necessary. Not an experi- 
ment or a novelty. Hundreds of sets now in successful use. Whole 
outfit comes complete ready to set up. Be the first to get one. Send now 
for detailed information and prices. 





DeForest Radio Telephone and Telegraph Company ° 
1409 Sedgwick Avenue NEW YORK CITY De Forest Radio 
Lee DeForest, Inc., Western Distributors Time Receiver for Jewelers 


451 Third Sreet, San Francisco, Cal. 





LEES & SANDERS. 


Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


SWEEP SMELTERS, 


BIRMINGHAM, en 











TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden 
London, E. C., Eng. 36th Floor — 
Official Assayers and Refiners to the Woolworth Building 


Bank of England New York 
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Platinum - Gold - Silver 
Assayers and Refiners 


SHIPMENTS INVITED 


Returned at our expense if remittance is unsatisfactery 


A. Robinson & Son 


149 CANAL ST., NEW YORK 


Established 1879 




















